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IN THIS ISSUE: 


EDITORIALS—Draw Your Marginal Lines—Reduce 
the Waste in Selling—Let Us Give Thanks 


All Aboard for Big Mill Supply Conventions 


Walworth Company’s Pipe and Fittings Index 


Joseph H. Barber 
Graton & Knight Manufacturing Company Reor- 
ganized. 


Pattison Supply Company Held Big Exposition 


The Cath Discount Was Twenty-five Per Cent 


So-Called Preferentials Are Demoralizers 
George D. McIlvaine 
Trade Reports Show Mill Supply Field Active 
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“The Mill Supply Salesman’ Section 
What They Want in Applicants 
Frank Farrington 
He Lost a Good Account 
Reporting Daily Calls 
Getting a Reputation 


Old Timer’s Ideas on Giving Full Credit 


The Mill Supply Salesman As Seen By a Buyer 
John W. Potter 
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Direct Drive 


The Detroit Force Feed Oiler is particularly 
efficient, as it operates on the stroke for stroke 
principle—a feature previously obtainable in 
only the most expensive types of force feed 
oilers. This feature is provided by the direct 
drive which we employ. There is a stroke of 
the oiler for every stroke of the actuating mem- 
ber. This direct drive has numerous advan- 
tages. It simplifies installation and reduces 
trouble incident to wear. It is absolutely pos- 
itive, direct and rugged; eliminating all neces- 


sity for springs, pawls, ratchet wheels, gears, 
etc. 





This important feature together with twelve 
other distinct characteristics are fully explained 
in our No. 100 Bulletin. Write for a copy. 


DETROIT LUBRICATOR (OMPANY. 
DETROIT, U. S. A. 
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Fifty years of steadily strengthening leadership in manu- 
facturing metal products, fifty years of ripening experi- 


——s ner ne er ence, stand back of every Hoyt product. 
iceman 
SSE = Send for Booklet I 


HOYT METAL COMPANY, St. Louis 
NEW YORK CHICAGO DETROIT 
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| We do not ask you to take our word alone as a guarantee 

that you can make bigger profits with the Capital RED 

CAP Line of Industrial Brooms and Brushes than with | 
any other. We will gladly send you the names of RED : 
CAP jobbers near you—men whom you know personally— ' 


i who have handled the CAPITAL RED CAP line long 
ee | CO nite S88 enough to know the facts. Write them direct—then de- 

cide for yourself. America’s leading jobbers all sell RED 
CAPS—simply because this line is the best moneymaker 
in its field. 
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We will’send you also, details of our business- 
building sales plan. Catalog 17 free on request. 


Indianapolis Brush & Broom Mfg. Co. 


126 Brush St. Established 1890 Indianapolis, Ind. 
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LEIMAN BROS. ROTARY NOISELESS 
AIR PUMPS 


Among the many uses to which air may be put none exceeds in importance 
the operation of fuel oil burning furnaces for domestic heating as well as for com- 
mercial purposes. Leiman Bros.’ Rotary Air Pumps are especially adapted for this 
work because their unique construction enables them to deliver the air in large 
volume and at the proper pressure. The curved wings scoop up the air and push 
it along to the outlet and it cannot escape or leak back because centrifugal force 
keeps the wings in close contact with the cylinder curved surface and also with the 
inside surfaces of the side flanges or cylinder heads. 
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This is impossible with most makes of blowers, and the system of construction 
used is patented. Nevertheless Leiman Bros.’ Rotary Air Pumps are not high 
priced nor even priced up to their worth to the user. 





Once used a new friend is made-—once rightly selected to do a job they will 
always deserve the confidence of the user. 


Slow speeds, few moving parts, no springs or tips on the wings—just simple, 
powerful, efficient pumps. 





They scoop up the air. 


Complete Illustrated Catalogue on request. 


MAN BRi&& Vakers of Good Machinery 23 H-BL WALKER STREET 
LEI a for 35 Years NEW YORK 
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HILE this is an era of efficiency 

which tends to take personality out 
of business, HEWITT believes that the 
highest service comes with individual in- 
terest to the individual customer. 


Every member of the HEWITT organ- 
ization, from the mill mixer to the man- 
ager, has been trained to put himself in 
the position of the purchaser. With this 
dominant idea the customer WILL be 


served most satisfactorily. 


Through the era in which we are now 
passing, and in the future, HEWITT 
will endeavor to preserve this tradition. 


With such a policy steadfastly main- 
tained and with a complete line of in- 
dustrial rubber products, HEWITT 
makes an ideal proposition for every en- 
terprising Mill Supply Dealer. Write 
today. 


HEWITT RUBBER COMPANY 


BUFFALO, NEW YORK 
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“TOLEDO” 
3-WAY PIPE THREADERS 


The lightest, smallest, and easiest to operate of all 
3-way tools. No. 30 threads 3, in., 14 in., and %4 in. 
and weighs but 434 Ibs. No. 31 threads 14 in., 34 in. 
and 1 in., and weighs but 7 lbs. complete. The new 
low net prices make these tools predominating values. 





This is the “TOLEDO” trademark as 
it appears on each box containing a gen- 
uine “TOLEDO” tool. It also appears 
on the name plate and is your’ cus- 
tomer’s guarantee of efficient dependable 
service that 
“TOLEDOS”, 


If They Buy By Comparison, 
They Will Buy a “Toledo”. 


is found only in genuine 





THE TOLEDO PIPE THREADING 
MACHINE CO. TOLEDO, OHIO 
New York Office, 72 Lafayette St. 











ANDERSON SERVICE 


Increases the Popularity of 


ANDERSON STEAM TRAPS 


Not only in the matter of deliveries and 
in the prompt shipment of repair parts 
does this Anderson service benefit you. 
Anderson service means more than 
that. It means that the engineers of 
The V. D. Anderson Co. are ready to 
advise you regarding your steam using 
equipment and will give you the cor- 
rect information regarding your needs 
whether Anderson Steams Traps are 
necessary or not. 





Model “D” 





Model “O” Air 
Trap 


This trap removes ac- 
eumulated = air from 
water under pressure. 
Designed for use in 


street mains, water 
mains, brine pipes, 
heating systems, ete. 


Works at all pressures 
from 0 to 150 Ibs. 


The V. D. Anderson Co. has been in 
business for a good many years and it 
has built up a reputation for square 
dealing and reliability that is a guaran- 
tee of satisfaction. 


Write us about your problems and let 
us give you the benefit of our experi- 
ence. 


Steam Trap 
This trap operates at all pres- 
sures from 250 Ibs. to gravity. 
The valve and seat are sealed 
with at least 3” of water at all 
times. The trap has a remov- 
able strainer and gauge glass. 





THE V. D. ANDERSON COMPANY, Cleveland, O. | | 


336 3rd Ave., New York City 
242 Race St., Philadelphia 


434 Plymouth Ct., Chicago 100 Pearl sSt., Boston 
207 Union Trust Bldg., Baltimore . 
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WHAT DO YOU MEAN YOU SOLD 
YOUR TOUGHEST CUSTOMER 

WITHOUT SAYING A WORD, 
DID YOU HYPNOTIZE HIM— 2? 
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NE GENERAL SALES 


MANAGER THE SURVEY 


IS GOOD: : 
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“Other Fellow’s” Certified Experience 
Paves the Way For Skayef Sales 


VENGALLI’S irresistible hypnotic power 


need not be the magic wand which en- 
ables your salesmen to get orders. The jobber 
of Skayef Self-Aligning Ball Bearing Hangers 
and transmission appliances is in a position 
to supply his men with something of far 
vreater value to close sales—certified records 


>... 9 


of the ‘other fellow’s” experience. 


In a portfolio of 116 pages the true story of 


Skayef performance is graphically portrayed 
in the plants of 17 manufacturers in widely 
different fields. Nothing which would interest 
the prospective buyer has been excluded. The 


“before and after” experience, tabulated and 
indexed savings of power, maintenance, lub- 
ricant, etc.,— every vital factor is there,O.K.’d 
by an executive of each plant in which these 
surveys were made by an independent engi- 


neering concern. 


This twentieth century method of selling 
has three-fold results—easier sales for your 
men, satisfied customers and more profitable 
business for you. Would you like to be identi- 
fied with the sale of a product of inter- 
national reputation? Just a word from you 
will bring full details of our proposition. 


The SKAYEF BALL BEARING COMPANY, 165 Broadwas, New York 


564 BALL BEARING 





"4 m\ AND TRANSMISSION APPLIANCES 
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A New Booklet 
on 


PIPE WRENCHES 


Of Course— 


You'll want a supply of these attractive 
circulars for enclosure with your mail and 
for distribution by your salesmen. 


In a Few Days— 






You'll receive your supply imprinted with your 


name and address. 
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tO Actual size. Just 
right for enclosure with 
your mail. 
Now is the best time of year to push (/////, y 
pipe wrenches. Be sure that your stock is ade- 


quate to meet the demand for this popular GTD tool. 
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“GREENFIELD § TAP AND D 
CORPORATION 


GREENFIELD, i MASS.. U. S. A. 
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WOOD SPLIT 


te PULLEY 


has, for more than 35 years stood for the 
highest ideals in pulley design and con- 
struction. For the very heaviest and most 
grilling duty the standard REEVES never 
disappoints. It performs with the utmost 
satisfaction. 


ar 


Her moron 


with interchangeable cone centers, is of the same 
sturdy, dependabl> construction as all REEVES 
products and can be carried in stock same as 
split pulleys. To fill an order, merely get off 
the shelf a pulley of the desired diameter and 
face and fit into it a cone center with the correct 
bore. No reboring, no delay and no trouble— 
which means a satisfied customer. 


Get dealer’s and jobber’s proposition. 





REEVES PULLEY CO. 
Columbus, Ind. 


Reeves-Bond Sales Co., 39 So. Clinton St., Chicago 
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|= BELT LACING =) 


ci 


Idle Machinery 


When a belt breaks in your shop, 
how much time is lost? How badly 
does it upset your production 
schedule? 
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Costly delays can be avoided by 
being prepared to mend broken 
belts quickly. And the best method 
of prevention is the Bristol method. 
It isnot only quick but permanent. 


It is so simple that any man on 
the job can go right ahead and 
make a joint that will not work 
loose or tear out. All he needs is a 
box of Bristol’s fasteners and a 
hammer; special equipment is not 
required. 


The point is to keep Bristol’s steel 
belt lacing at strategic places in 
your shop and be prepared for 
emergencies. 


Most supply houses carry all the sizes 
made for the many kinds and thicknesses 
of belting. If yours doesn’t, they can get 
prompt deliveries from the factory. 


Send for 


Samples 


If you have never 
used Bristol’s let us 
send you some sam- 
ple fasteners so that 
you can try them 
= > out. Ask for folder 
719-H giving infor- 
mation and prices. 





A hammer is 
all you need 


THE BRISTOL COMPANY 


Waterbury, Conn. 
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When your Salesmen 
: make their Calls 


day in and day out, give you 


the best they have, are they received 
with that cordial welcome you want 
them to have—or do they get a mere, 
tolerant “nothing today?” 








HEN your representatives 


In short, are they backed by lines 
that have “consumer acceptance’— 
products that have the confidence 
and good will of possible buyers? 


It is that spirit of mutual helpful- 
ness, an atmosphere of good faith 
and integrity, that makes the T. B. 
Wood’s Line of Power Transmission 
Appliances a favorite with both 
salesmen and buyers. 


Are you making the most of your 
sales opportunities? Send today for 
details of the Wood’s Dealer Plan. 
There is no obligation, of course. 


T. B. Wood’s Sons Co. 


Vakers of Power Transmission 
Machinery Since 1857 
Chambersburg, Penna. 


New England Branch—Cambridge, Mass, Be 
Southern Branch—Greenville, Ss. C. Be 
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“Their Weight = 


in Silver Dollars! 


W HILIE the multiple-spindle automatic ts 

making a barrel of chips a day, Narl 

ind his file are making five or six ounces of 

metal dust. It might be silver dust, from its 
Pan | 


liling is slow, but it needn't be ‘as slow as 
that. You can speed it 40 to 100 per cent by 
giving WNarl a “Lance-Tooth” Delta That 
nNeans around a cent a minute added to the 
alue of his filing time. It will pay for the 


Delta before lunch! 


Order a dozen Deltas on trial. Weigh the 
lings from 100 strokes. Count the finished 
pieces. Note how the files) stand up. If 
ifter 10 davs you are not completely satistied, 
turn them and the price will be refunded 


“Buy Fileage as you buy Mileage!” 


























Kelative weights of sot teel filings made in 50 
trokes by nine 12 inch flat bastard files, all standard 
makes bought at random. Filings weighed from 


0.8318 grams for the poorest file to 2.0240 grams 
r the “Lance-Tooth” Delta (No. 9) 


DELTA FILE WORKS 


BRIDESBURG a 
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A PROFITABLE 




















ALES rights are now being placed for 
Lupton Standard Sections of Steel 

Shelving. Here is a line with possibilities 
which should make your blood tingle and 
your cash register jingle. Think what your 
sales-force can earn on this universally used 
and approved product! 
Lupton Standard Shelving Sections are 
used in every kind of industry for econom- 
ical, efhcient storage. They are conven- 
iently catalogued and priced right—with 
a good margin for you. Lupton Sections 
are nationally advertised and their many 
superior features are well-established. 
Here’s your first chance to get a generous 
share of Steel Shelving profits —by repre- 
senting Lupton and distributing the Lup- 
ton product. 


Write today for our attractive proposition 


DAVID LUPTON’S SONS CO. 
2239 E. Allegheny Avenue - ~- Philadelphia 


Lupton 


STEEL SHELVING IN 
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STANDARD SECTIONS 


LINE FOR YOU 
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A Self Seller and a Repeater 


“A Self Seller and Repeater.” That is the way 
a large majority of the Jobbers throughout the 
country are speaking of the Flexitite Disc, the 
never-leak gate valve. 

And naturally there is a reason—a very good 
reason. 

Flexitite Disc is the only never-leak gate valve 
on the market. It is the first gate valve that 
actually shuts off tight. It simply will not leak 
even under the most exacting service requirements. 

Hand this valve to your most particular cus- 
tomers. Let them look it over. Tear it apart. 





Try it on their lines. Install it where no other It 
gate has ever before operated satisfactorily. 

Then when they return all bubbling with enthusiasm 
—you too, will be in the class of the Jobbers who term Shuts 


the Flexitite Disc Gate Valve the “Self Seller and 


Repeater otf 
How about having us send you more detailed informa- 
tion? Just a line to us will do the trick. 


Ohio Brass Company 
Mansfield. Ohio 


B 
Ohio Brass Co. 


= 






































Pressed Steei Ladles 
and Kettles 


Unsurpassed in strength, dura- 
bility,and quality ofworkmanship. 





Write for Bulletin No. 21 


Showing our complete line with prices. Large 
stock of all styles and sizes enables us to 
meet your requirements without any delay. 






MULLINS BODY CORPORATION 


Succeasors to W. J. Clark Co. 


102 MILL STREET SALEM, OHIO 
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Selective . 
Distribution 


| @ Easter Sales - - 
@ Repeat Business. 
@NoPrice Cutting 








OU can push the U. S. Line with the fullest 

assurance that you—not your competitors—are 
going to make all U. S. sales in your territory. Every 
ounce of U. S. advertising effort coming into your 
territory is helping YOU. 


No need to worry about who will get the repeat 
business after you have sold a U. S. Drill or Grinder 
—it will come to you. No price-cutting because there’s 
no competition for the broadness and quality of the 


U. S. Line. No monthly quotas to contend with 
either. 


And we, as manufacturers, could not obtain from 
this Selective Distribution Plan, the necessary sales 
volume if U. S. Tools were not the standard of com- 
parison. Think that over. 


If vou would like to know 
more about the U.S. Line, \ 4. 
write for Catalog “C.” ? 


General Sales Manager 





Portable Electric Drills 


Grinders-—Polishers 








The United States Electrical Tool Co. 


Cincinnati, Ohio, U. S. A. 
Oldest Builders of Electric Drills and Grinders in the World 
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Service, Value, 
Dependability 


HEN H. W. Caldwell, in 1875, founded this 

company, and later set upon the present site 
the first foundry, it was his purpose to make good 
products only, and to sell them at a fair price. 


We have tried unceasingly to adhere to the policy 
laid down by the founder. 


Above the making of money we have set the esteem 
of our customer friends, and the service of the people 
whose daily lives are so often touched and enlarged 
by the use of our products. 


In pursuing these ends through the years, we have 
found great happiness, numberless friendships, and a 
sufficient prosperity. 





The good opinion of the manufacturing industry and 
confidence of the public, are to us the best fruit of 
the tree our founder planted here so long ago. 


If you need elevating, conveying or transmission 
machinery promptly, address Caldwell, or the near- - 
est Link-Belt office. : 


Caldwell Products 


Power Transmission Machinery—Bearings, Shafting, 
Pulleys, Machine Molded Gears, Cut Gears, Rope Drives, 
Chains and Wheels. 

Elevating and Conveying Machinery—Helicoid Conveyor 
and Accessories, Belt Conveyors, Chain Conveyors, Ele- 
vator Buckets, Boots and Casings, Car Spotters. 


Send for Catalog MS-45 
C-37 


H. W. CALDWELL & SON CO. 


LINK-BELT COMPANY, OWNER 
CHICAGO: 1700 S. Western Ave. 
New York: 2676 Woolworth Bldg. Dallas, Texas: 810 Main St. 
Link-Belt Company Offices in Principal Cities 
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CALDWELL 


Conveying and Power Transmission Equipment 

















\\ n writing to Advertisers plea mention Mitt Suppiirs 











14 April, 1926 


ete Pe AER LR Pica 


Look for this 
Trade Mark 





Look for the W | 


that means ‘well-made’ 


ACK of, as well as on every Reversible, double-ended jaws mean 

Williams’ “Vulcan” tongs practically “two tools at the price 
stands the Williams mark of qual- 
ity. All tools so branded are posi- 
tively guaranteed—and have been 
for over a generation. That’s one 
reason it’s so easy to sell Improved operator. Nine sizes for 1” to 18” 
“Vulcans.” pipe. Ask for literature. 


of one.”” The proof-tested and cer- 
tified chain assures dependable ser- 


vice and absolute safety to the 


J. H. WILLIAMS & CO. 
“The Wrench People” 
New York BUFFALO Chicago 


M 
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IMPROVED “VULCAN” 


CHAIN PIPE WRENCH 
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58 YEARS OF IMPRESSIONS 














OR something like 58 years we have 
been telling buyers about Schieren 
Belting by word of mouth and by the 


printed word. 


It goes without saying thatin 58 years we 
have piled one good impression on an- 
other in the mind of the buyer. There are 
no vague doubts in his mind regarding the 


value and economy of Duxbak Belting. 


Nor should there be in the mind of the 
dealer or jobber who is seeking new and 
more reliable connections. We have Spent 
58 years in creating the right impression 
with the buyer. Now let us outline our 
Jobbers’ cooperative sales plan and show 


you how to get more leather belt business. 


OY fy. : 
Cts. AS hieren Compuny 42 FERRY ST., NEW YORK, N. Y. 


ESTABLISHED (868 
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The Clipper Belt Lacer 


Universally recognized as the most effi- 
cient lacer in the world. Guaranteed 
indefinitely—kept in perfect working or- 
der free of charge, provided Clipper Belt 
Hooks are used exclusively in its oper- 
ation. 

Over 210,000 Clipper Belt Lacers now in 
use. More than 1,800 sold every month 
in the year. 
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Clipper Products Are Used 
Throughout the Manufacturing World 


I N every section of the world, wherever factories hum and wheels go round, 
belts are being held securely and efficiently with Clipper lacings. 


One third of the enormous daily production of 4,000,000 Clipper Belt Hooks is 
exported over seas and into foreign lands. A large part of the world’s belt- 
ing is fastened with Clipper Hooks. 


It is evident that Clipper Belt Hooks must sell at very reasonable prices in 
order to meet foreign competition in foreign countries. These reasonable 
prices are possible only because of large scale production. 


But price is not the only reason for the popularity of Clipper Hooks. They 
are produced with the utmost care, of the best fatigue-resisting steel to with- 
stand the greatest strain. High grade special machinery is employed to 
make each hook as mechanically perfect as possible. 


Clipper Pins are the best we know how to make. 


Clipper joints have a staggered double grip, thus distributing the tensile 
strength over a wide section of the belt. 


Clipper Belt Lacers are sold under a perpetual guarantee that they will be 
kept in perfect working order free of charge provided Clipper Belt Hooks are 
used exclusively in their operation. 


Standardize on Clipper—for increased production, economy, quality and 
satisfaction. 


Clipper Belt Lacer Company 


GRAND RAPIDS MICHIGAN. 
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GUARANTEED THROUGHOUT | 


Combination 
Pipe 























TEN | Machinists’ 
- a Vise 



















te 
4 ' 
3” to 7” jaw 
12 Sizes ° 7 
2” to 814” jaw ® — 
ae ‘ 4 Sizes 
Machinists 314” to 6” jaw 


Vise 


Hinge Pipe 
Vise 


Heavy and 
Light 
12 Sizes 
Holds Pipe 
%” to 12” 






8 Sizes 
3° to 7° 
jaw 





12 Sizes 
2” to 8%” jaw 













\ . 
; 4 
‘ Chain 
: ” 
Pattern _ $$ Pipe 1 
’ 1 Size 4 Sizes t 
Makers’ ~ Jaws Holds Pipe . « Vise { 
Vise 8”x16 1%” to 
€ 
3 













Single and 
Double Burner 





Garage 


‘ 






All Steel Anvils 






60 Ibs. to 450 Ibs 





Complete Line Manufactured by 


Yost Manufacturing Company 
Meadville, Pa., U. S. A. 
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Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS AND REAMERS 
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| Company— Another World- 
Famous User of “W&B” 


Drills and Reamers 











Notable among the many activities of the Newport News Shipbuilding and Dry 
Dock Company in lines other than shipbuilding, is the production of fifty-eight 
enormous regulating gates for the Wilson Dam at Muscles Shoals. 


Each one of these gates measures 18x45 feet and weighs about forty tons. All 
drilling and reaming was done with “W & B” Twist Drills and Reamers. 


W hitman & Barnes Twist Drills and Reamers have ended all drilling and reaming 
problems in this plant simply by doing all the work demanded of them—and 
then continuing to do good work after the time when they could reasonably be 


expected to be worn out. 
Ha th tian ¥ Karnes Hy: GZ. 
Gidiimaus. Oko. 


Let your next drill be a 


New 


HERCULES 


tested and approved 
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“W& B” Drills and Reamers Doing Some Heavy Work 
On Propeller Shafts and Regulating Gates 


With a background of experience which includes plenty 
of such heavy work as drilling armor plate for modern 
battleships, the Newport News Shipbuilding and Dry 
Dock Company is well qualified to judge drill and reamer 
superiority. 

The fact that this renowned Company prefers Whitman 
& Barnes Twist Drills and Reamers adds another link to 
the chain of evidence which proves that you, too, can get 


the drilling and reaming results you are hoping for by 
using “W &B” products. 


Chucking 
Reamer f & 
No. 119A Y Photographs Courtesy Newport News Shipbuilding & Dry Dock Co. 








Whitman & Barnes 


AKRON, OHIO 
TWIST DRILLS REAMERS 


Warehouses: 99 Chambers St., New York City and 565 W. Washington St., Chicago, Til. 
For Complete List of Distributors, see MacRae’s Blue Book 
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Profitable for the dealer 
and profitable for the user 


The Yale Model 20B Ball Bearing Electric Chain Hoist is an 
, all-around profit maker. 
YALE Its adaptability and easy adjustability for headroom, lift and 
Chain Blocks \ rr di I-Beam flange—any industrial condition, make it particularly 
Electric Hoists A desirable to stock and handle. This feature of adjustability 














|-Beam Trolleys For means that but few units need be carried to cover every probable | 
Industrial Trucks | Shifts l requirement. 
Its compactness, efficiency and long, active life under the most 

wel | ee ees rigorous shop conditions, give the Yale Model 20B a special 

555 Equipment includes Ball appeal to industrial executives. The Yale Model 20B is the most 

a oe sree atc economical and efficient hoist on the market. 
Differential Chain Blocks, The two-ton size illustrated above has a slow-speed, 3-phase 
Ball Bearing Electric Hoists, ea. nee _ = — : 
cian Sealine, Geschael A.C. motor for heavy work requiring careful, accurate placing of 
Crane Equipment, and Elec- the load. It is but one example of a special service. 


tric Industrial Trucks, Trac- 
tors and Trailers. 


Ya.e Model 20B is one of the best known and best advertised 


pa ere hoists on the market. The name YALE helps make the sale. 


ment—To acquire locking 


control, security and conven- The Yale & Towne Manufacturing Co. | 
ience throughout the factory, 
use Yale Master Keyed Locks Stamford, Conn., U. S. A. 


YALE MARKED IS YALE MADE 


YALE|_Heistin 


| 











g°« Conveying Systems 
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Crescent Electric 
Truck built by 
Crescent Truck 
Co., Lebanon, Pa, 


Ws oe 





Nimble as Goa 


Up gangplank or runway, out in the yard, 
over the tracks, in, out, and around, 
nimble as a goat. Industrial trucks must 
do it, must take the shocks of starting, 
bumping, jerking, lurching. 


Therefore Crescent trucks, like so many 
leading makes, are equipped with 
Timken Tapered Roller Bearings. Thus 


friction and current consumption are less. 
Wheel alignment and safety are main- 
tained. Lubrication is vastly simplified. 


Only Timken-equipped trucks give you 
greater Timken load capacity, Timken 
Dual Duty, and the endurance of the fine 
bearing steel which is compounded and 
made by Timken itself. 


THE TIMKEN ROLLER BEARING CO., CANTON, OHIO 


Technical information reg 
& Sales Company’s Branches located 





ne following cities: 


arding bearing sizes and their mounting, can be secured from the Timken Roller Bearing Service 
Atlanta, Baltimore, Boston, Buffalo, Chicago, Cleveland, Dallas, 


Denver, Detroit, Indianapolis, Kansas City, Los Angeles, Memphis, Milwaukee, Minneapolis, Newark, New York, Omaha, 
Philadeiphia, Pittsburgh, Portland, Richmond, St. Louis, Salt Lake City, San Francisco, Seattle, Toronto, Winnipeg 


Tapered 
Roller 


BICAIRINGS 
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This Question of Price— 
Let’s settle tt right now 


N THE face of good demand, sound 
money conditions and a general 
market confidence, prices in our 

industry have become demoralized to 
such a point as to be unwholesome for 
everyone interested. 


As “he who runs” must know, there 
can be no sound profit to the manufac- 
turer in today’s uncertain price of cast 
iron and malleable fittings. With such 
a situation in manufactured product 
there can be no possible wholesome 
resale return to the middle man. And 
though the consumer may momen- 
tarily seem to have an advantage, in 
the long run, he must pay an adequate 
profit for what he uses and, therefore, 
what is a possible gain today, may to- 
morrow prove a substantial burden. 


There is one easy remedy for this 
whole situation. That is, an insistence 
on the part of every one of the three 


groups concerned that we return to 
sound economics. The user must be 


and is willing to pay a price for his 
wares that represents a modest profit 
to the seller. The seller can gain a fair 
return only when he is buying good 
merchandise on a basis that shows the 
manufacturer a margin over economic 
production cost. The manufacturer in 
turn can develop efficiency only when 
he is paying a reasonable wage to his 
employees. 


It is high time that each one of us 
insist upon his rights as an intelligent 
member of a sound industry. 


(Signed ) 


tal Gaby, 


PRESIDENT 


WALWORTH COMPANY, Boston, Mass.--Plants at Boston, Greensburg, Pa.. 
Kewanee, Ill., and Attalla, Alas -Distributors in Principal Cities of the World. 


Walworth-International Company, 





WALWORTH 


New York Foreign Representative. 





“WHATEVER YOU BUILD. YOU NEED WALWORTH” 


Valves, Fittings and Tools for 
Steam, Water, Gas, Oil and Air 





























| HE Hart the first and only Automatic Lubricator 
ever sold with this protection. 


At any time during the life of the machine it 
serves, a Hart Pump that fails to lubricate per- 
fectly will be replaced or repaired free of charge 
unless the failure is due to accident or improper 
application. 









Hart Pump tor ratus manutacturers who 
sed and the ation of their own ma 
chines. I that our present product shoul 
now do easi earlie are still doing after 30 years 









f 


ot every machine on 
to or t ich from useful ma 
when Hart Pumps with assured per 


that cannot be duplicated 


Get a Hart Oil Pump 
for 30 days free trial 


In the belief that SHOWING is better than TELLING 
you its merits, we will send a Hart Pump of any type 
and size, subject to return within 30 days and cancella- 
tion of the bill if the performance is not entirely satis- 
factory. 





Use the coupon to accept this offer. 


This Sherwood 
Catalog FREE 


if vou return the coupon 

Send for your copy and keep it 
handy as a guide to proper selec 
tion of Injectors, Ejectors, Cellar 
Drainers, Force-feed Oil Pumps 
Sight-feed 
Grease Cups, Oil Gauges, Indi 
cator Cocks, Gauge Cocks, High 
Pressure Gas Valves, Flue Clean 
ers, Fusible Plugs, ete 


HERWOO 


A GOOD NAME TO REMEMBER WHEN BUYING 
POWER PLANT and INDUSTRIAL SPECIALTIES 


Lubricators, Oil and 





2 





Sherwood Manufacturing Company 
1713 Elmwood Ave., Buffalo, N. Y. 


Please send a Hart Oi! Pump for trial to meet following conditions 
Number of individually controlled feed lines to be served 
apaci of ( 
f 
‘ 
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KESTER 
Self Fling SOLDER 


Simple, Safeand Sure 
Requires Only Heat 


KESTER SELF-FLUXING WIRE SOLOER 


SOLOER wan a, 


im POCKETS 
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KESTER Acid Core SOLDER 


For general soldering and heavier electrical work. 
Self Fluxing—**‘Requires Only Heat.’’ Standard size 
No. 3 about 1/8 inch in diameter, runs about 30 feet 
per pound. Packed on 1, 5 and 10 pound spools. 
Special gauges also available. 


- 
Kester Metal Mender 
The Household Solder 
Here is the small package of Acid Core Solder. So sim- 
ple anybody can use it. Ten cans about 1/4 pound 
each are packed per carton. Ten cartons (100 cans) 
to the case lot. 


ae | ae, 
Kester Rosin Core Solder 


For very delicate electrical and radio work. Contains 
highest quality metals and rosin flux. Standard size 
about 3/32 inch in diameter, runs about 50 feet per 
pound. Packed on 1, 5 and 10 pound spools and 18 
inch sticks in 5 pound boxes. Special gauges also 
available. 


Kester Radio Solder 
(Rosin Core) 
Safe, Sure and Simple — approved by radio engineers. 
Harmless to the most delicate parts. Absolutely non- 
corrosive flux makes low-loss joints. Ten cans about 
1/4 pound each per carton, Ten cartons (100 cans) 
to the case lot. 





GENUINE SOLDER 


CHICAGO SOLDER COMPANY 
4215 Wrightwood Avenue, Chicago, U. S.A. 





Originators and world’s largest 
manufacturers of Self Fluxing Solder 
& —© 


Your Jobber Can Supply You 
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Lightened tasks bring approving smiles 


 Sece YYEES who use H. Kk. Wood's Mo-lyb-den-um 


Steel Shovels show them to purchasing authorities 
with unvarying endorsements of approval. Work- 


men smile when they talk about superiority, because 


they are in the good humor that goes with a lightened task. 


For every particular job there is a special H. K. Wood's 
Mo-lyb-den-um Steel Shovel that will increase the efficiency 
of the workmen and save employers in shovel costs. 


Lighter, stronger, tougher and of absolute uniformity, 
these shovels have proved their superiority in every prac- 


tical test. Hundreds of thousands are in use, each one 


proving durability far bevond anything believed possible 
until the perfection of the unequalled H. K. Wood's 
Mo-lyb-den-um Steel. 


Write us for complete information about these super- 


The model 5W2L, 
unequalled for endur- 
ance with light weight 


shovels and why they are best adapted for your needs. 


THE WOOD SHOVEL AND TOOL COMPANY 
Piqua, Ohio, U.S. A. 


Wood's Motyb-denum Shovels — 


= The American SuperSteel 
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Endurance and uniformity are invariably present in every piece of 
Bunting r hosphor Bronze. When you offer it to your customer you 
are putting out a line that has been preferred by engineers and 
machinists for years, and which today is the outstanding popular 
bearing metal for all purposes. 





Eighty sizes of cored and 
solid bars carried con- 
stantly in stock. Patterns 
for hundreds of other 
sizes. Prompt delivery of 
any quantity. 


Two handy assortments 
packaged in wooden 
boxes. The Shop Assort- 
ment for general industry 
and the Service Assort- 
ment for automotive ma- 











chinists. 
THE BUNTING BRASS & BRONZE CO. 
TOLEDO, OHIO 





NEW YORK CHICAGO PHILADELPHIA SAN FRANCISCO BOSTON 
45 West 54t 


St | S. Michigan Av 133 Arch St 198 Second St 36 Oliver St. 
| 4 Douglas 624 Main 8488 


IN 


—HOSPHOR BRONZE 


CORED and SOLID BARS 


PATENTED 

















ee - £2 A eae OI BEM 5 





When writing to Advertisers please mention Mitt Suppties. 





April. 192 TUtr Av TER 
April, 1926 f PLF Oe PUUES 


+! =F 

















RAHMANN Belting 


has a reputation to 
preserve 


Thirty years devoted exclusively to the 
production of the best Belting is your as- 
surance of a product that will please your 
customers and bring repeat orders. 








Rahmann Belting looks good and is good. 
Its well finished round edge and uniform 
light brown color make it an easy belt to 
sell. The extreme care used in selecting the 
leather, matching the sections and cement- 
ing each lap protects you and your cus- 
tomer from failure to do the work. 


GEO. RAHMANN & CO. 


Write for samples 32 Spruce St., New York, N. Y. 
and limit dealers’ prices Newark, N. J. 





Syracuse, N. Y. 
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Thousands of Pulleys 


whether it be on ten—a hundred—or on thousands 
of pulleys—a little loss of power on each soon 
amounts to a staggering loss on the total. 


So the selection of so simple a thing as a pulley is 
important and should not be left to price alone. 


PYOTT RED FACE PULLEYS 


PYOTT in either the plain cast iron or in the ball bearing 

Pullevs loose type (grease tight), are recognized stand- 

ean ards of power transmission. Inbuilt in them are 

Sprockets the elements of balance, uniformity, and true .. 2 mull 

Sheaves running that make them perfect pulleys. REDFACE 
Flywheels PULLEYS 





Whenever you get an inquiry for a better pulley, 
you can fill it with Pyott. 48 hours on special 
orders. Get a Pyott Catalog for each salesman. 


PYOTT FOUNDRY CO. 


334 N. Sangamon St. Chicago, Hl. 
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1 TANKS § FILTERS 


Air Tanks, Gasoline or Oil Tanks, Expansion Tanks 
Riveted—Welded—Copper Brazed; Plain or Galvanized 


We are prepared to manufacture Copper-Brased Tanks in conformity with 


1. 8S. WU. E. Unfired Pressure Vessel Code 


WATER FILTERS and PURIFIERS for every use 


Range Boilers 


wen. B. & SONS © 


PITTSBURGH 
PENNA 


FOUNDED 


1802 


FILTERS 








New York—26 Cortland St. Chicago—38 So. Dearborn St. 


ATLANTA. Bar Belt Dressing 


20 Years on the market without a Complaint 














From neglect they 
side. Atlantic Belt 
We manufacture three kinds, all of high 
rubber and Also made in 


Only in rare cases do belts actually wear out. 
usually become hard and crack on the pulley 
Dressing will prevent this. 
canvas belts. 


erade materials, for leather, 


liquid form. Price reasonable. 


ATLANTIC MANUFACTURING CO. 


Wilmington, Delaware 











Grobet Files Exceed Your a 


Highest Expectations in Cut- 
ting Keenness and Durability 


ALLEN 


the 30% stronger hollow screw 





30% extra strength over broached hollow screws— 
the only other kind made. Cold-drawn by a pat- 
ented process which increases the density of the 





The accuracy and precision used in the manu- 
facture of Grobet Swiss Files produce a cut- 
ting and lasting quality you have never ex- 
perienced in any other file. 


We have established in New York a branch 
office representing our factory in Switzer- 
land and we wish to establish representation 
throughout this country to take care of your 
needs. 


Write for Catalog B 


Grobet File Corp. of America 
64 Reade Street New York City 





steel around the socket-hole, and heat-treated scien- 
tifically according to size and style of point. 


The Allen process makes deep, perfectly formed socket-holes, 
with no chips in the bottom. The entire length of the 
“Allen” is utilized either for solid metal at the point, or 
depth of socket for the wrench. All sizes in stock from % to 
1%” diameter; any length, point or thread. Also Socket 
Head Cap Screws, Pipe Plugs, Tap Extensions and Socket 
Wrenches—Allien process. 


The Allen booklet, with its charts of sizes and 
prices, will make itself useful to every mill sup- 
bly dealer who sends for itt. 


The Allen Mfg. Co. 


143 Sheldon St. Hartford, Conn. 
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YOUR CATALOG PROBLEMS 


Are Easily Solved 
Through Our Service 
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IF INTERESTED 
WRITE US 


ee 


THE CUNEO CATALOG SERVICE COMPANY 


2242 Grove Street Chicago, Illinois 


Sa 
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The CHICAGO Line Ball Bearing Equipment 


Profitable Specialties 


In the smallest plants and in the 
largest industries, you will find 


CHICAGO LINE Ball Bearing 
Specialties rendering satisfactory 
service. Well advertised — Gener- 


ous Profits. 
Territory for live dealers. 


Chicago Pulley & Shafting Co. 


ENGINEERS, FOUNDERS AND MACHINISTS 


{ll Forms of Power Transmitting Appliances 





MAIN OFFICE: FACTORY: 
19 N. Desplaines St. Menomonee Falls, 
Chicago, Ill. Wisconsin 


DAGGETT Ball Bearing Journal 

















DIXON’S FLAKE GRAPHITE 
The World’s Perfect Lubricant 


Ninety-eight years experience in producing and refining 
graphite is behind this product. It is free from grit or other 
abrasive substances and its distinguishing quality is that of 
rich unctuousness—smoothness and softness to the touch. 



















Dealers who sell Dixon's Flake Graphite do not worry 
about satisfied customers. It is the standard flake lubricating 
graphite and is the preference of every _ 
engineer and mechanic. 


Write for Trade Prices 71-C 


JOSEPH DIXON CRUCIBLE 
COMPANY 


Jersey City D N New Jersey 


Teace Wann 


Established 1827 





No. 1 Coarse Flake 
No. 2 Powdered Flake 
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1 A line of mibber items sufficiently 
* complete to permit effectively supply- 
ing the requirements of the trade solicited. 


4 Aquality of product uniformly good 


“* and capable of delivering service re : 
< sults that should reasonably be expected. yy 
3 A price basis inducing and making 7 


* possible aggressive competition with 
reasonable profit return. 


4 Freedom from competition from his 
* source of supply. either direct or in- 
direct, among the trade covered by his day 
to day solicitation. 


5 Selling helps of reasonable amounts 

* sothat his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold. 


























A: Common Sense Idea 


OME manufacturers shout “Best,” 

“Greatest,” “Most Wonderful,” 
when they advertise a product. The 
consumer is naturally inclined to under- 
value such superlatives. 


Instead of saying nothing in a pretty way, 
we are saying a lot by talking business in 
a common sense language. 
The letters Republic sends to the con- 
sumers tell a story each month —a story 
based on fact—a story appealing to every 
man who uses rubber goods, a story 
which definitely links the consumer and 
the jobber, in a common sense way. 
If you believe in this straight-from-the- 
shoulder sales campaign, write us for 
full details. 

THE REPUBLIC RUBBER COMPANY 


Youngstown, Ohio 
No Branches 


REPUBLIC 


BELTING — HOSE — PACKING — MOLDED 
LATHE CUT GOODS AND FLOOR COVERING 























Mr. JOBBER! 


These Witt Advantages 
Pile Up Sales 


Stock turn! You want an ever-increasing 
volume of sales at the lowest possible margin 
of selling costs! 

Now consider the Witt Oily Waste Can! 

It is nationally advertised by a national 
leader. It is approved by the Underwriters’ 
Laboratories, Inc., and the Associated Fac- 
tory Mutual Fire Insurance Companies. It 
is guaranteed to outlast from 3 to 5 of the 
ordinary kind. And these se/ling advantages 
are typical of the plus selling points built 
into the whole Yellow Label Line of Guar- 
anteed Witt Corrugated Cans and Pails! 
Easier sales, more sales, bigger profits, better 
customers—we can prove these points con- 


vincingly! Write for Catalog and full in- 
formation. 


The Witt Cornice Company 
2119 Winchell Ave., Cincinnati, Ohio 


Manufacturers of 


Wet Pe OO OG, ee ms 


Whit 


CORRUGATED 
*CANS and PAILS 
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These are the three styles of Kalamazoo Catalog 


Covers that are being purchased and used by the Mill 
Supply houses. 


They are the standard size 105 x 8! bound in genuine ALAMAZO) 
leather, lettered to specifications. KALAMAZO 


If you haven’t seen the Kalamazoo Catalog Covers 
that are designed and built for use of the Mill Supply 
salesmen, fill out and mail the attached coupon. 





KALAMAZOO LOOSE LEAF BINDER CO. 
Factories at Kalamazoo. Mich... and Los Angeles, Calif. 


Sales Offices in Principal Cities. 


KALAMAZD 









LOOSE-LEAF-DEVICES-AND 
ACCOUNTINC-SYSTEMS 


Kalamazoo Loose Leaf Binder Co.. 
Kalamazoo, Mich. 





Please send us further information about Kalamazoo Catalog Covers 


‘ 
y AlliC 
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The Champion Fibre Company 


Muse. CARTOW NORTH CAROLINA 
Saves Orrice Hamitow Ono 


CANTON. NORTH CAROLINA 
ie rei. 5, 1825 
Diamond Rubber Co., 
Atlanta, Ge. 


Gent lemen: 


Yeu are no doubt always notified whon a belt which 
you have furnished has failed to give satisfactory service, 
and in the event of a failure in our plant, we would not 
hesitate to let you hear from us. Therefore, it is only 
fair to let. you know vhen a belt has been entirely satis- 
factory. 


In April 1907, we placed on our steam engine driving 
#3 Dryer in our pulp mill, a Diamond Belt, length 79° 6" ® 
18” wide & ply, driving pulley 120" diameter, 110 RePeMe, 
driven pulley 60" dianater, 165 R.PeM.e Thic belt was in 
continuous service from about the lst of April 1907 until 
February 14th, 1925 -= practically 18 years actual service. 


. 





We thought you would be interested in having this 
information. 


Yours very truly, 


THE CHAXPION FIBRE COMPANY 


Fo Eh, 


Treasurer. 
CSB: SLW 
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\ ' THEN a belt of any sort, 
on any drive, sticks to its 


job for eighteen years— 


And when a company of 
the high standing of the 
Champion Fibre Company 
writes an unsolicited letter 
such as we reproduce here— 


It is worth some mighty 
careful thought on the part 
of men who are burdened 
with the responsibility of 
buying belting. 


Investigate as far as youlike 
and you will find Diamond 
averaging better, fighting 
harder, cutting off a little 
more of those production 
costs. 


The performance records 
prove Diamond superiority. 
We are perfectly willing to 
rest our case upon them. 

Diamond is a permanent business 

builder for jobber and distribu- 


tor. Let us give vou full details 
on the Diamond proposition. 


DIAMOND RUBBER CO., Inc. 
Akron, Ohio 
Atlanta Chicago 
Boston Dallas 
Philadelphia 


Kansas City New York 


Los Angeles Seattle 


San Francisco 





33 


RUBBER BELTS, HOSE, PACKINGS 
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ATKINS 


SAWS—SAW TOOLS—MACHINE KNIVES—METAL CUTTING MACHINES—HACK SAW BLADES— 
FRAMES—GRINDING WHEELS—CANTOL BELT WAX—UPSET SWAGES AND SAWMILL SUPPLIES 











E.C_ATRINS & CO. INCIANAPOLS, IND, 








Atkins Upset Swages for Solid and Inserted 
Tooth Saws 








Kwik-Kut Metal Cutting Hack Saw Machines, 

belt or motor driven; capacity up to 8 by 8 in. 

More economical than Circular Metal Cutting 
Saws. 





Metal Band Saw Machine for cutting all kinds ot 
metal; can be driven by belt or motor; capacity 


any size up to 12 in. by 14 ia. AAA Non- Breakable Hack Saw Blades for 


hand frames; can be twisted and abused but 
they will not break in work. Send for sample. 





“s 
; Band Saws, Narr d Wide, de from . s 
Inserted Tooth Circular Saws, Teeth & Holders: “Silver Steel” in widths of 7; ae 13 in. Solid Tooth Circular Saws for saw and planing 


for light, medium and heavy mills. mills, woodworking and furniture factories. 





Acrolite Wheels for Saws, Write nearest point below for complete catalog No. 19 Ferrolite Wheels for Iron, 
Knives and Tools. Brass, Copper, etc. 


= /\ 
re ee “Wax TOUR BELTS } ____ — a oan —————— 























Son! Olas aa : — - 
| 1 \V/ A 4 ei ‘6 J ry 
BELT WAX nd | wis 
WATERPROOF o1LpRooOF \ || , Les me) ee) 
"Stops Belts from Slipping AAA Hack Saw Frames Machine Knives for Every Purpose 
Write for free sample Template paper for the asking 





E. C. Atkins & Company 


Established 1857 The Silver Steel Saw People 
Home Office and Factory: Indianapolis, Indiana || 
elR ocr Re 


Canadian Factory: Hamilton, Ontario Machine Knife Factory: Lancaster, N. Y. 
Branches Carrying Complete Stocks in the Following Cities 


Chicago Memphis Minneapolis New Orleans New York 
San Francisco Seattle Vancouver, B. C. Paris, France 
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Makes Buying E 
d E ical 
| an Conomica 
There is a good rule to buy by. You can say it two ways in three words: 
(1) Concentrate your purchases; (2) Medart Catalog Forty-three. 
Medart Catalog 43 is primarily a buying guide so simply written that you don’t have to be 
_— and incidentally a catalog. Between its covers an engineer to use it in your daily work. 
. you will find concentrated instructions for con- Remember the name and the number:— 
centrated buying of “Everything in Line ““Medart—43”. Send for copies today. This 
Shafting Equipment’—the safe, quick, con- guide is useful to superintendents, purchasing 
venient, easy, economical method of buying agents, Owners, managers, master mechanics, 
i ; as well as designers and draftsmen who plan 
power transmission machinery so as to save A ? og ; 
; : power transmission installations; likewise to 
time, freight and (last but not least) money! dealers and salesmen of power transmission 
It is also an Engineering Hand Book, but it is machinery. 
~~ (Formerly Medart Patent Pulley Co.) 
\i General Offices and Works, St. Louis, U. S. A. 
j Offices in Chicago, Philadelphia, Pittsburgh, New York & Seattle 
Office and Warehouse in Cincinnati 
MANUFACTURERS OF POWER TRANSMITTING AND KINDRED MACHINERY 
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Everything in Line Shafting Equipment y, | 
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N a gasket, it is the material that 

counts; the time and labor of 
<) cutting and fitting go for noth- 
ing if the packing used is not the right 
grade for the work. 


Wherever INDESTRUCTIBLE White 
Sheet Packing is used, a perfect joint is 
the result——one that will remain tight in- 
definitely. It will not yield to the attacks 
of steam, air, ammonia, hot or cold 





water, gas or creosote. Sufficiently firm 
in composition as not to flatten out when 
the bolts are drawn up. 


Carried in stock at all our branches in all 
thicknesses up to % inch, 36 inches wide. 


For especially tough jobs, use Style 29 Inde- 
structible with brass wire insertion, or Style 
30 with iron wire insertion. 


NEW YORK BELTING & PACKING CY. 


High Grade Rubber Goods for Mechanical Purposes 


New York Boston Chicago Philadelphi 
Pittsburgh St. Louis San Francisco 
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. EMPIRE 
Vow Recess BOLT 


(Don’t Trust a Bolt 
“ Till You Know its Thread 
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| 
Bad bolts don’t advertise their flaws. The 
/ mischief latent in a faulty thread is seldom 
J, 
apparent to the naked eye. 
\ \ 






























NE till the thread op Oe or the nut binds uniformly accurate, we abandoned the cutting 


do you learn of the def method. Our engineers designed a new type 
Cut thread bolts are like that. They look of die that built up the thread, instead of 
AY L call MONS ATL IRC tilda C tOUOR 


citing it, on a specially prepared bolt blank 
To make these dies, machine tools of a 


innocent eno 





t you can't divine their 





0 cutting die made that 
will keep on digging threads out of steel 


intentions. Ther 
hitherto unattainable precision were required 


without losing accuracy as the edge dulls The only thing approaching an Empire New 








Thus bolts come to you with a jumbled variety Process bolt in thread fit is a hardened and 
of misfit threads—and you pay a heavy pre gro cals gauge. Nothing approaches it in 
mium in wasted labor, scrapped parts and strength “and durabihty. An Empire Neu 
complaints Process bolt, with its molecular structure pre- 


served by the forcing up of the thread, will 


New dies revolutionize bolt making ; ; 
outlast any cut thread bolt ever made. 


Unless you grind and polish it under a magni 


fying glass (which would take from eight to A change to Empire New Process bolts will 
twelve hours) you can’t cut a thread with see a big drop in your annual bolt bill and 
any assurance of accurate results. The dies your assembly payroll 

simply aren't equal to it! Test their strength and accuracy yourself 
That was why, when we sought a new way State the type and size of bolts you want, 
of thread making that would be infallibly and and samples wili be sent you. 


RUSSELL, BURDSALL & WARD 
BOLT & NUT COMPANY © 


PORT CHESTER.NY. 
Branch Office: anch Office : Branch Strimple & Gillette 
Straus Building Geneal Motors Bldg. Factory: 169 Jackson Street 
CHICAGO DETROIT ROCK FALLS, Ils. 


49 Hartzell, Inc. 
Seath Street 


SEATTLE | SCO 
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Bigger Profits! 


Offer better screws for 
less money. Sell an ar- 
ticle that insures big 
repeat orders: 


HOLLOW SET OCKET HEAD 
SCREWS UNBR AKO i SCREWS 


These screws actually sell faster, be- 
cause they stand up under every 
strain. They will not fracture or 
mushroom. Socket heads will not 
round out. 





You and your customers can have 
free samples for testing. 


STANDARD PRESSED STEEL CoO. 


BOX 3. JENKINTOWN, PA. 
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| You Don’t SeeThis Room 
when you commence to use 


a Cle-Forge High Speed Drill 


—but it’s there just the same! 


| OR, here in the Chemical “Lab”, is done much of 

that careful inspection and testing of raw materials 
which we regard as absolutely essential to the main- 
tenance of the “CLEVELAND” standard of quality. 


And here, too, is done a part of the perpetual re- 
search and development work which makes it possi- 
ble for us constantly to offer “CLEVELAND” users 
increasingly better tools. 


Visitors frequently express surprise that we main- 
tain so large a Chemical Laboratory—and we explain 
that we cannot afford to compromise the standing of 
our products. They MUST be as nearly perfect as 
men can make them. 


The Chemical “Lab” is another of those hidden fac- 
tors which add to production cost—but the twist drills 


and reamers it helps to produce have performance 
records which more than justify its extra cost. 


The (X¥_ EN DEW BAT) Twist Rite 
Jo Ae CLEVELAND 


NEW YORK CHICAGO-LONDON 
REIGN COUNTRIES 





Manufacturers of 
Carbon and Cle-Forge High Spe ed Drills for every purpose; “*Mez zo” Super-C arbe yn Drills; 
Hand, Jobbers’ and Shell Reamers; “Pe erle ’ High Speed Reamers; “Paradox” Adjustab le 
Reamers; *“‘Quick-Set’? Reamers “Sp irex’ a shine Taper Pin Reamers; Chucking Reamers 


for Turret Lathes; C Sb. eae lace Countersinks; Sockets; I nd Mills; 
and the “Ezy-Out”’ Screw Extractore 
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‘BONNEY +25 ENGINEERS KIT 
‘CN. Chrome Vanadium Wrenches 


. 785 


\ Attractive Discounts 
% to Dealers 


| ‘CV is a Bonney 
trademark 
registered in the 
U.S. Patent Office. 
Chrome Vanadium 
registered 
August 11, 1925. 












Six Bonney *CV Chrome Vanadium double 
end Engineer’s Wrenches, all neatly packed 
in attractive leatherette kit. These six 
wrenches will fit the following: 


U.S. STANDARD S.A. E. HEX. CAP 
NUTS NUTS SCREWS 


yr" ? 56”; 3”, eh 56”, er ’ 36”",14 yy" , 56”, 
19", yy”. 16", yy”, 9 96" 34", 7 wg 7. 
%" 5 6", 58”, % *. 
(In cardboard box without leatherette 
Bonney Forge & Tool Works kit $6.85.) 


Allentown, Pa: 


You can secure from your jobber. Write for detailed information. 


Makers of Special Service Wrenches of Chrome Vanadium, Carbon 




















Steel Drop Forged Wrenches, Stillson Wrenches, Vises and Drop ' 
Forgings and the Bonney Rim Tool. Bonney Forge & Tool Works 
‘ ALLENTOWN, PA. 
1 
Please send me one of your No. 25 
| Engineer’s Kits for which I am attaching 
' remittance of $7.85. 
Chrome- sles 
' > 
Name 
i 1 
1 
1 Address 
(Patents Pending) ' 
When writing to Advertisers please mention Mrut Suprires. 
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WHAT MAKES 


GOOD PIPE’? 


HE metal should be of fine, even-grained 
homogeneous steel, expertly supervised 
W through every process of manufacture. Fre- 
quent inspection and tests should be given to 
insure a continuous uniform quality. The 
steel (Bessemer) should have a low carbon 
content—approximately .07 per cent—which 
should not vary more than .01 per cent in a 
year’s output. 


The pipe should have a high tensile strength, 
averaging 58,000 lbs. per sq. in.; an elastic 
limit of approximately 36,000 lbs., either 
\transversely or longitudinally; an elongation 
4 in 8 inches averaging 22 per cent; 
should be easy to thread; sufficiently 
ductile for making bends and coils and 
adapted to making various kinds of 
joints. 
The pipe should be suitable for any type of 
service—water, gas, steam, air, oil—structural 
or mechanical; available in all sizes, weights 
and thicknesses—and in double lengths in 
certain sizes; furnished with practically any 
type of joint, or plain end for patent coupling 
or autogenous welding; should have clean, 
smooth interior and exterior surfaces (made 
by the SCALE FREE Process); available 
with various tynes of efficient coating; and 
be resistant to corrosive influences. 








Isk for “NITION AL” Bulletins Nos. 


rand 7 


NATIONAL TUBE COMPANY 
Frick Building, Pittsburgh, Pa. 


“NATIONAL 


THE RECOGNIZED STANDARD OF WROUGHT PIPE 
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Recognized value plus a service 
that helps you and your customer 


OUR most profitable line is that one, the value of which is 
known to your customer. 


For it, sales effort is limited to determining the size or style re- 
quired and to assurance of prompt and effective service. 


In “American” Pulleys and Hangers, the mill supply house has a line, every 
article of which is known and recognized as standard. 


Not only are the names of these products symbols of dependability to 
millions of readers of advertisements in national and trade magazines, but 
they are identified with an unusual service feature that makes it easy for 
the prospect to locate and buy from the nearest* mill 
supply dealer. 


The American Pulley Company 


Manufacturers of Stee! Split Transmission 
Pulleys, Pressed Steel Shaft Hangers, 
and Pressed Steel Shapes 


4200 Wissahickon Avenue Philadelphia 


*The name, address and telephone number of every 
“American” dealer are listed in MacRae's Blue Book 
to which the more than 10,000,000 readers of American 
Pulley Company advertising are regularly referred. 


| PRESSED STEEL \ 
STEEL SPLIT 


HANGERS | PULLEYS | 
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THE NEW POWELL 
150 POUND PRESSURE GATE VALVE 


Designed for service where conditions demand a High Grade, 
compact, inside screw stem gate valve. 


BRONZE BODY—NON-RISING STEM—SOLID WEDGE DISC 


Has tapered dise and seats and gland packed. All valves thoroughly 
tested and guaranteed. 


SIZES 4 TO 3 INCHES 


Write for Descriptive Literature 


THE WM. POWELL COMPANY 


DEPENDABLE ENGINEERING SPECIALTIES 
CINCINNATI, OHIO 
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DRAW YOUR MARGINAL LINES 

We hope that every mill supply man will read the 
statement of Secretary George D. Mcllvaine, of the 
National Pipe and Supplies Association, which ap- 
pears in this issue of MILL SUPPLIES. There prob- 
ably is no man who has given more time and thought 
to the solution of the problems of the pipe and sup- 
plies business than Mr. Mellvaine, and there prob- 
ably is no man within the industry who has been 
more heartsick than he over the deplorable condi- 
tions, which have beset the jobbing business within 
the past two years. Better than most other men he 
understands whereof he speaks, and when he says 
that it is his firm conviction that “the so-called 
preferentials contribute more to demoralization and 
unprofitable business than any other single factor,” 
he is not talking merely to give utterance to words. 

Some years ago, a manufacturer selling through 
wholesale hardware channels was very desirous of 
tying up with a large jobber in an important job- 
bing center. He succeeded in getting his story 
across, and being so greatly delighted he big-heart- 
edly donated an additional five per cent preferential. 
This was not, to his way of thinking, any more than 
was proper and fitting for such a large lot jobber. 

Everything seemed to be made to order as far as 
the manufacturer was concerned. The production 
schedules were advanced to fill the initial stock re- 
quirements of this new jobber. A week passed, then 


two weeks, then another. A complaint was received 
at the factory. It was from an important jobber 
in a territory not far removed from that of the new 
jobber. Then came another complaint and another. 
Salesmen calling on the jobbing trade reported to 
the factory a serious state of affairs. They were 
literally being roasted on hot coals by their old 
friends. That additional five per cent had started 
the trouble ball rolling, and it rolled so far that none 
of the other jobbers within several states of the pre- 
ferred distributor was in any mental condition to 
continue to try to push that particular line. 

Naturally here was a serious situation for the 
manufacturer, but he realized that he had to save 
himself. Accordingly, he made a flying visit to the 
preferred jobber’s place of business, and as diplo- 
matically as he could he withdrew the five per cent 
preferential. He was kept busy for many months 
explaining to his old jobbing customers that he had 
never expected that the new jobber would be so 
foolish as to give that extra five per cent away. He 
just didn’t stop to ponder on the vagaries of human 
nature. 

Mr. Mellvaine believes it is human nature for a 
distributor to reflect in his sales price what he 
thinks is a real preferential. The manufacturer in 
the narrative above undoubtedly agrees with Mr. 
Mellvaine. He has learned his lesson. If more man- 
ufacturers would stop to consider how much irre- 
parable damage they are doing to their own business 
and to the jobbing business as a whole in giving 
“preferentials,” they would cease this unethical and 
unjustifiable ‘donation’ policy, and get back to a 
sane basis. 

Since the last issue of MILL SUPPLIES, a mill sup- 
ply distributor has written to his association a 
lengthy letter in which he very strongly advocates 
that some action be taken to make manufacturers 
of certain lines increase their differentials. He 
points out that the dealer must have at least 20 per 
cent gross profit upon machine tools, and at least 
25 per cent on supplies to enable him to live. Mr. 
Mellvaine’s statement about the question of in- 
creased differentials is to some extent an answer to 
this distributor. ‘72 says that he really believes 
that “it is not a question so much of increased dif- 
ferentials * * but that greater attention 
must be given to the economies of business.” He 





ee ee ee Se 


also says that it is an absolute necessity to get a 
profit on every commodity passing through stock. 

If items, whether they be machine tools or sup- 
plies, do not net the distributor a profit upon their 
sales, and if there are no further economies of sell- 
ing possible, then the distributor is absolutely un- 
reasonable in his business judgment if he continues 
to carry the line in stock. It doesn’t take any group 
action to decide this. 

We agree with Mr. Mcllvaine that consideration 
must be given to that economic point of differentials, 
beyond which the distributing business cannot go. 
The marginal line, in our opinion, is that beyond 
which the manufacturer can see additional benefits 
to himself from distributing through his own sales 
organization. Inversely, the marginal line for the 
distributor is that beyond which the distributor 
cannot see any profit to himself from stocking and 
selling any product. 





REDUCE THE WASTE IN SELLING 

The head of a large mill supply house recently 
remarked that mill supply salesmen are as scarce 
in the open market as water on a desert. He had 
occasion to add an experienced man to his sales 
organization, but found that you simply cannot go 
out and make a selection as you can in many other 
selling lines. Mill supply salesmen don’t grow that 
fast. 

Another mill supply house executive says that it 
is really remarkable how many men come into his 
office to apply for positions as salesmen. He has 
discovered that somehow or other there is a widely 
prevalent idea among salesmen out of employment, 
or seeking to make a change, that all a man has to 
know in the mill supply field is to turn the pages of 
a great big catalogue, and fill out the forthcoming 
order, while he enjoys himself by puffing away at 
one of the purchasing agent’s best cigars. When 
they discover how little they know about even a 
small number of the many lines carried in stock, and 
how much they have to know before they are even 
eligible for consideration on the sales end of the 
business, they lose a considerable portion of their 
eagerness to rush into the business. 

It is because of the intricate variety of the prod- 
ucts sold by the supply trade that mill supply house 
selling is in a class all its own. Likewise, it is be- 
cause it is in a class all its own, that there is greater 
need for instituting methods out of the ordinary for 
keeping the sales efforts of the salesmen on a plane 
that will truly represent the high quality of the mill 
supply business. 

Up to the present time, except in a comparatively 
few instances, there has been little done in the way 
of preparing a sales course for the mill supply field. 
Each house has been its own training school. Some 
have regular salesmen’s conferences. To these, from 
time to time, manufacturers’ representatives are in- 
vited, to instruct the salesmen in the essentials of 
their own line. Others have a more or less regular 
training school by which they start their future 
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salesmen as assistants in the office or stockrooms, 
and work them up through the various departments 
to the inside order desk and later to the outside 
salesman’s position. Each of these methods has its 
advantages; in fact, a combination of the training 
school and advance sales conference course is essen- 
tial in any well regulated supply house. 

It does seem, however, that if manufacturers and 
their distributors would put their heads together, 
they could evolve a plan for compiling a sales man- 
ual for supply houses, which would serve as a text 
book for the salesmen. 

The time is not far off when territorial rearrange- 
ments are going to make the work of the mill supply 
house one of more intensive selling. Then will arise 
an even greater need than at the present time for 
equipping the salesmen of the mill supply houses 
with every possible selling help. 

It may not be entirely out of place to state that 
the vast majority of the supply salesmen with whom 
we have come into contact, are at all times eager to 
learn all they can about the products they sell. In 
most instances, however, they resent interference 
with their own selling efforts by manufacturers’ rep- 
resentatives who would monopolize their time. 

At this time of the year, when the leaders on both 
the producing and distributing ends of this great 
business are about to hold their annual conventions, 
it is fitting to call attention to the fact that both 
sides are more vitally interested in the sales end of 
the business than in any other single factor of their 
relationship. After all, it is in the sale of the goods 
that all those other essentials of business life are 
centered. You can buy at an apparently favorable 
price, but if you don’t sell the goods at the proper 
price, your sagacity as a purchaser is a useless ef- 
fort. You can secure unusually attractive lines, and 
stock up your warehouses with a hundred thousand, 
or a million or several million dollars worth of 
goods, but you might far better have kept your 
money in the bank or in negotiable securities if your 
sales efforts do not move those goods at a profit to 
you. 


This may sound like “old stuff’? to many mill sup- 
ply men. Nevertheless those who know the eco- 
nomics of mill supply distribution realize that there 
is much to be done by both manufacturers and dis- 
tributors to add a finish to the sales end of the busi- 
ness. We know of a mill supply house sales man- 
ager who spent months and months in an effort to 
secure from his sources of supply data for the as- 
sistance of his salesmen. This assertion will prob- 
ably bring to many minds the thought that the 
request must have been a ridiculous one, or that 
some mill supply sales managers demand too much 
of their sources of supply. This is an entirely 
erroneous view. The data requested was of a variety 
that should not have taken any manufacturer or his 
sales manager any longer to furnish than the time 
required to dictate a letter of little more than 
ordinary length. Yet, the mill supply house sales 
manager in question found what he expected to be 
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an ordinary task one that consumed a considerable 
portion of his time for months and months. 

There is a lot of waste in some of the sales efforts 
in the mill supply field today, and more of it is at- 
tributable to the management side of the business 
than to the men in the field. It is our humble opin- 
ion that the mill supply salesmen of this country 
constitute as fine an army of salesmen as can be 
reasonably desired in this business. If the manu- 
facturers and distributors would adopt some saner 
methods of direction of the salesmen, we feel certain 
that the results would more than compensate the 
executives for their efforts. 





LET US GIVE THANKS 

The story of the annual automobile bill of the 
United States has made the front pages of the daily 
press during the past fortnight, and well it might, 
because few people ever pause to consider how co- 
lossal a part the automobile plays in the economic 
scheme of life today. If the figures made public 
are correct, and there is little doubt of the fact that 
they are based on sound data, the total annual 
expense of the people of the United States, due to 
the acquisition, use and upkeep of automobiles, is 
more than $14,000,000,000. Even though we learned 
to talk in billions during the war, without work- 
ing ourselves into a headache trying to appreciate 
how much a billion dollars means, nevertheless the 
mere mention of a fourteen billion bill for any one 
commodity does warrant a front page notice, even 
though it is difficult for such a stupendous item to 
crash through the galleys of murders, suicides, do- 
mestic difficulties and other scandals of the day. 

The morning we read the news item in question, 
we had occasion to study a relic of the past, an 
invoice of some eighty-six years ago. As will be 
noted elsewhere in this issue of MILL SUPPLIES, 
this particular invoice was for a total of 53 cents, 
and in consideration of the fact that the debtor paid 
the bill in cash, he was allowed the astonishing 
sum of 13 cents as “cash discount.” 

Here are two extremes worthy of consideration 
by mill supply men, for they aptly illustrate how 
wide a distance separates the industrial stage of 
four score years ago and the fast transportation era 
today. Such comparatively trivial tasks as making 
repairs on a salamander and sharpening a pair of 
shears occupied considerable attention on the part 
of some of the forerunners of the substantial mill 
supply houses of today, and yet so great was the 
need for even so small a sum as that charged for 
this work, that a twenty-five per cent discount was 
offered as the bait. 

Since that time we have advanced through various 
upward stages in our industrial life until today 
money has reached the point where the people of 
this country expend $14,000,000,000 in a single year 
for the satisfaction of the desire to have a faster 
means of transportation than was ever dreamed of 
in the horse and buggy days of the not so far dis- 
tant past. Furthermore, the situation has changed 
so that now business men hesitate at times to grant 
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even so relatively small a sum as two per cent as 
“cash discount.” 

There will be those who will look with no small 
degree of pessimism on the figures relating to auto- 
mobile expenditures of today. They will argue, as 
only pessimists can, that dire calamity is about to 
beset this glorious land of ours, leaving in its path 
a destitution that can hardly be imagined. They 
will have you believe that the peak has been reached, 
and that the downward path must lead towards a 
bottomless pit. 


We are greatly inclined to the belief that such 
pessimists would have held forth similar views about 
many of the commonplaces of the “twenty-five per 
cent discount days.” We think that there are al- 
ways many reactionaries who are ready to see evil 
in all good, and to feel that no matter how bright 
the skies are, it is certain to rain. They never be- 
lieve that if it rains, it is bound to be followed by 
sunshine again. 

To such men, we may reasonably be permitted to 
call attention to the fact that the development of 
the automobile to its present importance as an item 
of expenditure in the American family budget is 
merely a certain working of an economic law. After 
all, it must be remembered that ‘demand means 
desire backed up by means or purchasing power.” 
The automobile has created a universal desire, and 
because the American people today have the pur- 
chasing power, the present expenditure is merely 
a natural payment for satisfaction of a strong desire. 

Is industrial America suffering as a whole from 
this enormous expenditure for automobiles? Let 
the pessimists take a reading from the great barom- 
eter of industry in this country, the United States 
Steel Corporation. They will find that, except for 
two war years and three others, the corporation did 
the largest business in its history last year. All 
told, the total business of the corporation was $1,- 
406,505,196. The average number of employes car- 
ried on the corporation’s payrolls was 249,833, and 
the average daily wage was greater than in 1924. 

Then let the pessimists glance over the statistics 
relative to the stock ownership of the steel corpora- 
tion. They will find that at the end of 1925 there 
were 149,649 stockholders, and of this number 47,- 
647 were employes, owning upwards of $50,000,000 
worth of common and $16,000,000 worth of pre- 
ferred stocks. 

Truly the people of the United States have been 
carried along on succeeding waves of prosperity, 
and we fail to see where what at first hand seems an 
appalling expenditure for any one class of commod- 
ities should in itself be taken as anything but an out- 
ward sign of the unusual blessings which have fallen 
to our lot. 

May the American people continue to be in a pos- 
ition to pay its billions of dollars annually to the 
automobile and its allied industries, and the mill 
supply field will have reason to be happy, for there 
is no single development in American industrial his- 
tory which has had a greater effect on the mill supply 
business than the automobile. 
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Wal ~ Gbirs Pr Ai No. 3 


“We are pleased to advise that we have 
just closed a nice order for Marco Fric- 
tion Surface Belting. In this connection 
the writer wishes to assure you that our 
sales have been on the increase since 


taking on your line of belting and other 
mechanical rubber goods. .....” 


The above is an extract from an unsolicited 
letter written by one of our distributors. 


The Marco Line is popular with job- 
bers the country over. It is the most 
complete line of mechanical rubber 
goods on the market and the products 
have gained a reputation for their ex- 
cellence. In addition, the Mechanical 
Rubber Company is always prepared 
to offer every possible cooperation 
and sales assistance to distributors. 





A complete line of Mechanical Rubber Goods for Every Industrial Need 


THE .MECHANICAL RUBBER COMPANY 


} Cleveland New York 
| “WE BACK THE DISTRIBUTOR” 
| 
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All Aboard for Big Mill Supply Conventions 


Plans Progressing for National Meeting at Atlantic City and for Joint 


Gathering at St. Louis — Pipe Men Chose White Sulphur Springs 


The opening of the convention season for the mill sup- 
ply field is now only a few weeks away. The first big 
event will be the gathering of The National Supply and 
Machinery Distributors’ Association at the Ambassador 
hotel, Atlantic City, on Monday, Tuesday and Wednes- 
day, April 26th, 27th and 28th. Three weeks later, on 
Tuesday, Wednesday and Thursday, May 18th, 19th and 
20th, the big joint convention of the Southern Supply 
and Machinery Dealers’ Association and the American 
Supply and Machinery Manufacturers’ Association will 
be held at the Hotel Statler, St. Louis. Then, on Tues- 
day, Wednesday and Thursday, June Ist, 2nd and 3rd, 
the National Pipe and Supplies Association will convene 
at White Sulphur Springs, W. Va., with headquarters at 
the Greenbrier hotel and cottages. 

According to T. James Fernley, advisory secretary- 
treasurer of the National Supply and Machinery Dis- 
tributors’ Association, a very large number of the 
associate members under the new plan have sent in 
reservations for space at the exhibit, and the latter bids 
fair to be a very popular feature of the annual convention. 
This space will be furnished without charge to all asso- 
ciate members, but the latter have been specifically 
requested not to make their displays elaborate or ex- 
pensive. Each exhibitor will be given two tables, 24 
by 30 inches each, together with necessary chairs. The 
association will furnish uniform signs displaying the 
names of the exhibitors. 

Just before this issue of MILL SUPPLIES went to 
press, word was received from the headquarters of the 
National Association at Philadelphia, toe the effect that 
the officers were hard at work on the program for the 
business sessions, but that they were not yet ready to 
announce the complete list of subjects to be discussed 
nor the speakers. 

The management of the Ambassador hotel, which will 
be the headquarters for the convention and exhibit, has 
quoted the following special rates for the convention on 
the American plan: Rooms with private bath, for one 
person, $11 and $12 per day; rooms with private bath, 
for two persons, $10 and $11 per person per day. 

Greater interest than usual attaches to this year’s con- 
ventions because of the many trade conditions that have 
been perplexing the mill supply manufacturers and dis- 
tributors during the past year. Both in the attempt of 
the National Supply and Machinery Distributors’ Asso- 
ciation under its new plan to foster closer relations with 
manufacturers, and in the subjects that have already 
been assigned for the joint convention at St. Louis, there 
is evidence that “Better Business” is to the 
theme at all the gatherings this year. 

Strictly business subjects will be featured at the joint 
convention of the Southern Supply and Machinery Deal- 
ers Association and the American Supply and Machinery 
Manufacturers’ Association at the Hotel Statler in St. 
Louis, on May 18, 19 and 20. Work on the program is 
progressing satisfactorily, and it will probably be com- 
pleted within the next two weeks. In a statement to 
MILL SUPPLIES just before this issue went to press, Alvin 
M. Smith, secretary-treasurer of the Southern associa- 
tion, said: 


” 


be main 


“It is our purpose to make this year’s meetings as con- 
; £ 





structive as possible, stressing good business practice as 
the keynote. Insidious methods of doing business have 
crept into the industry. These, coupled with the fearful 
overhead which we all have come to admit cannot be re- 
duced under the present standard of living, have put our 
profits almost at the vanishing point. We must, there- 
fore, revise our business practice to the point where a 
legitimate profit may be gotten. 

“Some of the subjects which we have listed for dis- 
cussion at our convention will be: 1. Uniform Contract; 
2. Is it economical purchasing for a large corporation 
to be shopping around? 38. Perennial cost of doing busi- 
ness, and some of the high lights of same; 4. Traveling 
salesmen’s relations to the industry; 4. Our relations 
with our manufacturing friends—can they be made 
closer by any other method than the present point of 
contact? 

“Of special importance to us in executive session will 
be a discussion of the report of our special committee on 
‘Business Practice.” This committee was appointed at 
our last convention for the purpose of studying the in- 
dustry generally and bringing in recommendations at 
the St. Louis convention. On this committee are J. A. 
Vann, president, The Young & Vann Supply Company, 
Birmingham, Ala.; D. D. Peden, vice-president, Peden 
Iron & Steel Company, Houston, Texas; and Thomas F. 
Bailey, president, Banks-Miller Supply Company, Hunt- 
ington, W. Va. 

“We are also gunning for a prominent national speak- 
er to address the joint convention sometime during the 
proceedings. I feel certain that we are going to have a 
fine attendance. 

Frederick D. Mitchell, secretary-treasurer, of the 
American association, has distributed packages of 500 
convention stickers to each member of his organization 
for use on orders and other correspondence with mill 
supply distributors, and Alvin M. Smith has sent out 
75,000 of these same stickers to members of his associa- 
tion. 

The National Pipe and Supplies Association will hold 
its annual convention at White Sulphur Springs, West 
Virginia, on Tuesday, Wednesday and Thursday, June 
Ist, 2nd and 3rd, with headquarters at the Greenbrier 
hotel and cottages. 

The decision was finally reached on March 24th after 
a delay of several weeks, due to the inability of the offi- 
cers of the association to arrive at a decision which 
seemed to meet the views of a reasonable majority of the 
members. 

A month ago it looked as if Cleveland would be the 
scene of the convention. In fact, Secretary George D. 
Mellvaine was almost certain that Cleveland would be the 
final selection. Then it is understood that President M. 
W. Dennison wired from Boston to a member of the ad- 
visory committee, asking him to name his choice as be- 
tween Cleveland and White Sulphur Springs. The man 
in question replied in favor of Cleveland. 

The mail vote, however, favored White Sulphur 
Springs. Accommodations for the original dates desired 
could not be secured from the hotel, and consequently 
it was necessary to book the convention for the first week 
in June. 
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Why We Swear by 
the Dodge Wood Split Pulley 





 ——————— 


the man who 
makes them 


HAVE watched the 

manufacture of Dodge 

Wood Split Pulleys for 
over thirty years. I am sure 
that if every pulley user 
and every dealer and dealer 
salesman knew what I know 
about the Dodge Wood Pul- 
ley, they would be univer- 
sally preferred to any other type of 
pulley. 
In the past thirty years I have heard 
so many stories of the wonderful per- 
formance of Dodge Wood Split Pulleys 
and have witnessed so many tests that 
I am naturally enthusiastic about this 


received a lot of punishment. With this 
pulley came a letter from the user stat- 
ing that he believed that the rim had 
been weakened by 18 years’ hard service 
as well as fire damage. In spite of 
the scars this pulley would undoubt- 
edly have given many additional years 
of service. 

There are many reasons why Wood 
Pulleys are more satisfactory than 
metal. Wood is resilient and absorbs 
shocks and vibrations that would cause 
metal pulleys to crystallize and break. 
This is proved by the fact that we have 
furnished many wood pulleys for 
crushing rolls and similar drives where 


pulley. 

Some time ago a wood pulley came into 
the factory for replacement of the rim, 
which gave every evidence of having 


metal has proved wholly unsatisfac- 


tory. The wood pulley always solved 
the problem. 


The wood face gives greater belt adhesion 

and it is possible to transmit more power 

with a wood pulley than with a metal pulley 

“i using the same belt tension. 

~ a i * 

das eagita Wood pulleys are also light which reduces 
ce. drag on the lineshaft and friction in bear- 
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ings. Because of these features Dodge 
Wood Pulleys are easy on the power and 
they will run almost a lifetime. 
We had two pulleys in the original Dodge 
plant that ran continually for thirty years [ 
and were in excellent condition when re- 
moved. These pulleys were exhibited all 
over the country. 
‘ There is a good reason for the long service 
and satisfaction I have told you about. The 
9 Dodge Wood Pulley is designed right and 
~ made right. 
I would like to take every Dodge salesman 
through the shop and show him what I have 
tried to tell him. Not being a writer maybe 
I haven’t laid it on strong enough, but out 
%, here in Mishawaka we believe the Dodge 
™* Wood Split Pulley is not only the best wood 
’ pulley but that it is better than any other 
pulley where there is a Chinaman’s chance 
to make good. 
That’s our story. 


Yours Truly, 
(signed) JIM CHESBRO. 


N. B.—Dodge builds power transmitting. elevating, 
conveying and special machinery. What Jim Chesbro 
says about Dodge Wood Pulleys is true of everything 
Dodge makes, as will be explained more fully in future 
advertisements addressed to Dodge Dealers. 
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EVERAL years ago a delegation of athletes from Purdue and Notre 
Dame were being shown through the wood shop where Dodge pulleys 
are made. To demonstrate the strength of the Dodge wood pulley rims 
to these students I placed two standard rims without arms on the floor 
and a 14 pound sledge beside them. 
We offered a prize to the man who could break the rim by striking it 
squarely with the sledge. Each one of these husky boys took his turn 
with the sledge but all that happened to the rims were a few dents, as 
shown on the photograph. 
Aft 
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BULL DOG BELTING: PERFECTION BELTING 


‘| BULL DOG STEAM, WATER AND AIR HOSE 
: BULL DOG FRICTION TAPE 


These products, marketed for many years through the 

jobbing trade, have gained their deserved reputation for 

sterling excellence through the endorsement of the best 

trade, the favorable experience of great industries in 

using them, and the conscientious manufacturing process 
employed in their production. 


BOSTON WOVEN HOSE & RUBBER CO. 
Makers of High Grade Mechanical Rubber Goods for 50 Years 
CAMBRIDGE, MASS. 
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Walworth Company’s Pipe and Fittings Index 


Explanation of the Charts by Which Actual Movement of Business in 
This Important Industry Is Depicted as Measured by Tonnage Volume 


Joseph H. Barber* 
Head of Planning and Statistics Department, Walworth Company 


The Walworth Pipe and Fittings Index appearing in 
this number of MILL SUPPLIES for the first time, is a 
graphic showing of the movement of business in the pipe 
fitting and valve industry over a series of years begin- 
ning with the first of 1919, together with a “close-up” 
showing the actual movement for 1924 and 1925 up to the 
beginning of January, 1926, and the preliminary show- 
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Walworth Chart Showing Movement Since 


The index is a composite of important national indexes reflecting changes in pipe and fittings trade activity. 


have proved to be increasingly satisfactory. 


studies. 


51 
t 
i 
| 
These in- 
dexes are built upon the information developed from such | 
i 


The charts and their meaning are simple. Examine, 
for instance, the black line in the chart below rising al- 
most perpendicularly during the first half of 1919. That 
rise pictures the phenomenal increase in demand during 
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1919—January Preliminary Index—145, February Index—125 


The index measures 


the significant changes in the quantity of pipe and fittings demand, the effect of price fluctuations being eliminated as well as all 


truly seasonal movements. 


ing of the movement in January and February, 1926. 
This chart will be published in succeeding issues, bring- 
ing forward from month to month the line which depicts 
200 
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160 
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Walworth Chart Showing 


the actual movement of 
nage volume. 


the ac 


business as measured by ton- 


This tonnage movement usually precedes 
tual movement of dollar values. 

For several years the Walworth Company has been 
Studying the accumulated data showing production and 
iles. Future policies of the company are checked against 
he definite and reliable facts of the past, and the 


results 





that year of inflation. This upward surge is unbroken, 
but at the peak there is a series of zigzag lines, which 
reflect the incidental and temporary falterings and re- 
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160 
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Actual Movement in 1924 and 1925 


coveries which preceded the smash that started at the 
beginning of 1920. The drop from the high point of 
1919 to the low point of 1920 is a graphic picture of 
what happened in that hectic period preceding the ab- 
L921. 

This picture is not merely the recital of Walworth’s 
experience. It 


normal depression of 


is a composite portrait drawn from the 


actual experience in sixteen related lines. It has been 
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Every achievement is the result of a faith. du 
| fo) 
We have faith in the Mill Supply Distributor. “eh 
in 
We have always maintained that the mill supply dis- wh 
' 
tributor is the logical channel thru which to sell 
Leather Belting. ( 
We have achieved the success of placing our dis- 
tributors in a position to profitably meet the compe- 
tition of Belting manufacturers selling their trade in 
direct. - 
Ca} 
We will be glad to show what the Johnson line can pre 
iS 
do for you, and also refer you to distributors who Kn 
- z kne 
now find with the Johnson line they are able to | 
increase their sales—make bigger profits—and build “ 
p At 


up a trade of better satisfied customers in Leather 
Belting. pol 


Johuson Belting Company “ 


Tanners, Curriers and Manufacturers si 
controlling every operation G. 


from the selection of the sc 
hide to the finished dey 
product a 

Stor 

423-435 East 56th Street cen 
New Dork 76, 
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checked with the experience of numerous other kinds 
of business, basic in their nature and regarded as stan- 
dard weathervanes showing which way the business wind 
is blowing. We find by these comparisons that the his- 
tory of the pipe fitting and valve business in the last 
six years has been almost paralleled by that of most other 
kinds of trade. 

The significant fact is that the demand for pipe fittings 
and valves precedes that of other commodities, in some 
cases, by as much as six months. For example, the 
historical facts show that an upward trend of demand 
for pipe fittings and valves sets in several months before 
the corresponding rise begins in the iron and steel in- 
dustry as a whole. The value of this new chart there- 
fore, must be obvious to the thinking mind. Those who 
are inclined to take advantage of this new science of 
business control in this industry are, therefore, given 
in this chart some accurate and valuable information 
which can serve two desirable objects for the industry 
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First, it should tend to stabilize the industry, because 
the more that is known about the business, the less 
subject it is to false moves founded on uncertainties 
and always disturbing to the business trend. 

Second, it will tend to remove the need for gambling 
on price changes. Price should be based upon the econ- 
omics of manufacture and supply with a sound funda- 
mental knowledge of those economics, gained through 
close study and observation along the channels suggested 
by the chart. The trade will come to realize in time that 
price gambling is harmful not only to the industry as 
a whole, but to the individual merchant; that the upsets 
in the business movement very often are due to unsound 
speculation. With the removal of price gambling, stabil- 
ity will set in. 

Needless to say, the index is now based upon the best 
information available for the purpose. Its form will be 
revised when better data or methods will lead to its im- 
provement.. 





Graton & Knight Reorganize 


Frank M. Willard Elected President of Company to Sueceed John E. White 


The stockholders of the Graton & Knight Manufac- 
turing Co., Worcester, approved the reorganization plan 
at the annual meeting of the company held March 3rd 
in that city. The plan provides for a comprehensive re- 
capitalization, the election of Frank M. Willard, now vice 
president and general manager, to succeed John E. White 
as president and the sale of the assets of the Graton & 


Knight Manufacturing Co. to a new corporation to be 


known as the Graton & Knight Corporation. 

Letters have been mailed to the preferred and common 
stockholders asking the deposit of their stock in the 
Graton & Knight Manufacturing Co. According to 
Attorney Charles M. Thayer, who is handling the legal 
details of the reorganization, the Graton & Knight Cor- 
poration will have succeeded the old company within the 
next 30 days if no obstacles are met. 

The board of directors will include Frank H. Willard, 
president; Paul B. Morgan, Harry G. Stoddard, Dr. 
Homer Gage and J. Verner Critchley, all of Worcester. 
Stanley A. Russell, vice president of the National City 
bank of New York; W. Virgil Spaulding of Pasadena, 
Cal., and George S. Armstrong of the National City Co., 
New York. 

The officers of the new company will be Mr. Willard, 
president; Charles A. Bartlett, treasurer, and Stanley 
G. Barker, Clerk. 

The Graton & Knight Corporation, which will succeed 
the present company as soon as the stockholders have 
deposited their holdings, will have a capitalization of 
$2,500,000, seven per cent 
value of $100, and 
stock. 


preferred stock with a par 
100,000 shares of no value common 
This corresponds with $6,830,400 of seven per 
cent cumulative preferred stock of the Graton & Knight 
Manufacturing Co.. which is now outstanding, and 
76,127 shares of common stock outstanding. 

The stockholders of the present company will receive 
stock in the new company on the basis of 4 10ths of a 
share of new preferred stock and one share of new com- 
mon for each share of preferred now held and 
| 20th of a share of common stock in the new company 
for each share of common held. 


stock 


The Graton & Knight organization is now celebrating 
ts diamond jubilee, for the business was first established 


in 1851. Henry C. Graton, one of the founders, is still 
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alive in his 95th year. He is unusually active and has 
been able to come occasionally to the plant to look over 
the business which he founded in his youth. 

In 1847, Henry C. Graton and Joseph A. Knight went 
to work in the belt shop of a Worcester card clothing 
manufacturer. After a few years of labor at the benches, 
they felt that they had acquired the knowledge, confi- 
dence and the capital necessary to go into the belt busi- 
ness for themselves. So, in 1851, in a two-room shop 
which measured about 20 by 60 feet, their enterprise was 
launched. The entire resources of the young firm were 
represented by the sum of $800. 

The partners curried the rough leather themselves, 
cut it into strips, and laced or riveted the strips together 
into belts which they sold to nearby manufacturers. They 
were for a long time the entire working force of the firm. 
After the day’s work in the shop was done, Mr. Graton 
would post the books and strike a balance, while Mr. 
Knight attended to the correspondence. 

When business fell off, Mr. Graton forsook the shop 
and went in search of orders. He often recalls that 
sometimes he traveled as far as thirty to fifty miles, and 
delights in telling how frequently he would walk back 
to the shop rather than to trust to the uncertain train 
service. 

By 1870 the capital of the company had been increased 
to about $70,000, the vearly payroll amounted to $25,000, 
and annual sales totaled $179,000. From that time on- 
ward great progress was made, and today, it is said, 
the company tans 300,000 hides a year. It now has 
hundreds of emploves on its payroll, and sells its prod- 
ucts all over the world. 


—_—_ 9 @—_—__—_ 


May Erect New Building 

McLaughlin Mill Supply Co., Inc.,. Hammond, Ind., has 
purchased a site several blocks away from its present 
building, and has petitioned for a railroad right of way 
to the property. As soon as the railroad company grants 
it the right to install a switch track, the company will 
consider plans for a new three-story store and warehouse 
building. The McLaughlin Mill Supply Co. was organ- 
ized in 1921 by R. C. McLaughlin, and incorporated a 
vear later with Mr. McLaughlin as president. 
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| Pattison Supply Company Held Big Exposition 


Contractors’ Equipment Occupied Large Space at Show Staged During 
First Week of March by Well Known Cleveland Mill Supply Distributor 
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The W. M. Pattison Supply Company, Cleveland, held 
open house from March Ist to 6th, at its main building, 
777 Rockwell street, the occasion being its annual ex- 
position of contractors’ equipment and mill supplies. A 
year ago the company held its first show of this kind, 
the displays being limited to contractors’ equipment. It 
was a great success. Consequently this year it was 
decided that mill supplies would also be exhibited, and 
a general invitation extended to the factory trade to 
visit the Pattison building during the week. 

Although the weather conditions were very unfavor- 
able throughout the exposition week, and unquestionably 
kept many from visiting the exposition, nevertheless 
there was a satisfactory attendance, anything that was 
missing in quantity being more than balanced by the 
quality of the visiting list. 

Each visitor to the show was greeted by a member 
of a registration committee, who properly secured the 
name and business affiliation of the visitor on a regis- 
tration blank. The latter was printed and numbered in 
duplicate, the duplicate half being returned to the visitor, 
who was then entitled to participate in a drawing for 
an Atkins saw. In addition to this chance to win the 
special guest prize, each visitor was given a very handy 
notebook, with the Pattison compliments inscribed there- 
on. A member of the Pattison sales organization then 
took the visitor on a personally conducted tour of the 
exhibit. 

The entire sixth floor of the building was occupied 
by the contractors’ equipment displays and numerous 
lines of mill supplies, while each floor below was utilized 
to display various allied lines of mill supplies and equip- 
ment. On the main floor there were but three displays, 
those of the Skinner Chuck Company, New Britain, 
Conn., the Wardwell Manufacturing Company, Cleveland, 
and the Index Manufacturing Company, of Stuttgart, 
Germany, the last named having one of the feature 
exhibits of the exposition, showing a special automatic 
screw machine turning out brass screws. 

Among the mill supply exhibits were the following: 
pipe tools, Armstrong Brothers Tool Company, Chicago; 
Oster Manufacturing Company, Cleveland; Toledo Pipe 
Threading Machine Company, Toledo; Borden Company, 
Warren, Ohio; files, Nicholson File Company, Providence; 
wrenches, J. H. Williams & Co.; rules and measuring 
instruments, Brown & Sharpe Manufacturing Company, 
Providence, and Lufkin Rule Company, Saginaw, Mich.; 
saws, FE. C. Atkins & Co., Indianapolis; valves, Crane 
Company, Chicago; Jenkins New York, and Lun- 
kenheimer Co., Cincinnati; packing, Johns-Manville, Inc., 
New York: trench braces and tools, Duff Manufacturing 
Company, Pittsburgh; pumps, Goulds Manufacturing 
Company, Falls; track tools, A. M. Byers CO., 
ittsburgh; Republic Iron & Steel Co., Youngstown, Ohio 
Warren Tool & Forge Co., Warren, Ohio; American 
Fork & Hoe Cleveland; fire extinguishers, 
Pyrene Manufacturing Company, Newark, N. J.; manila 
rope, Wall Rope Works, Inc.. New York; dies, 
Gardner Tap & Die Co., Cleveland; twist drills and ream- 
ers, Cleveland Twist Drill Company, Cleveland; 
trucks, Ancher Post Iron Works, New York; paints and 
varnishes, Patterson-Sargent Co., Cleveland; recording 
instruments, Taylor Instrument Co., Rochester, N. Y.; 


bros., 


Seneca 


Company, 
taps and 


factory 


grinding wheels, Cleveland Stone Co., Tiffin, Ohio; unions, 
Jefferson Union Co., Lexington, Mass.; reseaters, M. B. 
Skinner Co., Chicago; valves, Homestead Valve Co., 
Homestead, Pa., Scully Steel & Iron Co., Chicago; valves, 
Manning, Maxwell & Moore, Inc., New York; steam traps, 
Armstrong Machine Works, Three Rivers, Mich., Swart- 
wout Company, Cleveland; injectors, Penberthy Injector 
Company, Detroit; fuses, Economy Fuse & Mfg. Co., 
Chicago; wooden jacketed cans, American Can Company, 
New York; lamps and motors, General Electric Com- 
pany; lanterns, R. E. Dietz Co., New York; torches, Clay- 
ton & Lambert Manufacturing Company, Detroit, P. Wall 
Mfg. Supply Co., Pittsburgh; cored bars, Cored Bar 
Corporation, Buffalo; soldering irons, Hauck Manufac- 
turing Company, Brooklyn; brushes, Osborn Manufac- 
turing Company, Cleveland; abrasives, Baeder-Adamson 
Co., Philadelphia; paints and fire brick cements, Quigley 
Furnace Specialties, New York; roofing paper, Certain- 
teed Products Corporation, St. Louis; car movers, Apple- 
ton Car Mover Company, Appleton, Wis.; anvils, Colum- 
bus Anvil & Forging Co., Columbus, Ohio; transmis- 
sion equipment, Dodge Manufacturing Corporation, 
Mishawaka, and S. K. F. Industries, Inc., New York; 
cotton belting, Gandy Belting Company, Baltimore; 
leather belting, Chas. A. Schieren Company, New York; 
vises, Charles Parker Company, Meriden, Conn., Prentiss 
Vise Company, New York; forges, Champion Biower & 
Forge Co., Lancaster, Pa., Buffalo Forge Co., Buffalo; 
shovels, Wood Shovel & Tool Company, Piqua, Ohio; 
hoists, Yale & Towne Manufacturing Co., Stamford, 
Conn., Wright Manufacturing Company, Lisbon, Ohio; 
Chisholm Moore Mfg. Co., Cleveland; D. Round & Son, 
Cleveland. 

The manufacturers whose products were exhibited in 
the contractors’ equipment group included the following: 

American Saw Mill & Machine Company, Hacketts- 
town, N. J.; Austin Powder Company, Cleveland; Beaver 
Metal Products Co., Boston; Builders Patent Scaffolding 
Co., West Somerville, Mass.; B. B. Bros. Co., Detroit; 
Carbic Mfg. Co., West Duluth, Minn.; Crowe Mfg. Co., 
Cincinnati; Columbus McKinnon Co., Columbus, Ohio; 
Connery & Co., Philadelphia, Continental Motors Cor- 
poration, Detroit; J. P. Curry Mfg. Co., Stamford, Conn.; 
Dake Engine Co., Grand Haven, Mich.; John Deere 
Plow Works, Columbus, Ohio; Domestic Engine & Pump 
Co., Shippensburg Pa.; Dickey & Grabler Co., Cleveland; 
Dobie Foundry & Machine Co., Niagara Falls, N. Y.; 


Duff Manufacturing Co., Pittsburgh: Emerson Pump 
& Valve Co., Alexandria, Va.; Federal Electric Co., Chi- 
cago: Hauck Mfg. Co.. Brooklyn; Heltzel Steel Form 
& Iron Co., Warren, Ohio; Joseph Horhorst Co., Cinein- 
nati: Indiana Foundry Co., Indiana, Pa.; Ingersoll-Rand 
Co., New York: Jaeger Machine Co., Columbus, Ohio: 
Jovce-Cridland Co., Dayton, Ohio; C. A. Londelius & 
Sons, Chicago: Matthews Gravity Carrier Co., Ellwood 
City, Pa.; Mulcenroy Co., Philadelphia; Orr & Sembower 
Co., Reading, Pa.; Owen Bucket Co., Cleveland; Patent 


Scaffolding Co., Chicago: J. A. Roebling & 


Sons Co.. 


Cleveland; Sasgen Derrick Co., Chicago; Sidney Steel 
Seraper Co., Sidney, Ohio; Swaby Mtg. Co., Chicago; 
Sunbeam Electric Mtg. Co., Evansville, Ind.; Symons 
Clamp & Mfg. Co., Chicago; Templeton, Kenly & Co.. 


Chicago; Toledo Wheelbarrow Co., Toledo, Ohio; Univer- 
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sures and temperatures far in excess of 
their rated operating capacities. THEY 
HAVE NEVER FAILED. 


Drop Foreed S Ae, Valves 
and Fittings 





fF 
HENRY VOGT MACHINE CO. is 
INCORPORATED - a» 
LOUISVILLE, KY. of 
New York Chicago Philadelphia Dallas 


»f DROP FORGED STEEL VALVES AND FITTINGS, WATER TUBE AND HORIZONTAL RETURN TUBULAR BOILERS, ICE 
MAKING AND REFRIGERATING MACHINERY, OIL REFINERY EQUIPMENT. 
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HOW much is it worth to feel that you have | Ma 
done all to make your plant safe? Drop , 
forged steel valves and fittings will assure that | Mf 
feeling of safety because they are designed to = 
meet the extremes of pressure and tempera- a 
ture, being forged from solid open hearth 
\ steel bars of high tensile strength. The 
difference in their cost represents the 
cheapest insurance you can buy. Te 
Vogt Drop Forged Steel Valves and 
Fittings are safe—-you take no chances. | nes 
They are tested before shipment at pres- | yea 
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sal Form Clamp Co., Chicago; Wall Rope Works, Inc., 
New York; J. D. Wallace & Co., Chicago; Watson Truck 
Corporation, Canastota, N. Y., Western Wheeled Scraper 
Co., Aurora, Ill.; Pederson Oil Jack Co., Cleveland; Ed- 
ward Sheet Metal Co., Fredericktown, Ohio; Oberlin Ma- 
chinery Co., Oberlin, Ohio; Reynolds Portable Machine 
Co., Louisville; Sterling Wheelbarrow Co., Milwaukee; 
Western Block Co., Lockport, N. Y.; The Good Roads 
Machinery Co., Pittsburgh, Universal Hoisting Machine 
Co., Buffalo, Atlas Car & Mfg. Co., Cleveland; 
Company, Sidney, Ohio. 

In addition to the mill supplies and contractors’ equip- 
ment, there was also an extensive exhibit of machine toois 
and heating equipment, among the manufacturers whose 


Perry 


products were included being the following: Hendey 
Machine Co., Torrington, Conn.; Niagara Machine & 


Tool Works, Buffalo; W. F. & John Barnes Co., Rock- 
ford, Ill.; Tannewitz Works, Grand Rapids, Mich.; E. 
C. Atkins & Co., Indianapolis; J. G. Blount Co., Everett, 
Mass., C. O. Porter Machinery Co., Grand Rapids, Mich.; 
Diehl Co., Wabash, Ind.; Moak Machine & Supply Co., 
Port Huron, Mich.; B. M. Root, York, Pa.: C. H. & E. 
Mtg. Co., Milwaukee; the Perfection Stove Company, 
American Blower Co., Detroit; American Radiator Co., 
Buffalo; Trane Co., LaCrosse, Wis.; and the Honeywell 
Heating Specialties Co., Wabash, Ind. 


oe 


Stockroom That Is a Model 

One of the best kept and most orderly stockrooms in 
a mill supply house in the United States is the fourth 
floor of the W. M. Pattison Supply Company’s building 
in Cleveland. This floor is the pride and joy of George 
Wentar, who presides over its rows and rows of shelves, 
and who has been in charge of it for the past eighteen 
years. 


“It’s no cinch,” 


admits George, “to keep such a large 





Upper left to right, Schieren Belting Man In Front of 


Belt Racks, S. K. F. Man near Hanger Shelves; center, 
George Wentar; lower left to right, Dodge pulleys in neat 
arrangement, and section of Wood shovel stocks 


floor in shipshape condition especially when so much of 
the stock is moving at all times.” 

“How do you manage to keep your floor looking so 
tidy all the time?” George was asked. 

“By keeping eternally at it,” was the answer, and 
even as he answered the interviewer he was checking off 
some pieces of belting which had just gone out on an 
order. “As soon as a shipment of pulleys or hangers or 
shovels comes in, I start right in and don’t stop until 
the whole business is cleaned up.” 
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TO CHANGE SALES POLICY 
The Falls Clutch & Machinery Company Will Distribute Hereafter 
Through Mill Supply Houses 


The Kent Machine Company, Kent, Ohio, which a few 
months ago announced its acquisition of the Falls Clutch 
& Machinery Co., Cuyahoga Falls, Ohic, has confirmed 
the report that the sales policy of the latter company will 
be changed from one of direct selling to that of mill sup- 
ply house distribution. The parent company further- 
more has made it known that the newly acquired organi- 
zation will continue to do business in the power transmis- 














Left to right, A. B. Babbitt and H. P. Dey 


sion field under the name of the Falls Clutch & Machin- 
ery Co. 

The Falls Company has been engaged in the manufac- 
ture of transmission machinery since about 1880, and it 
was considered inadvisable to discontinue the use of this 
old established name at the present time, according to 
A. B. Babbitt, general manager of The Kent Machine 
Company. Mr. Babbitt has written the following state- 
ment to MILL SUPPLIES regarding the change of selling 
policy : 

“The Falls Clutch & Machinery Co. in its selling policy 
has adhered almost entirely to its own agencies in the 
field, supplementing the work of the home office. It is 
the intention of this company to change this policy of 
sales, and to secure in every important center of the 
United States a mill supply house which will handle this 
line aggressively for this company. We are in a position, 
with the corps of engineers in our organization, to work 
on specifications for new installations, as well as to supply 
the small needs of individual the latter 
may be specified.” 


drives, where 


The Kent Machine Company was organized in 1907 and 
builds two lines of machinery, one a line for manufactur- 
ing concrete products, the other a line for second opera- 
tions on screw machine products. The latter line was 
purchased about a year ago from the National Acme 
Company, of Cleveland. 

The officers of The Kent company are as foilows: 
President, M. G. Garrison; vice-president, J. G. Getz; 
treasurer, R. H. Smith; secretary and general manager, 
A. B. Babbitt. The sales program will be in charge of 
H. P. Dey, who for the past two vears has been sales 
manager of the Falls Clutch & Machinery Co. The main 
offices of the company will be at Kent, but the Cuyahoga 
factory will be continued in operation. 
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Too much care cannot be taken in the selection of 
hydraulic fittings. You do not want to take down a line 
of piping to replace defective fittings when this necessi- 
tates a full or partial shutdown of your plant. Watson- 
Stillman fittings are tested far beyond their rated strength 
and insure you against this loss and annoyance. We 
build everything necessary to the installation of hydraulic 
systems from pipe to press. Our experience of nearly 
70 years is at your disposal. 


Write for catalogs. 
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Swartwout 
Steam Specialties 





Swartwout Bucket 
Type Steam Trap 
| Intermittent action— 

pressures to 250 Ibs. 











| Swartwout Swartwout 
Return, Low Pres- 
Liftingand sure Float 
Vacuum Trap 


Trap 
Positive act- 
ing—reliable 

service 


Large capa- 

city—self 

cleaning 
valve 





sell 
Swartwout 
Specialties, you make friends 


HEN you 


tomers 


your cus- 
Steam 


money. New 
distributor a 
profit. 


make 
prices the 
wonderful margin of 
Write today for discounts. 


; Swartwout Engineers will gladly 
help you solve installation problems. 


THE SWARTWOUT COMPANY 
Cleveland, Ohio 


General Offices: 18523 Euclid Avenue 
Factories: Cleveland, Ohio—Orrville, Ohio. 


and you 


vive 








Swartwout Steam 
a Separator — 
Swartwout Steam Receiver Type 
Separator — It’s tne whirl Wrought steel plate 
that does the trick. Either throughout — cast 
cast iron or cast steel steel nozzles 


Swartwout 
Air Separator 
Removes all 


moisture—guaran- 
tees dry air 











Swartwout Cast Iron 
Exhaust Head 


Built to last a lifetime 





Swartwout Cast Irou 
Sirainer 
Baffled to save the cage 
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| The Cash Discount Was Twenty-Five Per Cent 


Interesting Invoice of 1840 Disclosed by Zina Goodell Corporation, 
Salem Mill Supply House, Now Celebrating Its Ninetieth Anniversary 


Zina Goodell Corporation, Salem, Mass., distributor of 
hardware, mill, steam and automobile supplies, on March 
15th celebrated the 90th anniversary of the founding of 
its business, marking the passing of another decade in the 
history of a company which has grown from very modest 
beginning to a position of prominence in the commercial 
life of its community. 

The business was founded in 1836 by Zina Goodell, who 
opened a little shop in a one-story wooden building, 18 by 
30 feet. At the start of the business, Mr. Goodell made 
service his watchword, and it is upon service that the 
company which bears his name has built up its business 
to its present standard. Today the buildings occupied 
by the company contain more than one acre of floor space. 

The founder of the business is credited with having de- 
voted a great portion of his energy to the creation of 
new ideas, tools and machinery in the industries of Salem 
and vicinity. He was himself an inventor of considerable 
ability, and introduced the first self-heating flat irons, 
charcoal being employed to heat the irons. The Goodell 
company is also said to have been the one to install in 
the city of Salem the first bathtub and toilet equipment, 
and the earliest steam heating plants. 

In the early days of the automobile, the company 
opened the first garage in its county, and was among the 
first business firms in its section to use motor trucks in 
place of horse-drawn vehicles for delivery purposes. 

It has then been manufacturer, garage owner, service 
station and distributor, and today it owns and operates 
a concrete garage with elevator service and floor space for 
150 cars, has a complete repair department and black- 
smith shop and carries a complete line of hardware, mill 
supplies and automotive supplies. 

Those mill supply distributors who are worried so 
much these days by the two per cent cash discount 
problem may be amazed to learn that in the days when 
this old Salem mill supply house was first starting in 


business, cash was so very much in demand that dis- 
counts of 25 per cent were not uncommon. At least 
that is the conclusion that may be drawn from the 


following figures which are contained in an invoice which 
was written by A. C. Goodell, father of Zina Goodell: 


“William A. Preston To A. C. Goodell, Dr. 


1840 
Oct. 19th To mend 1 grate and 2 salamanders .40 
Oct. 19 To grind shears tS 
53 
Discount for cash 13 
40 
Received Payment 
A. C. Goodell” 
There are many anecdotes told about Zina Goodell, 


illustrating the keenness of his mind and the soundness 
of his business reasoning. 

One day he noticed a mechanic sitting down in the 
shop, watching a lathe. Mr. Goodell immediately rigged 
up two more lathes, and told the mechanic to watch all 
three. This was before the days of the union. He se- 
cured a large contract in competition with others, and by 


his ingenious method cleaned up $25 a day. That was 


in the days when such profits were worthy of note. 

At one time the Goodell company was doing a busi- 
ness amounting to $2000 per month with the Salem Elec- 
tric Lighting Company. Mr. Goodell attended a meeting 
at the city hall when there was a discussion relative to 
a new gas company, and he suggested a new electric 
lighting company. As a result, the Salem Electric Light- 
ing Company withdrew its business. Mr. Goodell im- 
mediately began buying stock in the company at $100. 
It became apparent that he was getting in, so the com- 
pany’s business was returned to him. Later he sold his 
stock in the lighting company for $400 a share. 

The company had a four-story building, opposite the 
site of the company’s present building. A neighbor was 
about to erect a four-story building. Mr. Goodell offered 
a substantial money payment if the neighbor would leave 
a driveway between the buildings so that both would 
have light. The neighbor, however, elected to build close 
to the Goodell building. 

Later, Mr. Goodell learned that the neighbor’s boiler 
had been cut to 50 pounds, and he suggested that they 
break through the walls of both buildings, and connect 
up with his engine, and he would run their plant. His 
offer was accepted with thanks. When the job was com- 
pleted, the neighbor offered to pay, but Mr. Goodell 
said: “No, thank you. Within a year I shall install 
a new boiler, and I expect you then to run my plant.” 

Mr. Goodell manufactured the Naumkeag marine en- 
gine. He sold a four-cylinder one to a former mayor of 
Salem. The engine overheated. Another pump was in- 
stalled. Still the engine became overheated. Mr. Goodell 
ordered the engine to the factory, set it up in vise, 
and with a seldge hammer broke the heads. He found 
the latter plugged. Turning to his customer, he said: 
“This is the season for boating, and we are unable to 
supply an engine at once, so I will give you a check for 
your engine and boat.” 

Mr. Goodell bought a large house in the Washington 
Square district of Salem 40 years ago. He found a 
large stone step with the corners broken. The con- 
tractors were consulted, but said the best they could 
do would be to cut the stone down. Mr. Goodell instead 
cleaned the stone and put it together with shellac, and 
it is still in service. 

It is said of Mr. Goodell that when his buildings were 
burning down in the great Salem fire, he stood in front 
of his house, some distance away, and noticing the Amer- 
ican flag flying over the custom house, he walked back 
and forth singing ‘‘The Star Spangled Banner.” 

W. P. Pratt, purchasing agent of the Zina Goodell 
Corporation, to whom MILL SUPPLIES is indebted for the 
anecdotes about the founder of the business, says that 
the first expansion shields were made by this company. 
They were shipped in barrel lots to New York and 
Boston as far back as 1850. The company is still making 
them. Gun metal rolls were also manufactured by the 
company. They are used by manufacturers to make 
isinglass of fish sounds. Mr. Pratt says: “I might go 
on and on, and tell your readers many stories that would 
be of interest, but my time is limited. I might also let 
you have that picture of Mr. Goodell, but not a mem- 
ber of the Goodell family would allow one of his photo- 
graphs out of sight, and there is no other available.” 
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The grip of the 


wrench assures 
a perfect set 


Put the wrench in a Bristo Set Screw. 
See how the dovetails have inter- 
locked, how nice they fit. It is almost 
as if the screw had become part of 
the wrench. 


Dovetailed Flute Design 


With this positive grip 
it’s easy to get the 
tightest set and then 
remove the screw 
without difficulty or 
damage to the socket. 
Why? It’s all in the 
unique design. 


Notice that the wrench 
pulls the screw around. 
There is no excessive 
pressure on the side 
walls—no tendency to 
expand and burst them 
out. All the force you 
put on the wrench goes 
into the set. 


Trial Offer 


Give Bristos a real test--try them out 
where they are removed and reset fre- 
quently. We will be glad to send samples 
in the sizes you are most interested in. 
When you write, ask for folder 814-H with 
more set screw information. 


THE BRISTOL COMPANY 
Waterbury, Conn. 
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It is profitable to sell 
Jenkins Valves 


A dozen reasons why: 


1. A demand exists. 

2. On the market for over 60 years. 

3. An original product, not a copy. 

4. Not an inferior article, made to meet 
a price. 

3. Stay sold (satisfied customers). 

6. Can be used as a leader. 


7. Good “opening” in talking to cus 
tomer. 

8. Opens way to high grade business. 

9. Not necessary for dealer to “service” 
pre duct. 


10. Valves for practically every require 


ment. (Eliminates carrying many 
lines.) 

11. Reflection of good will on supply 
house 


12. Repeat orders. 


To the above add the continuous 
Jenkins educational campaign through 
wide-spread publication advertising, 
direct mail circularizing, and hundreds 
of calls every day by Jenkins service 
representatives — all of which keep 
Jenkins Valves in the eye of the user. 
You may feel certain that this entire 
organization is ever-ready and willing 


to cooperate with the dealer. 





Jenkins Bronze Fire Line Angle Valve 


| This is one of many Jenkins Valves tha 
meet | dema 
| 


popular nd kor stores 





JENKINS BROS. 





20 Uhite Street New York, NN. Y. 

524 Atlantic Avenue Boston, Mass. 

133 No. Seventh Street Philadelphia, Pa. 
ayc 616 Washington Boulevard Chicago, Ml, 
> JENKINS BROS. LIMITED 

Vontreal, Canada London, England 





Always marked with the” Diamond" 


enkins \alves 


SINCE 1864 
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So-Called Preferentials Are Demoralizers 


Greater Attention Must Be Given to the Economies of Business. 


Including Over-Solicitation and Needless Burdens on Industry 


GEORGE D. McILVAINE 


Secretary-Treasurer, The National Pipe and Supplies Association 


I have been reading with great interest MILL SUPPLIES 
for March, and am particularly impressed with the article 
by Mr. Howard Cooniey, of Walworth Company. Based 
on a rather long and varied experience, it has become my 
firm conviction that the so-called preferentials contribute 
more to demoralization and unprofitable business than 
any other single factor. Much as I regret to say it, I 
have been convinced that the average distributor in many 
lines will reflect in his sales price what he “believes’’ is 
a preferential in price that he enjoys over his competitor. 
This is human nature. 

[ am also interested in your editorial, “Cry For Larger 
Differentials,” and had already read the speech referred 
to. I do not altogether agree with him that the greatest 
need of the distributor is increased differentials although 





George D. Mellvaine 


they are undoubtedly desirable in certain lines in which 
they are now not sufficient to cover the average cost of 
distribution. 

To my mind, one of the great contributing causes of 
demoralization and small profits is the insane desire for 
“volume.” To increase their volume, many distributors 
lose sight of real salesmanship, and get into price com- 
petition pure and simple and also go far beyond what is 
their real and profitable field of operation. I know that 
in many overlapping territories, competition for volume 
has driven down prices to a point where they are not 
only unprofitable, but frequently show heavy losses. It 
is becoming more evident every day that territories and 
sales areas are being more and more contracted and 
restricted, due, partly, to the birth of new houses and 
also to the establishment of many branch houses. As a 
consequence, selling effort has been intensified and volume 
has been the obsession, real salesmanship and profit be- 
ing of secondary consideration. 

I really believe that it is not a question so much of in- 
creased differentials, because the time may come when 
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they are so high as to become uneconomic, but that 
greater attention must be given to the economies of 
business, including over-solicitation and the piling up of 
needless burdens upon the industry. 

The mill and mine supply business is, in my judgment, 
largely an emergency business, the distributors carry- 
ing enormous stocks of many commodities for the serv- 
ice and convenience of the industrialists in their terri- 
tory, and I cannot think of a line of distribution that is 
more justly entitled to reasonable compensation than this 
one. Many industries are now confronted with prob- 
lems of distribution, and serious consideration is being 
given to these problems by those who follow closely the 
evolution of American business. 

In an intensely competitive industry the problems of 
which I have spoken cannot be solved nationally, but 
must be locally, and then only by an appreciation of the 
rights of others legitimately engaged in the business, 
the limitation of the territory served and the absolute 
necessity of getting a profit on every commodity passing 
through stock. 

When I started what was to be simply a note of con- 
gratulation, I had no idea of giving expression to any 
opinions of my own, but I have become so impressed 
with the problems of distribution in many lines that I 
am convinced that if some of the present factors do not 
adjust themselves to the new situation, there will be 
other methods developed for the economical distribution 
of many lines from manufacturer to consumer that will 
eliminate some “links in the chain;” witness, the develop- 
ment of the great chain store system and the attempts 
in some sections to eliminate the “old-time” distributor 
in the marketing of plumbing and heating supplies. Each 
link in the chain of distribution must justify itself by 
efficiency, service and as necessary to the economical dis- 
tribution of the products of the manufacturers. 


——<—e—- —___ 


Denies Rumor of Merger 
Franklin G. Smith, president and general manager of 
the Osborn Manufacturing Company, just before leaving 
for a vacation at Atlantic City, declared untrue the 
rumor to the effect that Osborn at this time is proposing 
to buy out another wire brush manufacturer. Mr. Smith 
stated that when Osborn on March 1st announced sub- 
stantial reductions on all numbers of wire scratch 
brushes, the announcement was immediately followed by 
rumors that Osborn was to buy out this and that manu- 
facturer of scratch brushes but declared such state- 
ments were not founded on fact. It is understood that 
as added manufacturing facilities are required they will 
come through plant expansions rather than from the ac- 
quisition of other companies. 
——__—=-0—______ 
Inquiry for Blair Reseaters 
A Michigan hardware and supply dealer has an inquiry 
for a set of “Blair’s bibb and valve reseaters.”’ 


He can- 
not locate any such brand. 


If any mill supply man hap- 
pens to have any information bearing on this subject, 
MILL SUPPLIES will be glad to receive it and to forward 
it to the dealer. 
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SAGINAW MANUFACTURING COMPANY 
SAGINAW, MICHIGAN 


























Compound Leverage 


and how it is obtained 





From a fixed pivotal point at the back of the 
shoe the initial energy is transmitted to the 
arch lever by linking together of three parts, 
the only way of obtaining compound leverage. 





The arch lever is so pivoted that the smallest 
movement can only be forward, thus using all 
the power in a forward thrust. No power is 
wasted in lifting. 
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We have made it easy for vour salesmen to demon- 
ITLAS CAR MOVER Give us the 
of salesmen and let us send 


APPLETON CAR MOVER CO. 


P. O. Box 42 


number 


vou literature. 


Aypleton, Wis. 











INJECTORS 








600,000 


satisfied users of U. S. Automatic 
Injectors requiring repairs and re- 
placements, together with an as- 
sured and proper profit to the job- 
ber through our established resale 
prices, make U. S. Automatic 
Injectors a satisfactory and profit- 
able line for any jobber to handle. 








American Injector Co. 


DETROIT, MICH. 
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Big Building Boom in Some Sections Has Offset Effects of Decreased 


Business in Mine Supplies- 


Mill supply houses in 


trade at the 


Evansville, Ind., report a fair 
present time, and the executives say that it 
better than it was this time last year, and they 
optimistic regarding the future outlook. Most of 
leading Evansville supply men interviewed recently 
the opinion that their volume of trade for this 
going to much better than it was last year. 
Reports from many parts of southern Indiana, southern 
Illinois and northern and western Kentucky indicate 
there will more building this year than for many 
years past. The mine supply business not as prom- 
ising as the building outlook, as many of the large coal 
mines in the tri-state section have been either closed 
down or have been operating on part time during the 
past six months. Taking the trade outlook as a whole 
however, it is the opinion of mill supply men that they 
are going to “go some” this year, and that the first of 
May will witness a great improvement in trade condi- 
tions. 

J. Hofacker, general manager 
Evansville Supply Company, has been elected president 
of the Wimsett System of Evansville, Inc., a new bank 
that has been organized here with a capital stock of 
$180,000. The bank was expected to open for business 
the last of March. Joseph S. Johnson, for many years 
secretary of the Evansville C hamber of Commerce, is the 
secretary, manager and treasurer of the new bank. 

Lad Greenwell, of Evansville, has accepted a position 
as traveling salesman with the Laib Co. Inc., and will 
travel through Indiana and a part of Kentucky. He is 
an experienced salesman. 

The Laib Co. Inc. furnished supplies for the extensions 
and repair work of the Evansville Ice and Storage Co. 
and the Holt and Brandon Co., ice manufacturers, re- 
cently. The same company furnished many of the sup- 
plies for the new water works system at Boonville, Ind. 

A. A. Hoffman, branch manager of the Laib Co., will 
help to arrange the annual summer picnic of the Evans- 
ville Press Club. He formerly served as president of the 
club. 

Fred W. Wastjer has been made assistant general 
manager and one of the directors of the Evansville Sup- 
ply Co. His appointment was effective on February Ist. 
last. Mr. Wastjer has been with this company for six- 
teen years, and is the oldest active member of the firm. 
The company now employs twenty-two salesmen and the 
business of the company is growing rapidly. Mr. Wast- 
jer has been appointed to some of the important standing 
committees of the Evansville Chamber of Commerce. 

The contract has been let for the construction of the 
office building of the Graham Glass Co. of this city for 
$30,000. A great deal of industrial building is in store 
for Evansville and neighboring towns during the coming 
season. The Huntingburg Furniture Co. at Hunting- 
burg, Ind., is erecting a new furniture factory at Camden, 
Arkansas. A great deal of building has been planned 
for Henderson, Ky., twelve miles south of Evansville. 
among the improvements being a new Masonic temple 
that will over $100,000. Richmond, Ind., reports 
more than $1,000,000 worth buildings in sight this 
year, while Muncie, Ind., reports its new improvements 
will run over $2,500,000. At a recent meeting of the 
executive of the Union Carpenters of Indiana, 
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-Look for Further Improvement Very Soon 


held at Anderson, it was reported, the belief prevailed 
that 1926 will break all building records in the state of 
Indiana. Reports from various districts also indicated, 
it was said, that in addition to industrial and business 
buildings, an unusually large number of dwellings and 
apartments had been planned. 

K. L. Housh, branch manager of the Hide, Leather and 
Belting Co., 105 Main St., believes in window displays. 
In the front window of the company’s office there is a 
large fly wheel that is kept running day and night, 365 
days in the year and in the course of a year many 
thousands‘stop to look at it. 

Fred Loerterzich, Evansville, salesman for a large mill 
supply house at Louisville, Ky., has been elected to one of 
the offices 


in Evansville Council, United Commercial 
Travelers. 
ee = 
EL PASO HOUSES EXPAND 
Carpenter & Co. Appointed New Assistant Manager, and 


The Meyers Co. Is Doubling Facilities 


T. P. Winn, formerly with mining companies in New 
Mexico, has accepted a position with Don A. Carpenter 
& Co., of El Paso, Texas, as assistant to the manager. 
Mr. Winn was formerly of the supply department of the 
Chino Copper company at Hurley, and also with the 
Mogollon Mines, of Mogollon, N. M. The Carpenter 
company is distributor of mining, milling and pump ma- 
chinery. Increase in business following the tight post- 
war times in the mining industry is responsible for the 
addition to the local firm, Don A. Carpenter said. 

The Meyers company, of El Paso, which has a number 
of branch houses in the territory, is more than doubling 
its facilities at Hatch, N. M., upper end of the federal 
irrigation project, serving also placer and other mining 
activities west. The former investment in buildings and 
grounds alone at Hatch has been $10,000, according to 
H. L. Birney, local manager, and $12,000 worth of facil- 
ities will be added immediately. The Terrazas estate in 
Mexico recently built a fine, modern home for the com- 
pany’s branch in Chihuahua city, supplying light min- 
ing needs in that territory. The building, worth about 
$50,000, rather unique in Mexico for its ‘‘openness,” 
visitors say. While most of the interior buildings have 
ponderous frame doors to keep thieves out, this modern 
structure has plate-glass front and is intensively lighted. 
There is too much light in the building for thieves to 
dare to “break through and steal,” visitors to the south- 
ern republic declare. Other builders down there are apt 
to adopt the plan to curb thefts, it is said. 


is 


Formal Opening of New Home 

The Albany Hardware & Iron Co., Albany, N. Y., held 
open house for its customers and friends on Monday and 
Tuesday, March 29th and 30th, to celebrate the formal 
opening of its new executive and wholesale building at 
the corner of Broadway and Arch streets. Among the 
interesting features of the opening was an exposition of 
supplies and machinery, in which many manufacturers 
cooperated. The officers of the company are: President, 
William I. Baker; vice-president, William H. Gick; treas- 
urer, James K. Dunscomb; secretary, William E. Foskett. 
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| VOGEL Patented Frost-Proof Closets Fn 
| give satisfactory service, day in and day out, winter and summer | 
Th 
a ; : of 
The material used in the manufacture of VOGEL closets is the best to be obtained | Ma 
The seats are exceptionally strong and durable, the operating levers are ci mal | for 
leable iron galvanized and will not break, the valve bodies are of good quality brass | ve 
and the entire fixtures are tested under hydraulic pressure before leaving ou: ws 
factory. 
VOGEL PATENTED FROST-PROOF CLOSETS have stood the test of zerc 
weather and many thousands have been in use for years without requiring repairs 
When repairs become necessary, merely remove one valve cap in back of the 
bowl and the rod with operating parts may _ be 
removed in an instant. 
The VOGEL is the simplest and most durable frost- 
: proof water closet made. The price is right. 
| SOLD BY ALL JOBBERS 
le | 
| JOS. A. VOGEL COMPANY | | 
Wilmington, Delaware 
a 
Co 
pa 
Wwe 
of 
| | 
i | na 
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| Sell the Whole Line of | in 
|| gqgp- BOND Swivel Truck Ca i: 
wive ruc sters ‘a 
| The Bond Line of Anti-Friction Swivel Truck Casters gives you 
| a caster to meet every requirement of the industrial plant. With 
types scientifically designed to answer every conceivable use, you MI; 
can get the entire caster business of companies in every line of 
industry. The demand for truck casters is unlimited. 
Bond Truck Casters clinch sales and insure repeat orders because i 
they have the quality that your customers are looking for. With ™ 
STRENOTH €~ the Bond name working for you, it will be possible to get a good STRENGTH 8 ps 
é share of this profitable business. 7 “ 
Send for Truck Caster Catalog—no obligation. se 
m 
Bond FOUNDRY & MACHINE COMPANY io 
v: Manheim, Lancaster Co., Penna. 
| New York Office: 1834 Broadway at 60th Street - 
: a 
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COOMBE ELECTED PRESIDENT 


Vice-President and Treasurer of The Win. 
Heads Company Which He Has Long Served 


Former Powell Co. 


H. H. Coombe was elected president and treasurer of 
The Wm. Powell Company, of Cincinnati, at a meeting 
of the board of directors held at the home offices on 
March 9th. He has been associated with the company 
for many years, having served as vice-president and 
treasurer since 1912, during which period he has devoted 
his entire time to the business. He was originally elected 
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tor of the company in 1902. 
Coombe, 


a direc His father, Elijah 
Was one of the original directors when the com- 
pany was first incorporated July 1, 
well Cincinnati 
of unusual ability. 


1886. Mr. Coombe is 


known in business circles as a financier 

The business of The Wm. Powell Company was origi- 
nally established by William Powell, Sr., under the name 
of Wm. Powell & Company in 1846, and like many other 
old companies its beginning was indeed a modest one. It 
has steadily grown until it has become one of the recog- 
nized large manufacturers of valves and steam engineer- 
ing specialties. 

The other officers of the company who were elected at 
the recent meeting are: Vice-president and general 
manager, James Coombe; secretary, George E. Weitkamp. 
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ROHNE COMPANY'S NEW NAME 


Minneapolis Manufacturer of Glue Heaters Will) Operate at the 
Sta-Warm Electrie Heater Corporation 

At a recent meeting of the board of directors, a reor- 
ganization of the Rohne Electric Company, of Minne- 
apolis, was effected, and hereafter the company will trans- 
act business under the name of the Sta-Warm Electric 
Heater Corporation. The company is increasing its plant 
by 50 per cent and is working double shifts pending the 
completion of the addition. This expansion is said to have 
been made necessary because of the rapidly growing de- 
mand for industrial electric equipment for heating var- 
ious plastics and fluids. 

Ed F. Sparks, who became the company’s general man- 

in April, 1925, 


ities, and in addition to domestie¢ distribution, he now has 


ager 


has been increasing its sales activ- 


a wide sale through representatives in Stockholm, Lon- 
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Havana, 


don, 
Zealand and Honolulu. 
company will place special emphasis on electric pots and 
heaters for glue, wax, rubber plastic and chemicals of 


Queenstown, Cape Town, Belfast, New 


He states that in the future his 


many kinds. Several improvements and simplifications 
will be made in the standard lines, to which many new 
numbers and models have been added in recent months. 
Mr. Sparks also reports that special equipment built 
to order for heating a wide variety of fluid substances 
has found an increased demand recently. This demand 
comes from many industrial fields, including the tele- 
phone company, piano manufacturers, ship builders, 
chemical and food manufacturers, tombstone makers, 
chemical and testing laboratories and many others. 
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DODGE HAS NEW DIVISION 
Transmission Manufacturer Announces Poliey of Expansion for 
*  Tts Material Handling Department 

The Dodge Manufacturing Corporation, Mishawaka, 
Ind., has announced a new program of expansion of its 
material handling department. One of the first steps was 
the acquisition some weeks ago of the entire business 
and personnel of the Hugh P. Robbins organization, of 
Chicago, specialists in material handling equipment. 
With the acquisition of this organization, the Dodge com- 
pany has created a new division of its general sales and 
engineering departments, to be known as the Material 
Handling Division. The following official announcement 
of the change has been sent to MILL SUPPLIES: 

“This action on the part of the Dodge organization is 
in line with its policy of expanding the material handling 
department, which has been an important activity with 
this company for over 30 years. It was also prompted 
by the increasing demand for elevating and conveying 
equipment of Dodge manufacture. 

“Hugh P. Robbins, who now heads this important di- 
vision, is considered an engineering authority on material 
handling practice, and has at his disposal a thoroughly 
organized personnel of experienced engineering special- 
ists. 

“The Dodge Manufacturing Corporation has recently 
announced a complete line of plain bearing belt con- 
veyor idlers, as well as a Dodge-Timken roller bearing 
conveyor idler. The company will also manufacture on 
a large scale a complete line of portable, pan and gravity 
conveyors.” 
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BURHANS & BLACK, INC., SOLD 


Old Syracuse Hardware and Mill Supply 


1874, 


Established in 


House, 
Purchased by New Interests 

Burhans & Black. Inc., 136 North Salina street, Syra- 
cuse, N. Y., dealer in hardware, mill supplies and iron 
and steel, has been sold by its former owners to new in- 
terests headed by Fred C. Hawes of Ithaca, N. Y., and 
William C. McClasky. The old name will be retained. 
All of the former owners have retired. 

The business was founded in 1874 by H. N. Burhans. 
It began as a modest retail hardware store. A year later 
it was merged with the Black Hardware Company under 
the name of Burhans, Black & Company, and in 1876 
moved to a new location at Salina and Fayette streets. 
In 1885 the company moved again, this time to its pres- 
ent location on North Salina street. 

Upon the death of the founder, the business went into 
the hands of the descendants of himself and his partner. 
and later the Black interests were purchased by members 
of the Burhans family and employes of the company. 
The company was incorporated in 1890. 
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Hand them 
these— 
theyre 


That’s what the men who are using Prentiss 
Vises and Cheney Ball Pein Hammers say,— 
“some tools!” 


Tool users know it’s only on the Prentiss 
Vise they can get a collar fastening with 
prongs firmly set in the shaft, taking the 
place of the ordinary set screw that’s forever 
working loose. They know the Prentiss is a 
vise built for real work and does it. 


And the Cheney Ball Pein Hammer is the 
hammer they ask for. From its clear, second 
growth hickory handle to its head of tool 
steel the Cheney has hammer features men 
have been strong for, for over 90 years. 


Recommend Prentiss Vises and Cheney 
Hammers, for it’s not without reason men 
are saying,—"some tools!” 





106-110 LAFAYETTE ST. NEW YORK CiTy 
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Royersford Products 


are advertised to your 
customers in_ publica- 
tions with a combined 


circulation of 300,000 


In addition to this we list your name 
as our distributor in your locality in 


MacRae’s Blue Book. 


Then we back up on general advertis- 
ing with a constant direct by mail 
campaign telling of features of con- 
struction found only in Royersford 
Products—the split steel sleeve in the 
Sells Roller Bearing for instance. 


Finally we tell your customers to 
write to users of Royersford Products 
and ask how they stand up in years of 
use—Some of these users are Dodge 
Brothers, American Agricultural 
Chemical Company, French Shriner 
and Urner, American Fork and Hoe 
Company. Dodge Brothers alone us- 
ing 10,000 Sells Roller Bearings. 


If this is the kind of co-operation you 
would like to have we shall be pleased 
to talk with you if we are not already 
represented in your territory. 





Royersford Foundry & Machine Co. 
43 N. 5th St., Philadelphia 


For dealer nearest vou 


see MeRae’s Blue Book 


The ROYERSFORD LINE 
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Arthur Harris & Co., Chicago, are announcing to the 
engineering field a new float for high pressures. It is 
known as the Harris Super- 
Built and is made of alum- 
inum. In certain engineering 
installations the float is used 
on liquids which are lighter 
than water and under high 
pressures. This condition is 
especially true in oil refining. 
The high pressure float, there- 
fore, must be of strong con- 
struction and light in weight. 
It is claimed that under cer- 
tain conditions copper is too heavy a metal to give both 
lightness and the necessary strength, and that the prob- 
lem has been solved by the use of aluminum. The new 
float is strictly one-piece and is heavily nickel plated to 
prevent corrosion and give it a smooth surface. Tests 
are said to have proven that the float may be used for 
pressures up to 1,500 pounds per square inch. It 
ing made in 2'% to 12 inch sizes. 





is be- 

Another new product of the Harris shops is a lead 
coated float, which has the ability to resist corrosion in 
many installations where floats of other metals cannot 
be used. This float is made by giving a copper or steel 
float a coating of lead and is made in all standard float 
sizes. 


The Duff Manufacturing Company, Pittsburgh, has 
announced a new line of self-lowering 
jacks, the principal feature of which 
is a governor speed control. The top 
of the jack is of drop forged steel. 
An over-sized key prevents the stand- 
ard from turning. A triple-pawl] hold- 
ing clutch with three drop-forged, 
heat-treated pawls is provided. The 
governor control, a patented feature, 
is said to insure uniform lowering 
when two or more jacks are using the 
same load. A _ positive lock acts as 
a brake and holds up the load. A 
positive stop at the base of the stand- 
ard prevents overextending of the 
jack. All working parts and bearings are held in an 
integral unit in a one-piece shell. 





The Ridge Tool Co., Elyria, Ohio, has placed on the 
market a pipe wrench, with three working parts. The 
jaws are made of tool steel hardened. The jaw housing 








I-beam handle are of 


solid construction of certified 
malleable. The new wrench is made in two types, and 
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parts of both types are interchangeable, the handle being 


the only difference. The adjustable nut is in an open 
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r housing. The wrenches are being made in 6, 8, 10, 14, 18, 
24, 36 and 48 inch sizes. 2 jaw si as rein- 
New Products - 36 a inch size The jaw housing has rein 
orcing flanges. 


The Fostoria Screw Co., Fostoria, Ohio, has placed 
on the market a new machine for making coil springs 
of various sizes, lengths and styles. The machine is 
said to have been invented by a man working in the oil 














fields of northern Ohio, who found it difficult and in- 
convenient at times to get springs to replace broken 
ones on oil well machinery. The device will make coil 
springs in any size and length, and in either right or 
left hand lead or twist, as desired. The size of the spring 
is determined by the size of the mandrel used, while the 
pitch or lead of the spring is determined by the position 
of a small cam which can be set in any position. 


The Canton Foundry & Machine Co., Canton, Ohio, has 
placed on the market a new portable crane with a safety 
load brake. With this brake, the load is held at any 
point and, it is claimed, cannot get away from the opera- 
tor, thus insuring positive safety to the operator and to 
the work handled. This brake is a friction load type 
operating by means of friction discs in connection with 








a helix, and is so designed that the pawl 
g ratchet. It is 
down as well as to raise it. 


only for portable 


is always en- 
gaged in the necessary to wind the load 
This unit is designed not 
new but also for installation 


The 
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service. 


this device. 


in cranes now in company has applied 
for patents on 


Johnson Gas Appliance Co., Cedar Rapids, Iowa, h 
placed on the market a new oven type furnace 
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Oster Receders 
Now40% Lower 


At the new low prices, Oster 
receding die stocks are double 
barreled sales-getters — they 
satisfy the man who buys on 
price as well as the one who 
buys on quality. 

Furthermore, they are genu- 
inely easy cutters. The nar- 
rower dies, greater rake and 
sharper cutting angle require 
only half the pull of old fash- 
ioned die stocks. 

Capacity: 1” to 2”, inclusive, in 
both plain and ratchet models. 
Equipped with either universal 
chuck or separate bushings as de- 
sired, and guaranteed to outlast 
two ordinary tools. 

Return the coupon today for cata- 
log No. 34B which illustrates and 
describes these easy cutting tools. 


OSTER 


Rags—that 
have a Name 


and a Reputation 








The Oster Manufacturing Co. 


tine 


2087 East 61st Flace, Cleveland, Ohio 


Please send me at once your No. 34B cata 


log showing your new easy cutting die stocks. 
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VEN rags must have a reputation 

-4 to stay in business these days. 

Plant owners are insisting on wiping 

cloths that are not only clean, but 
sterilized as well. 


Kleen Kwality Kloths have won such 
a reputation from the large industrial 
buyers of the country; because they 
are washed in chemicals, boiled in live 
steam and baked at 225 F. before 
being baled. That treatment makes 
them as sterile as hospital gauze and 
lintless as well. 


Kleen Kwality Kloths will be a profit- 
able item for you to handle, because 
your customers know their reputa- 
tion. You sell them in any of four 
grades and in any quantity from the 
handy 10-lb. package to 1000 Ib. 


bales. Let us give you the details. 


Aaron Ferer & Sons 
ST. LOUIS 


Branches in’ principal 


industrial centers 


Kleen Kwality 
KLOTHS 
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an atmospheric furnace, and does not require the use of 
a forced air blast of any kind. The heat, it is said, can 
be regulated to a very fine degree and any desired tem- 


verature may be maintained up to 2350 degrees Fahren- 
} 5 
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heit. The firebox is seven by eleven by fourteen inches. 
The height overall is forty-eight The approx- 
imate shipping weight is 725 pounds. It is equipped 
with six direct jet burners. 


inches. 


The United States Electrical Tool Co., Cincinnati, has 
placed on the market a heavy-duty four ball 
grinder designed for continuous production service. 
machine is being made in 


bearing 
The 
from 18 by three 
, and equipped for 220, 440 or 
three phase, 25, 40, 50 or 60 cycles, 
alternating current, and 110 and 220 volts, direct current. 
The motors 10) degrees C, 
overload capacity of more than 100 per cent. 


Six sizes, 
inches to 30 by five inches 


550 volts, two or 


are 


rating, with momentary 
The spindle 
is of nickel steel in one piece and mounted on four heavy- 
in dust-proof boxes. All 


duty ball bearings, enclosed 





alternating-current grinders are equipped with remote 
control to assure motor protection under all conditions. 
The control is located in the the machine and 
has overload cut-out and no voltage release. The push 
button station is on the motor frame. The direct-current 


base of 
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machines are regularly equipped with manually operated 
starters and fused switches but remote control can be fur- 
nished. The wheel guards are equipped with exhaust 
connections, hinged doors, spark breakers and adjustable, 
unbreakable glass eye shields. The tool rests are rigid, 
arranged for convenient adjustment. The machines have 
a grinding wheel spindle with a positive shaft locking 
device for holding the shaft while renewing wheels. The 
smallest sized machine carries a 5-horsepower motor, op- 
erating at a no-load speed of 1120 revolutions per minute 
and weighs 1705 pounds net. Its spindle is 66 inches 
long overall and is two inches in diameter between the 
flanges. It is 33 inches high from the floor to the center 
of the spindle, and its base at the bottom is 26 by 53 
inches. The largest sized grinder carries a 15-horse- 
power motor, operating at a no-load speed of 680 revo- 
lutions per minute. The spindle is 70 inches long, and 
the diameter between flanges is three inches. Its net 
weight is 3300 pounds. 


Allen & Billmyre Co., Inc., Grand Central Palace, New 
York, has placed on the market 
supply houses a new portable 
vacuum cleaner, said to be 
particularly adaptable for the 
industrial trade and large 
buildings. The machine has a 
dust blowing attachment. The 
exhauster is constructed of 
aluminum and is of the two 


for sale through mill 





stage centrifugal type. The a. a 
motor is a %_ horsepower shu 
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Westinghouse and can be op- “l= 





erated from a lamp socket or 
floor plug connection, either 
direct or alternating current. The bearings 
aligning balls. The frame is of heavy steel tubing with 
all joints welded. The machine extra heavy wire 
wheels with heavy rubber tires. The net weight, without 
hose or tools, is 105 pounds. By attaching hose and a 
blowing nozzle the converted into a 
blower. 


are self 


has 


machine is dust 


BLACK & DECKER’S PURCHASE 


PFowsen Company Has Acquired Plant and Business of Marsclike 


Manufacturing Company, of Indianapolis 


Black & Decker Manufacturing Company, Towson, 
Md., during the past month announced the acquisition ot 
plant, patents and properties of the Marschke Manufac- 
turing Company, Indianapolis. The latter organization 
has been manufacturing a line of electric grinders, swing 
grinders, roll radius grinders, snaggers and buffers for 
more than a decade, and has included in its line a number 
of patentable features. 

The buildings of the Marschke plant are of the modern 
daylight type, and are equipped with modern machinery. 
The plant will be continued in operation under the super- 
vision of F. W. and W. A. Marschke, founders of the 
business, in collaboration with the engineering depart- 
ment of the Black & Decker company. The Marschke 
line of grinders will be sold through supply houses in line 
with the present Black & Decker policy. 

The new line ranges from grinders and buffers of one 
horsepower carrying 10 inch wheels up to 20 horsepower 
machines with 30 inch wheels, with a total range of 58 
sizes and styles. This variety of sizes and types is said 
to start where the former Black & Decker line left off. 
It is said that the merger will not mean a single dupli- 
cation in the two lines. 
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Will the buyer keep 
your card in the corner 
of his blotter ? 


‘Most every executive keeps a few of the 
business cards that come to him in one 
corner of his blotter—and the rest go 
into the scrapbasket. 


These are either kept as a memo of a 
name or address—or because they’re too 
good to throw away. 


Many people have the idea that the busi- 
ness cards that are saved are fabuiously 
expensive. 


But this is not so. In most cases you 
will find the card that is strong enough 
to keep out of the scrapbasket is merely 
beautifully designed and well printed. 
Sixty-nine years devoted to the making 
of beautiful business cards have taught 
us how true this is. 


Write to us. Let us send you samples 
of cards that stay out of the scrapbasket. 


Your request brings a sample tab 


Wigeins Book Form Cards are 
done in tabs of 25 n which 
each card is released with per 
fect edges by a sentle — We 
will eladly send vou a sample 
tah of these cards for the cabiag. 


The John B. Wiggins 
Company 


(Established in 1857) 


1143 Fullerton Avenue 
Chicago, Illinois 


WIGGINS 


Peerless Book Jorm 
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ab Yool HOLD 


ERS 


THE WORLD'S 
STANDARD 


Make More Profit by 
Selling the Whole Line 


Over 90°~ of the shops in the coun- 
try are using ARMSTRONG Tool 
Holders. This fact evidences the 
preference for Recognized Quality. 


Most of the shops need and will buy 
the complete line if it is pushed. 
Stress the value of having a particu- 
lar Tool Holder for every individual 
job. It means a better job and time 
saved. Also, each machine in the 
shop should have its own complete 
set of Tool Holders. 


Your market is already developed. 
The name ARMSTRONG and its 
significance of Quality is known all 
over the world. Increased sales can 
be easily made hy pushing the com- 
plete line of ARMSTRONG Tool 
Holders. 


ARMSTRONG (| ALL Forging 
Tool Holders | 70% Grinding 
SAVE (90% H.S. Steel 


Catalog B-23, showing the full line 


ARMSTRONG Tools and prices, will be 


sent you on request. Write today. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
305 No. Francisco Ave. 
CHICAGO, U. S. A. 
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Trade Literature 








The Borden Company, Warren, Ohio, has issued a new 
four-page circular covering its new No. 44 power drive. 
Numerous illustrations of various applications of the 
machine are included. 


The Manufacturers’ Association of Washington, Arctic 
building, Seattle, has just published its eighth edition 
of the Directory of Washington Manufacturers. In this 
book the manufacturers of the state are grouped geo- 
graphically by industrial communities, and also alpha- 
betically and by commodity index. 

The Hisev-Wolf Machine Co., 


new catalogue, 


Cincinnati, has issued a 
covering its entire line of portable elec- 
is paper-covered, pocket size book, contain- 
ing 48 pages of descriptions, price-lists and illustrations. 
It includes the listing of 


tric tools. It 


a new double slide angle plate 
grinder, equipped with ball and. sleeve bearings, both 
slides operating independently. 

The Witt 


tributing a new catalogue, featuring its line of cans and 


Cornice Company, Cincinnati, has been dis- 
pails. The book contains 20 pages and cover, is six by 
nine inches, with illustrations on every page. <A brief 
history of the company is included. Free copies of this 
catalogue will be sent upon request to representative 
buyers of uses in the United States, Can- 
ada, Cuba or Porto Rico. 


responsible he 


Lewellen Manufacturing Company, Columbus, Ind., has 
new catalogue, No 


. ) 4 a “eae Ronen . 
iable speed transmissions and controlling devices. It 


issued 


20, covering its line of var- 
describes in detail and illustrates the design and con- 
struction of the company’s various types of transmis- 


sions, and illustrates applications of the devices in opera- 


tion in various industries. It also contains a table ot 


sizes and speed ranges, and 


J. H. Williams & Co., Buffalo, has issued a new book- 
let, No. A-81, which furnishes a complete list of all the 
company’s wrenches, as well as valuable wrench speci- 
fication data. The company has recently added to its line 
of drop-forged wrenches a wrench of chrome molybdenum 
steel. These n furnished heat-treated 
and nickel-finished. Descriptions of this new line are in- 


cluded in this new book! 


able of dimensions. 


The Williams company has 


also announced a change in the finish of its drop-forged 


wrenches of carbon steel. These are now supplied with 
mooth surface covered with black enamel baked on, 
bright heads and case-hardened. The new black enamel 


finished wrenches former semi-finished 
being the same as for the 
This simplication of finishes 
ib] for a dealer or jobber to 
rements of both semi-finished and 


finished wrenches with but one stock. 


replace both the 
and finished line the price 
old semi-finished condition. 
aid to make it pos: 
cover his tormer requ 
The new wrench 
booklet. 


1 . +1 
ion is shown in the 


Copies will be sent 
ipon request 

R. R 
that it has published catalogues for supply houses during 
the past month as follows: The A. J. 


Donnelley & Sons Company, Chicago, reports 
Glesener Com- 
pany, 735 Folsom street, San Francisco, a book of heavy 
hardware and machine shop supplies, with 268 pages, 
page size 41, by 10', inches, bound in two-tone blue 


Washington Ma- 


a catalogue of 152 


Spanish grain imitation leather; the 
chine & Supply Co., Spokane, Wash., 
pages, showing saw mill and planing mill machinery, 
boilers, engines, pumps and electric motors, page size 
11, by 101, inches, with a red cloth binding, stamped 


CT 


71 


in yellow and black inks; the Capitol Supply Company, 
Lincoln, Neb., a catalogue of plumbing, heating and steam 
supplies, page size 74 by 10°, inches, with a good selec- 
tion of material in 258 pages, with red cloth binding, 
stamped in vellow and black inks; Samuel Sloan & Co., 
Rochester, N. Y., a catalogue of 316 pages, showing 
plumbing, heating and steam supplies, bound in brown 
imitation leather, stamped with vellow and black inks. 


oa 


HAS NO OTHER AFFILIATION 
The Patterson Tool and Supply Co. Busy Correcting Wrong Im- 
pression Created by Newspaper Report 

The Patterson Tool and Supply Co., 123 East Third 
street, Dayton, Ohio, dealer in machinery, tools and mill 
supplies, is now celebrating its 45th year in the business. 
Through an unfortunate error on the part of a reporter, 
a Dayton newspaper in a recent issue stated that the 
company: is a unit of another organization. As a result, 
the company has been receiving inquiries as to the truth 
of this report, and has been kept busy making correc- 
tions. 

William Blake Patterson, president of the company, 
states that there has been no change in its management 
or ownership, that no change is contemplated, and that 
his company is not affiliated with any other organization. 

The Patterson Tool and Supply Company was organ- 
ized in 1881, and incorporated in 1897. It is, therefore, 


the oldest mill supply house in Dayton. During its busi- 
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Home of Patterson Tool and Supply Co. 


ness life. it has made several changes in location, in each 
instance increasing the size of its premises, organiza- 
tion, stock and scope of activities. 

In addition to Mr. Patterson, the officers of the com- 
pany are: Vice-president and treasurer, T. E. Fritch; 
secretary, W. R. Kemper; assistant secretary, F. B 
Moorman. The company is a great believer in advertis- 
ing, and its show windows at all times contain window 
displays, which are changed every week. 
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@ What are the sizes, 
regardless of what 
quantities, you want 
shipped TODAY? a , 

@ Wire them— phone them—they'lt go off our ware- 
house racks and on the cars in a jiffy. 

@ You can always get them from stock, and for a fair 
price, at “Medart’s.” 

{ MR. SUPPLY DEALER 


—We have ged in the 





Pulley business for 45 years, and we knot t deal more 
about making good pulleys than many rns 
q@ OUR POLICY in building Wood Split Pulleys is: Cheap = 





ness is suicidal; products must be e best in their class. We 


wouldn't think of running the jhtest risk of impairing the 
value of our most valued asset—our Good Will 


Get the “MEDART” WOOD SPLIT PULLEY from stock! = 


(Formerly Medart Patent Pulley Co.) 
General Offices and Works: St. Louis, U. S. A. = 
Office and Warehouse, CINCINNATI 
ces 
NEW YORK 





Offi 
PHILADELPHIA 





CHICAGO PITTSBURGH 
Shafting, ( ( ars, Ha Bearing Supports 
Friction Cl ~*, Iron Pulle Gearing, Sprock 

ets, Cha I Sheaves, R ighteners, etc 
MTT 





( 


BOARDS, LOOMS, KNITTING and other TEXTILE 
MACHINERY 


plug. Vertectly balanced. Has TOGGLE SWITCH in 
handle, operated thumb. Gives 16-in. water column 
pressure 

Note the Metal Conduit carrvine wires from motor to 
handle 

Motor operates 10,000-R.PoM. on “NORMA” BALL 
BI RINGS. This blower is a great time and labor saver, 
and its mechanical and electrical design gives assurance of 
a vel ne hi th a minimum of attention 


sell 


Dealers’ Discount, mentioning this ad- | 
vertisement, j 


VACUUM 


Electric Blower Company 








blowing dust and dirt out of WOOD-WORKING MA- 


ING WEIGHT 18 Ibs. Shipped 


352 Atlantic Ave., 


aparemenar Ball 
Bearing 


Portable 


Blower 


6%-lb. Air Cool- 


ed Ball Bearing 
Motor $410.00 Net 





On tro days’ 


free trial 





This 





“MARVEL” 





Blowe1 1S designed for 


TIINERY, MOTORS, GENERATORS, SWITCH 


Has 20 feet high grade cable and armored 





UNIVERSAL motors (A.C. & 


») for both 110 volts and 220 volts. SHIP 






al, ANY WHER! 
them to your customers, Write for f ze | 


| S 


A complete Set of 
CLEANER ATTACIMENTS ee 
for $10.00 additional . 


f 
soston 9, Mass., U.S. A. bi 
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front cover of 
The American 
Machine and Tool Record 


















oth surface 
paint and 
rcan be direct- 


ed, 














SCANDINAVIAN WESTERN IMPORTING COMPANY Lid. 


NEW YORK. MINNEAPOLIS. MONTREAL. 

















416 Broad Str. 509-11 East Coristine 
Hennepin Ave. Building. 
EE WERT 
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ATKINS PIONEERS BANQUETED 


Interesting Bit of History Recorded in Year Book of the Service 
Club of Indianapolis Saw Manufacturer 

The Atkins Pioneers, the “20 year club” of the E. C. 
Atkins & Company organization, Indianapolis, held its 
twentieth anniversary banquet at the Hotel Severin, that 
city, on Saturday, February 20th, and distributed serv- 
ice pins to 25 new members. The club was organized 
February 1, 1906, with a membership of 62, all of whom 
at that time had been in the employ of the Atkins com- 
pany for two decades, either consecutively or in the ag- 
gregate. New members are added each year as their 20 
year service period expires. Today there are 45 active 
charter members and a total of 223 members. A candi- 
date for membership is given only a second invitation to 
join before the option becomes closed. 

The object of the club is to foster closer fraternal fee! 
ing and to “add a mite of social intercourse” 
associations. 


to business 
Kach candidate pays one dollar for a “death 
benefit” fund, and 10 cents for an initiation fee. The serv- 
ice pin is furnished by the Atkins 
of each succeeding death, 


company. In case 
an assessment of $1.10 is made, 
to be paid to the widow and family of the deceased and 
to furnish a floral offering. Membership a as 
long as assessments are paid, regardless of whether the 
individual still emploved by the company. 

In the programme and vear book of this year’s ban- 
cuet is contained an interesting “memorial” on the 25th 
anniversary of the death of Elias C. Atkins, Sr., founder 
of the company. From this we learn that Mr. Atkins 
was born in Bristol, Conn., June 28, 1833, and died 
Indianapolis April 18, 1901, at the age of 67 vears, 9 
months and 20 days. At the age of 12 years, he was 
| to an uncle who was in the saw business 
under the firm ae of ie _ Allen & Co. His father, 
Rollin pest ins. had died a * previous to his entering 
the sais allt 

Those who may perhaps think themselves woefully un- 
derpaid today may console themselves by the thought 
that Elias C. Atkins’ wages as an apprentice amounted 
to the modest sum of and except for what 
this sum constituted almost 
the sole means of support for the boy’s mother. At the 
age of 17, he was promoted to the position of assistant 


$30 per vear, 
tle he earned by overtime 


superintendent, and his salary was raised to $1,000 per 
vear, at that time a munificent sum. At the age of 22, 
he went to Cleveland and founded his first saw factory, 
and two years later moved to Indianapolis. 

Henry C. Atkins, present head of the company and 
honorary president of the Atkins Pioneers. is an only son 
of the founder of the business. 


~—T « 
Now Goulds Pomops. Ine. 


The Goulds Manufacturing Company. Seneca Falls, 
N. Y., has changed its name to Goulds Pumps, Incor- 
porated, the change to become effective ate il Ist. In ex- 
planation of the change, the company announced that 
when the business was first incorporated in 1869, as The 
Goulds Manufacturing Company. it built a wide variety 
of products, but today it specializes in one product only, 
pumps. From a sales and advertising viewpoint. 
fore, it was considered a great advantage to link the 
product with the corporate name. There is no change in 
organization, business policy or ownership. The board of 
directors, officers, managers and personnel remain as 
heretofore. The officers are: President, Norman J. Gould: 
vice-president, C. Colby; vice-president and general 
manager, W. D. Pomeroy: vice-president, S. S. Gould; 


there- 


73 


secretary and comptroller, H. S 


Fredenburgh; treasurer, 
E. W. Medden. 


(Obituary ») 

James R. Anderson, southern district sales manager of 
The Lunkenheimer Company, Cincinnati, passed away 
Monday, March 15th, at his home in that city after a 
brief illness. He became ill about two weeks before, 
while enroute from New Orleans to Little Rock. He 








was 








Jame S R. 


Anderson 


taken to a hospital at Monroe, La. Three or four days 
later his condition had improved, and he returned to his 
home in Cincinnati, where his death unexpectedly oc- 
curred. 

“Jim’’ Anderson, as he was familiarly known in the 
mill supply field, was born in Scotland in 1864, and came 
to this country at the age of 15 years. In 1894 he joined 
the Lunkenheimer organization. For many years he was 
located in New Orleans, and later moved to Cincinnati. 
Always a genial and companionable man, he enjoyed the 
friendship of mill supply caghaaiensert in all sections of 
the United States. He was particularly well known in 
the South and in the Mid-Contine nt oil district. He is 
survived by a widow and two children. 

Albert Morley Marshall 

Albert Morley Marshall, founder and 
board of directors of the Marshall-Wells Company, Du- 
luth, Minn., jobber of hardware, mill and contractors’ 
supplies, died at his home in that city recently after a 
long illness. He was born in Painesville, Ohio, in 1851 
and had been a resident of Duluth es the early 
nineties. Mr. Marshall soon after organizing the com- 
pany, which he incorporated in 1893, cal himself an 
aggressive business man. In addition to building the 
Marshall-Wells Company to its present size, he found 
time to associate 


chairman of the 


himself with several manufacturing or- 
ganizations, including the Lufkin Rule Company, Sagi- 
naw, Mich., the Duluth Showcase Company, the Duluth 
Boiler Works and the American Carbolite Company, ot 
Duluth. He is survived by two sons, Seth Marshall, 
president of the Marshall-Wells Company, and Albert 
Morley Marshall, Jr.; three daughters 
two sisters. 


, two-brothers and 














THE HOLLOW 
a SENTER 


PACKING 


ONE THOUSAND SALESMEN 


with over a 








hundred jobbers are selling Oval- 
hole Packing because it is the logical packing 
for the jobber to sell. Complete salesman’s 
sample case weighs one quarter pound and fits 
the coat pocket. Small catalog with Table of 
Service Recommendations enables the salesman 
to recommend and guarantee a packing for 
every requirement. Ovalhole jobbers usually 
secure a little more than their share of the 
packing business. 


THE HOLLOW CENTER PACKING COMPANY 
6523 Euclid Avenue Cleveland, Ohio 
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JOHN A. CRONIN, Editor 


Tue MILL Surety SALESMAN Was 


Founded by Ernest H. Smith in 1922, and Dedicated to the Practical 
Distribution of Mill Supplies 


What They Want in Applicants 











SECTION 


CHICAGO, APRIL, 1926. 





ERNEST H. SMITH, Associate Editor 











Application of Correct Sales Principles in the 


Reputation of Real Value Is That Which Is Earned in Your 
Present Position, Not Something That You Won 


There certainly can be no ques- 
tion of theory in quoting the actual 
statements of men who want to hire 
salesmen and who tell what quali- 
ties they want in those men. 

Sometimes the man on the road 
thinks of what he reads about sales- 
manship as a mess of theory dressed 
up in fine phrases by someone who 
gathered his knowledge of the pro- 
fession from what he has over- 
heard in hotel lobbies and Pullman 
smokers. 

As a matter of fact, a real sales- 
man can generally spot a mere theo- 
rizer and can value his effusions ac- 
cordingly. But, when the man who 
hires and fires does the talking, you 
know you are listening to the brass 
tacks of the proposition. 

Let’s see what some of those men 
have to say. 

“We want a man to represent us 
in Chicago and adjacent territory. 
A thorough knowledge of belting and 
its use would be necessary.” 

That sales manager has something 
to say that is worth noting. The 
man who is to sell belting for him 
must know belting, of course, but he 
must know more than how it is made 
and in what sizes it is made and 
what is its price. He must know its 
uses. It is not enough for him to 
know salesmanship. In fact nothing 
is said about salesmanship or about 
being expert in the art. The prime 
thing required is a knowledge of 
belting and its uses. 

The concerns that advertise for 
salesman and say “No previous 
knowledge of the line necessary,” are 
generally concerns whose products 
sell more by reason of smooth sales- 


Away Back in the Dim Past 
FRANK FARRINGTON 


manship than by virtue of the qual- 
ity and desirability of the products. 

“Salesmen Wanted — Must be 
thoroughly posted on factory sup- 
plies, including steam specialties, 
ete.” Another concern looking for 
salesmen who know the goods. It 
would seem that to be successful, a 
salesman should stick to one branch 
of the business, at least long enough 
to become well informed about its 
products. Otherwise he has not 
given himself a fair chance to make 
good in that line. There are always 
plenty of salesmen “at liberty,” who 
know a little something about one 
or a dozen different lines, but who 
are not “thoroughly posted” on any 
line. You cannot become thoroughly 
posted without sticking to one line 
a reasonable length of time and 
studving that line while you stick. 

“Wanted—Salesman to sell leather 
belting in well established territory 

no one without experience in the 
line need apply.” 
it again in 


There vou have 
different form. You 
must know leather belting if you are 
to get a position with that concern. 
Nothing said about being a cracker- 
jack salesman. “Experience in the 
line” is what is the main essential. 
“Salesmen Wanted—We will engage 
and instruct men in selling oil prod- 
ucts to manufacturers. etc.” 
In other words, if you don’t know 
oil products, we will instruct you 
about them carefully before we let 
you go out on the road to sell them 
for us. You don’t find these con- 
cerns who want good men saying 
“No experience necessary. Anybody 
can make $19 a day and expenses the 
first week selling our line.” The 


“Salesmen Wanted” columns are 
filled with advertisements intended 
to catch men who are willing to 
work cheap, men who must work 
cheap because they haven’t the 
knowledge of any one line that en- 
ables them to work for high salary. 
And, there are thousands of  so- 
called salesmen who are trying one 
after another of these jobs that offer 
nothing permanent and depend upon 
what can be made out of a selling 
force that has no merit save its low 
pay-roll. 

Here is another thing the sales- 
man ought not to underrate—that is 
the importance of making himself 
personally popular with his trade in 
order that he may be able, if obliged 
or inclined to change from one house 
or one line to another to count 
on, to some extent at least, starting 
in with the new where he leaves off 
with the old. It’s a fine feeling, that 
of believing you have a trade that 
will stay with you when you make 
a change. It is well worth while to 
emphasize your individuality and to 
make plain the things vou personally 
do for customers. The salesman who 
is willing to do so. can do plenty of 
favors for buyers he has come to 
know pretty well, and in that way 
he puts himself in a position where 
he can feel that he can at least be 
sure of a hearing when he comes 
around with a new proposition. 

Note the fact that this qualifica- 
tion is recognized by sales managers 
as one that is desirable: 

“Manufacturers of complete line 
of tools requires experienced sales- 
men in metropolitan and adjacent 


territory. Preference given to men 





od 





who have some following 


among 
buvers of our class of tools. Ex- 


clusive territory and permanent con- 


nection to such men, with advances 
avalnst COMmMIssk 
“Salesmen wanted for various 


ited States and Can- 


ada. Those preterred having fol- 


irected to 


] 
t 
believe 





As for pleasi 


you think the writers on salesman- 


appearance, do 


ship have been giving you bunk in 


their talk about the importance of 





. 4 » 1,] . , 
this tactor? Probably vou know 
better than that, and vet there are 
Salesmen wno not seem to believe 
t is very important that they are 
physically and sartorially attractive. 
ey ] ’ , ++ ++ . s+h, 
Splendid opportu ty Is open witn 
an old established firm for men who 
} + + + | 
possess the hnignes integrity, wno 
are ambitious, energetic and of 
pleasing appearance Phere, ap- 
ar : 2ay alagaue 
pearan yu e Sam e Cla 
wit wn ' i 
ergy ni I v) ne i 
PY 
ermane! ! mal 
f personality, ab nest 
Pe SO! | | 1 { ( peal 
ance ‘ < ve pel 
sonal! 4 i l a 
talking ) li n hi 
eves and t s S I \ yu 
loo You b p V 
tne one ue oO l i Y' 
a Sl er- ‘. Veritabl 
hypnotist; bu r appearance is 
agvalns you ul ¢ n l ipped 
just that mu \ h p will 
I many) In l I ( el 
ence petweel ‘ ») O 
P + ] 
i@Ti { i ~ 1 t (i 
vel hnharrov mal ‘ i nno 
' ’ 
ifford to nevlee ea ecured 
ad ige ot TOO } ppear- 
ance 


so. the There a s de 
mand fo} e mal has a record 
of previous s es It is vi 0l- 
IOr a Salest i attl- 

ice it é| n r mucn 
now |! ¢ ositior 
pecause ne > i ! nat posit on 
only temporaril e waiting for 
Ist tT! rignt pp tunit oO open 


Unfortunate f ich salesmat 
the man for whom he wants to work 
iter is going to be giving serious 
Cor deration to the pre vious record 
f the applicant. No matter how 
much you dislike your present line or 
house, or how soon you expect to 
make a change, it is of the greatest 


“The Mill Supply Salesman’’ Section 


importance that you 


where you are. 


make good 
When you start in 
with another house, you are going 
to be given a position at first that 
orresponds in some degree at least 
with the sort of record you have 
been making previously—not some- 
time back in the dim past, but im- 
mediately preceding. 
You need not take my word for 
Note these selected specimens 
om advertisements for salesmen: 
“Exceptional opportunity for consci- 
entious, energetic salesmen of proven 
sales ability.” ‘Unusual opportunity 
to man of proven sales ability.”” There 
are opportunities everywhere for or- 
men, for men of ordinary 
bility, but 
eptional opportunities for men of 


nown and proved ability. Sales 


dinar\ 


there are unusual and 


anagers are not “buying a pig in 
a poke.”” When they advertised “Ex- 
required,” or 


perience “Experience 


“Previous experience 
they say, in effect, “We 


+ 


g to want to know what and 


necessary,” or 
essential,” 
are goin 
Ww well you have been doing before 


ou came to us If you have ap- 
ied for very many positions, I 
ink vou have found the prospective 
employer more interested in what 
ou were doing last than in what you 
d when you first started selling. 
They all want men of ambition, 
men who want to get ahead and who 
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are willing to work hard to that end. 
A manufacturer can go out and pick 
up a score of unambitious, unener- 
getic men any time when he wants 
that kind. But the fellow bubbling 
with energy and ambition is not 
found so easily. He already has a 
position and is working hard at it. 
He is not going to make a change 
unless it is for the better, not merely 
in immediate return, but in future 
opportunity. 

What are the qualities most fre- 
quently mentioned in the advertise- 
ments of “Salesmen Wanted?” 

Putting aside experience as being 
something else than quality, it is 
probably true that the quality vari- 
ously “ Ambitious,”’ 
“Energetic,” “Aggressive” is the one 
that takes the lead. Honesty is al- 
ways wanted, but that is generally 
assumed. No salesman not believed 
to be honest will be hired by a rep- 
utable concern, no matter how ener- 
getic he may be. 


described as 


Perhaps, after reading what I 
have written here, it may be clearer 
just how to get the best kind of a 
position and how to hold it when it 
Perhaps I have said 
nothing vou did not know and believe 
already, but if the latter is the case, 
you do not need anybody to tell you 


is secured. 


how to achieve success in salesman- 


ship. 








Hie Lost a Good Account 


Will Supply Salesman Who Didn't Use His Head 


Has Reason to Regret It 


A certain mill supply salesman had 
which was 
just like money in the bank. He was 


a “beautiful” account, 


full of vim. vigor and vitality, and 
ad made himself a favorite with a 
certain big buyer. He was literally 
sitting on the top of the world, for 
a few months. 

called on the 
buyer in question. He knew that 
there was a big order about to be 
en to somebody in his line, and 
he felt certain that it was going to 
be given to him. 


Then one day he 





He made just one mistake. He 
brought along a package with him. 
They were 
not samples of any material he was 
trying to sell. They were, sad to 
te, commodities forbidden by the 
law of the land. 

His sales arguments 
good. 


across. 


It contained two bottles. 


were very 


They appeared to be getting 
The buyer was preparing the 


rder. Then the bottles were prot- 
ferred. “I thought you might like 
some of this good stuff I just landed 
from my favorite bootlegger,” was 
the line which the salesman handed 
to the buyer. 

He was soon 
shown the door with the invitation 
to keep out. The buyer was very 
pronounced in his views on the ethics 
of salesmanship, and this salesman 
had transgressed the bounds, as far 
as he was concerned. 

It may be rather harsh on the part 
of the buyer in this instance, but he 
has never given his business back to 
he salesman in question. 


He thought wrongly. 


This is a true story, of an actual 
happening. It contains a good moral 
for all mill supply salesmen. Don’t 
take a chance on insulting a single 
customer, and you are taking a 
chance unless you know that cus- 
tomer’s likes and dislikes. 
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“The Mill Supply Salesman’’ Section 
R ting Daily Call 
Survey Shows That Most Mill Supply Salesmen Are 
Obliged to Report Regularly 

Mill supply salesmen who think ported that it does not require its 
that reporting on their daily calls salesmen to report calls, inasmuch as 
to the home office is a waste of time the compensation of its men is de- 


aroma ahenennennensecSe tie 


and there are always some sales- 
men who feel that way about it—may 
find consolation in the fact that they 
are not the only ones who have to 
make such reports. A very recent 
survey of the field by The National 
Supply and Machinery Distributors’ 
Association showed that the majority 
of the mill 


supply houses repre- 
sented within the asociation member- 
ship make their salesmen report. 


The association 
terms a 


has issued what it 
“composite report on the 
subject of salesmen reporting calls.” 
In this are given some of the replies 
which were made by mill supply 
houses in answer to the inquiry on 
their policy as regards such sales- 
men’s reports. Some of these letters 


contain food for thought for mill 
supply salesmen. 

For instance, one distributor 
wrote that he considered it neces- 


sary to have all his city salesmen re- 
port calls daily, and those working 
outside territory twice a week. His 
opinion is that such reports satisfy 
the sales department that the sales- 


man is making proper contact  be- 
tween the company and the cus- 
tomers. “Our men,” he concluded, 


“are so enthused in their work, they 
find it a pleasure to report their calls 
to us.” 

Here is another angle to the same 
problem. A distributor, who said 
that he requires his salesmen to re- 
port all calls, further stated that he 
found it very profitable for the sales- 
men themselves. “Our supply sales- 
men,” wrote this man, “are all on 
a commission basis, and the size of 
their commission depends of course 
on the amount of gross margin they 
get, which, of course, in turn we 
find is very largely dependent on the 
number of calls they make. If they 
do not call on a regular customer in 
so often, that customer’s name goes 
off their list, and they get no more 
commissions, so it tends to keep 
them on the right track.” 

Still another house stated that its 
reason for requiring its salesmen to 
report all calls is so that the man- 
agement might know if the salesmen 
were getting results, and the reports 
permit the checking of such results 
by the calls made. 

On the other hand, one house re- 


termined by their volume and profits, 
and consequently the house allows 
the men considerable latitude in de- 
termining where and how they 
should spend their time. 

In these letters are two contrast- 
ing viewpoints, the one of the execu- 
tive who believes that if you don’t 
make your salesmen report on their 
calls, you cannot keep them on the 
right track, the other believing that 
inasmuch as a man’s compensation 
depends on his results, it is not nec- 
essary to have him bother about 
sending in reports. 

Personally, the writer of this ar- 


ticle detests reports of the red tape 
variety. If they can be utilized for 
real business building, and made to 
be helpful to the salesman, then they 
have real value. One prominent mill 
supply sales manager, who was for 
many years on the road himself and 
who never forgot his own dislike for 
daily reports, has worked out a sys- 
tem by which he secures a simple 
record from the invoices. It takes 
very little office work to prepare it, 
and after it is completed, it takes 
but a glance to see whether the sales- 
man has been making his calls count. 
Whenever there is a_ let-down in 
sales of any particular items to any 
of the customers in that man’s ter- 
ritory, he can quickly call the sales- 
man’s attention to the fact, and it 
has been his experience that soon the 
fault is remedied. 

That should be the basis of all re- 
ports—to help the salesman in his 
sales activities, not to burden him 
with a lot of routine. 


Getting a Reputation 


Story Based on Interview With Mill Supply House 
Sales Manager W ho Believed in Pushing 


One Product as a Favorite 


This 
view 


story is based on an inter- 
with the sales manager of a 
very prominent mill supply house in 
middle western territory. The man- 


ager is one of the best known men 
in the field. He preferred not to 
have his name used in connection 


with the story, although he had no 
objection to the use of his own ex- 
perience for the benefit of other mill 
supply salesmen. 

“T was on the road for many years 
before I was brought into the office 
and given my present position,” the 
sales manager began, in answer to 
the inquiry as to what his own sys- 
tem had been in selling to the indus- 
trial trade. “It so happened that 1 
liked to sell belting. Another man 
might have preferred twist dril!s, or 
valves or any one of fifty or more 
other lines. My hobby seemed to be 
belting. 

“When a man is particularly en- 
thusiastic about one line more than 
others, he naturally gets into the 
habit of using his preference for 
that line to make it his leader on 
many occasions. That was the way 
it worked in my case. When I first 
started calling on the trade, I found 
my prospects very well sold on their 
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sources of supply for belting, but 
that didn’t discourage me in the 
least. Every time I called at a place 
where I felt that here was a good 
prospect for belting, I would mentiox 
belting. Every time I was given half 
an opening, I would crawl through 
and unburden myself of a load of in- 
formation on the general subject of 
belting. 

“After a while many of my pros- 
pects would laughingly remark as I 
came into their offices, ‘Oh, here 
comes the belting man. Well, how’s 
belting today?’ It sounds as though 
I had worked up a little case of ridi- 
cule for myself, but let’s consider 
just how it worked out in actual 
practice. 

“One day, a belt would break in 
one of those factories. They would 
need a small piece for repairs, and 
that piece had to be secured imme- 
diately. The buyer, thinking that it 
was really such a small matter that 
it would hardly be worth while both- 
ering the distant factory for it, 
would say, ‘I guess I’ll give it to our 
friend, the belting man, from the 
Supply Company. 

“In would come an order fér that 
small rush piece of belting, and out 
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it would go as fast as possible. If 
I was around the store, I would take 
it out myself, and see that it filled 
the bill and did the work, and inci- 
dentally it gave me an opportunity 
of looking in on the purchasing 
agent again, and sometimes of. se- 
curing an additional order. 

“The result in innumerable _in- 
stances was that before long I began 


“The 
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to get in on the bigger orders for 
belting, and finally I would literally 
be ‘the belting man’ so far as that 
company was concerned. 

“It is always, in my opinion, an 
excellent idea for any young sales- 
man, or a salesman calling on the 
trade for the first time, to begin to 
build up a reputation for himself in 
some leading line, because it gives 
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Mill Supply Salesman’’ Section 


him an inside position that is bound 
to help him to secure additional 
business in the other bread and but- 
ter lines. 

“This may seem a rather unimpor- 
tant point to many mill supply sales- 
men, but my own record as a 
salesman is proof sufficient for me, 
at least, that it pays to be a special- 
ist in at least one line.” 





Give Them 


Full Credit 


Old Timer Has Something to Say About Orders 
Not Turned in Personally by the 
Men on the Road 


Old Timer dropped into the “sanc- 
tum sanctorum” the other day, and 
as usual he didn’t get out before un- 
burdening himself of some _ ideas, 
which he has formulated as a result 
of his years of experience in se'ling 
mill supplies. 

This time his topic was, “Give the 
Salesman Credit for Every Order 
That Comes Out of His Territory.” 
He qualified it by adding, “providing 
the salesman calls on each prospect 
at least once in a month.” 

“T remember a company one time 
which was so strongly opposed to 
the free credit basis for its sales- 
men, that most of the boys saw to it 
that their customer friends would 
send the orders up to their homes. 
Sometimes the delay in getting the 
orders back through the salesmen to 
the house would be two days and 
more. You can imagine what that 
meant to the service. A salesman 
would be away from home on a trip 
and sometimes would not be back to 
his mail at his house for a con- 


siderable period. 


wet 

“Then, too, when the boys got 
‘redit only for the actual orders they 
took and forwarded to the house, 

Ju can bet your sweet young life 
didn’t go around doing 
work. No, sir. 
Those boys were right on their toes 
to sell only those goods that they 
were reasonably sure would bring 
them the signature on the dotted 
line right away. It’s only human 
nature after all. 

“One of the most reasonable 
plans of which I know was that of a 
house which followed what might be 
called a middle course. The sales- 
men for that company were obliged 
to send in a report each night of the 
prospects on whom they called. A 
check was made against these re- 
ports, and any orders which came in 
from the individual salesman’s terri- 
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tory were credited, provided the re- 
ports showed that he had called 
upon that prospect within the pre- 
ceding month. 

“A prospect that isn’t worth call- 
ing on at least once a month isn’t 
much of a prospect,” concluded Old 
Timer as he waved a cheery good- 
bye. 

As Old Timer departed, a manu- 
facturer’s sales manager who hap- 
pened to be listening in on the con- 
versation, remarked that he made 
his salesmen call on all the mill sup- 
ply houses in his territory, regard- 
less of whether they were his own 


dealers, or whether he was hoping to 
secure them for dealers. His theory 
was that a manufacturer’s salesman 
should keep up an acquaintance with 
the other dealers in their territory, 
because some day, for one reason or 
another, it might be deemed advis- 
able to try to secure them as stock 
carrying dealers, and at such times 
it is very essential that the salesman 
be sufficiently well acquainted with 
the houses and their policies in order 
to know what course to follow. 
While this latter has no particular 
bearing on Old Timer’s topic, it is 
interesting, and particularly so be- 
cause in this particular manutac- 
turer’s case, he credits his sales- 
men with all business coming out of 
their territories, regardless of 
whether they were busy calling on 
other prospects at the time when 
they might have been picking up 
orders from their own dealers. 








General Business Sound 


Facts About Conditions and Outlook That Mill 
Supply Salesmen Should Know 


Mill supply salesmen need to keep 
abreast of the facts relating to gen- 
eral business conditions, because the 
latter greatly affect industry as a 
whole, and whatever affects industry 
has a direct reaction on the business 
of the mill supply salesmen. 

While riding on a train the other 
evening with a mill supply man, the 
writer entered into a discussion of 
business conditions as this mill sup- 
ply man found them in his territory. 
t appeared that there are still plenty 
of business men who look upon the 
stock market as the barometer, and 
consequently the startling bear 
movement which had ensued a few 
days before instilled a fear into the 
minds of those who are always ready 
to run for cover when the specula- 
tors start action. 

This is what mill supply salesmen 
are facing at all times, and the sales- 
man who does not know any facts 
about the general business situation 


is in no position to change the views 
of such customers as may be some- 
what afraid to buy at the moment. 

One of the most reliable financial 
authorities in this country within 
the past month stated that trade and 
industry as a whole measured up in 
volume to unusual proportions; that 
bank debits outside of New York 
City, which according to this author- 
ity are perhaps the best single meas- 
ure of the country’s trade, are run- 
ning larger than ever before at this 
season of the year, railway  ship- 
ments the first two months of the 
year are above all previous records, 
and factory employment is at a high 
level. This same authority does not 
see any speculative spirit in com- 
modities. 

Here is what The National City 
3ank of New York said about gen- 
eral business in its March bulletin: 

“So far as the immediate future is 
concerned, no new factors have come 
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to light that would necessitate the 
revision of any reasonable hopes re- 
garding the year’s business. The 
stock market, it is true, has been 
subjected to heavy liquidation, and 
some of the extreme phases of the 
Florida real estate boom appear to 
be passing, but these are not wholly 
unexpected developments. The pros- 
perity which the country is now 
enjoying is based upon solid founda- 
tions. Agricultural buying power, 
while still at a disadvantage as com- 
pared with other sections, has great- 
ly improved, and the 
power of labor wages 
higher. 


purchasing 
Was never 
This is daily finding reflec- 
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tion in the records being made by 
mail order sales and the trade of 
chain stores and department stores 
throughout the country. 
efficiency continues as high levels, 
resulting in rapid turnover and 
economy in the use of credit. 

“With the different branches of 
industry thus in better adjustment 
than they have been for years, the 
outlook justifies restrained  opti- 
mism. The danger, of course, lies in 
over-confidence leading to over- 
production and disturbance of the 
normal balance in industry. In view 
of the exceptionally heavy output of 
1925, conservative business men will 


Business 


not be taken by surprise if the vol- 
ume of business this year fails to 
constantly overtop all previous rec- 
ords or should even fall somewhat 
short of its recent level. In some 
localities, at least, there are indica- 
tions that building operations and 
speculation in real estate have been 
overdone, and it is not impossible in 
certain industries where unusual 
optimism now prevails production 
may be pushed too hard. Should this 
prove to be the case, some slowing 
may occur during the latter part of 
the year, but there seems to be little 
likelihood of anything in the way of 
a serious reaction.” 








The Mill Supply Salesman 


His Approach and Sales Methods Are Usually 
Too General and Indefinite 
JOHN W. POTTER 


Let me preface my brief essay on 
the subject of mill supply salesmen 
with the statement that I have no 
animus against the mill supply boys; 
quite the contrary, as all of them 
that I meet are “princes,” sincere, 
intelligent and hard working, and | 
believe that this is typical of the 
craft. 

If I were to make any criticism of 
them it would be that they generally 
use a “full bore’ gun where a “choke 
bore” or even a rifle should be used. 
In plain English, their approach and 
sales methods are too general and in- 
definite. I realize that it is impos- 
sible that a mill supply man should 
know intimately the details of every 
line carried, or “push” every line at 
every visit, but here is the general 
greeting handed to the purchasing 
agents: “Well, anything we 


yee 


can do 
or, “Anything in 


today?” or 


for you today ° 


our line on your desk 
some variation of this “line.” I 
that ] intelligence, 
but confess that this approach does 
not stimulate much practical thought 


their “line” or 


possess 


average 


about my needs. 
On the rare occasions when a man 


has said, “Do 


you need any of so- 
and-so today?” or has been featur- 
ing some definite article, attention 


was instantly focussed on that propo- 
sition, with a good average of “hits.” 
With this direct approach as a basis, 
talk can then be carried to the gen- 
eral line with a better chance of suc- 


cess because the inertia or sales 
resistance of the buyer has been 
dissipated so largely. 

This method does require more 


mental effort than the one first men- 


tioned, but no more than any of the 
boys are easily capable of, and I 
know will, in the long run, produce 
larger figures in the sales record to 
which the Big Boss so often refers. 

The little sale of an unimportant 
item may not seem worth the trouble 
it takes, but that little sale may be 





Mr. Potter is 
for The 


Waterbury, Conn., operating brass and 


purchasing 


Ra ndolph-( ‘lowes 


agent 


( Tompan WW, 


Me ills 


manufacturer of 


copper rolling and tube works, 


and S¢ camille ss copper 


range boilers. In his long career as a 


buyer, he has interviewed hundreds of 


sale sme, including a large numbe Y OF 


men representing mill supply houses. 
His remarks on the subject of sales- 
manship were made in answer to @ re- 


quest from the editor of “The Mill Sup- 
ply Salesman” Section for his personal 
opinion of mill supply salesmen. 


the opening wedge to further rela- 
tions with that buyer. Don’t scorn 
the small order. 








The Concentration Idea 

Mill supply salesmen, have you in 
your territory customers who buy a 
good portion of their requirements 
from you, and then shop around for 
the remainder? If so, you will be 
interested in learning the experience 
of The Fulton Supply Co., of At- 
lanta, which is now making a special 
drive to educate its customers in 
greater concentration. 

According to the story which is 
told by the Fulton company, one of 
its customers recently said that he 
was “through shopping around,” 
and he then went on to explain why 
he was going to discontinue that 
policy and send all his orders to one 
house. It appears that he had been 
buying some of his supplies from 
one house for over ten years. In 
looking over some of his invoices re- 
cently, he noticed that his buyer had 
purchased supplies from several dif- 
ferent sources. In telling one of the 
Fulton men about his experience, he 
said: 

“Our average bill for supplies 
runs about $1,000 per month. Ac- 
cording to my man, his ‘saving’ last 
month was $33 by this procedure, or 
approximately three per cent. But, 
when I ‘run him down,’ I found that 
on some items to make the saving he 
bought something ‘just as good’ in 
six instances, and changed from our 
accepted standard in four items to 
an inferior standard. I have been 
doing a little figuring myself, and 
here is the result: My buyer did 
not take into consideration his time 
in ‘getting in’ the prices, had not 
considered the extra invoices to 
check, extra statements to O. K., the 
chances for error, and the sacrifice 
in quality in certain instances which 
was made to save a few dollars.” 
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“The Mill Supply ciel Section 
Will Discuss Salesmen 


One of the Important Subjects for Consideration at 


Coming St. Louis Convention 


One of the subjects listed for dis- month. Today, we for one have in 
cussion at the coming mill supply our employ several salesmen who are 
convention in St. Louis is “Traveling receiving considerably over $300 per 
Salesmen’s Relations to the Indus- month, and in addition to that we 
try.” As yet the leader of this dis- allow them approximately $75 per 
cussion has not been announced, nor month for the operation of their au- 
has any light been thrown upon the tomobiles, and on top of that their 
various headings under which the usual expense account.” 
subject will be treated. Yet, the It is a good thing for the salesmen 
mere fact that the subject has been themselves that their bosses are be- 
given an important part on the pro- ginning to regard them as an impor- 
gram of the business sessions of the tant factor in their business, so im- 


convention, should make mill supply 


portant a factor that they should 
discuss them at their conventions. 
The mill supply salesmen, their prob- 
lems, and their relationship to the 
industry as a whole, have always 
been relegated too much to the back- 
ground, much in the manner of 
necessary evils. 

The day when mill supply sales- 
men can be classed in the same cate- 
gory as the office boy has passed. 
Today the salesmen’s remuneration 
and expenses amount to more than 
one-quarter of the total expense of 
doing business. When economies 
are discussed, therefore, it is but 
natural that an unusual proportion 
of attention should be given to the 
selling end of the business. 








salesmen realize that the executives 
of the mill supply companies are be- 
ginning to pay more attention to the 
importance of the sales end of their 
business. 

At the convention of the Southern 
Supply and Machinery Dealers’ As- 
sociation and the American Supply 
and Machinery Manufacturers’ As- 
sociation in Atlanta last May, the 
necessity for better salesmanship in 
the supply field was stressed by sev- 
eral speakers. It is evident that 
these two associations are going to 


“Clothes don’t make the man,” but 
the other fellow’s clothes sometimes 
make the man look like what he 
isn’t. As proof of this assertion 
MILL SUPPLIES offers the accompany- 
ing illustration. The two “actors” 
are both mill supply men, “Pete” 


continue to focus attention on this 
important end of their business rela- 


tions. 


In a letter which a member of the 
National Supply and Machinery Dis- 
tributors’ Association wrote to the 
latter organization a month ago, he 
stresses the fact that the average 
compensation of mill supply sales- 
men has increased along with other 
expenses of doing business, until the 
point has been reached where the 
distributors of mill supplies must 
receive an increased differential 
from their sources of supply. 

This letter contains the following 
reference to the changes that have 
occurred in salesmen’s compensa- 
tion: 

“The writer, for one, believes it is 
time for the manufacturers of sup- 
plies, small tools, machine tools and 
other lines to realize that the year easyer oe 
1914, with a 10 or 12% per cent 
dealers’ discount, is ancient history; 
that we are confronting problems of 
higher salaries for executives, sales- 
men, office help and so on down the 
line; higher traveling expenses, 
higher taxes; and that the business 
of today cannot be operated as eco- 
nomically as in 1914. Boylan and “Charlie” Pattison, of 

“For instance, the average ma- the W. M. Pattison Supply Company, 
chine tool salesman in 1914 received Cleveland. The photograph from 
a salary of approximately $150 per which the halftone was made was 











The Long and The Short of It 


“dug up” by the representative of 
MILL SUPPLIES while “covering” the 
Pattison exposition during the first 
week of March. The only make-up 
used, aside from the whiskers on Mr. 
Boylan’s chin, was the exchange of 
overcoats. The picture was taken 
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on the steps of the main building of 
the Lunkenheimer Company, Cincin- 
nati, during a factory inspection 


trip of the two Cleveland men. 
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WHAT WOULD A 25% INCREASE IN MAIL 
AND TELEPHONE ORDERS MEAN TO YOU? 


Nothing else approaches an up-to-date general catalogue 
in stimulating mail and telephone orders — the most 
profitable orders a jobber receives. 


Jobbers’ Catalogue Department 
R. R. DONNELLEY & SONS COMPANY 


731 PLYMOUTH COURT, CHICAGO 
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Service that meets every emergency! 
\ MAIN pRIVE belt crippled by accident. The whole 
plant tied up. .\ hurry call to Ladew for emergency 
SCTVICE \nd 24 hours afterward the new Ladev 
Belt, 176 feet lon tandem drive, had been built, 
nstalled and was carrying its 1000 H. P. load! 

Such record service is gladly rendered in cases 
1 emergency sut most orders can be shipped im 
iediately h iple stocks at branch stores 
In cases of unusual requirements, Ladew facilities at 
he mam ( } Cc 
shipped withn 
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epw.k. |, ADE W CO., INc. 
BELTING AND OTHER LEATHER PRODUCTS 
Since 1835 29 Murray Street, New York City 
Branches: Atlanta, Ga.; Boston, Mass.: Chicago, TIl.; 
Glen Cove, N. Y Newark, N. J.; Philadelphia, Pa.; 
PittsLurgh, Pa.; San Francisco, Cal. 
---~+---- ---MAIL TODAY----->--- 
EDW. R. LADEW CO., INc. 102-E 
29 Murray £t., New York, U. S. A. 
Please send me a copy of “The Proof Book” 
ind full information about Ladew Leather Pelting. 
Name 


Company 


Address 


April, 1920 
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The Only Bearing Metal 
With a Flux 


It is a well known fact that deoxydizing 
fluxes are very beneficial to a metal or 
alloy, if mixed with it at the time it is 
melted to be poured into the boxes. A 
great many manufacturers of bearing 
metals mix a deoxydizing flux with their 
metals, then mould it into bars to be 
placed upon the market, and by the time 
the consumer prepares the metal to be 
poured, the desired effect of this flux is 
almost if not entirely destroyed, it being 
burnt out by the several melts which it 
undergoes before the consumer pours it. 
Of all the metals now on the market in 
which a flux is used there is but one that 
is prepared in the proper manner; this is 
the MONARCH BALL, which is a metal 
so prepared that the flux and alloy are 
melted together for the FIRST time as the 
consumer uses it. It comes not in bars 
but in spherical form, in the center of 
which is a deposit of deoxydizing flux. 
The deoxydizing flux and alloy themselves 
being special formulas, are made and pre- 
pared under the supervision and care of 
two of the foremost and experienced met- 
allurgists of this country. 

Monarch Ball Metal is sold through the 
mill supply trade and priced to give dis- 
tributors a generous margin. Ask for de- 
tails. Write the Monarch Metal Company, 
119 South Lincoln Street, Chicago. 























Distributors Wanted! 


A product of exceptional merit—an unusual 
opportunity to increase your business 


A hand truck of all- 
steel construction— 
built by the makers of 
the well-known Anchor 
Fences. 

Remarkably strong. Light 
in weight. Easy to 
handle. 

Although this truck has 
been on the market but a 
comparatively short time, 
some hundreds of trucks 
are now in use and repeat 


orders have been re- 
ceived. 

Made in a wide variet 

and 

Write for Bulletin N 101 an 


ill particular 

ANCHOR POST IRON 
WORKS 

) East 38th St., New York, N. Y 


O 


U-BAR 


Anchor? Trucks 
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BEST FOR 
THIS BELT 2) 
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SERVICE INSURANCE 
That is just what you offer when 
you attach a Crescent Belt Ship- 
ment enclosure to each piece of 
belting you sell. Crescent Belt 
Fasteners will insure the belt's 
BEST service. And you will sell 
more Crescents without’ extra 
effort. 
effective 
Put it to 


We originated this 
“Dealer’s Sales Help.” 
use. 








Write for 1 liberal supply with your 

nterestm name and address upon request, 
tere 

booklet CRESCENT BELT FASTENER CO. 
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Park Ave. 


CRESCENT 
BELT FASTENERS 


. _— New York City 
“Gone Again 
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Frank W. Wirfs, who formerly represented the Chicago 
Belting Company in Minneapolis territory, recently was 


transferred to Kansas City, Mo. 

George E. Royal has recently been appointed western 
representative of Greene, Tweed & Co., New York City, 
with headquarters at 4829 West Adams street, Chicago. 

J. K. Borch, president of the Scandinavian Western Import- 
ing Company, New York, planned to leave for a business trip 


to Sweden on March 27th on the Steamship [rottningholm. 
C. C. Coventry, 
Tool & Supply 


the Cleveland 
Atlantic City 
respite from 


president and treasurer of 
Company, Cleveland, was in 
the early part of last month enjoying a brief 
business cares. 

Harry W. Goddard, a 
Co., Worcester, Mass., 
from a six months’ 
panied by Mrs. 

William Edwards, 
ritory for the Ludlum 
has been transferred 
territory with 


director of the Wickwire 
manufacturer of wire, has 
tour around the world. He 
Goddard and relatives. 


Spencer 
returned 
Was accom- 
branch manager 
Steel Company, 
to take charge of 
headquarters at Houston, 


of the Chicago ter- 
Watervliet, N. Y., 
the southwestern 
Texas. 

C. S. Simon, who has been a master mechanic and field 
for various oil companies in past years, has been 
Tulsa, Okla., district sales manager of the Mid- 
west Piping & Supply Company, of St. Louis. 

Harry G. Stoddard, vice president and treasurer of Wy- 
man-Gordon Co., Worcester, Mass., has resigned as a mem- 
f the board of directors of Boston & Maine Railroad Co., 
owing to pressure of business at his local plant. 

Brigham M. 
Worcester, 


engineer 
appointed 


ber of 


Scott, president of the luncan & Goodell Co., 
Mass., who broke his left wrist just as he was 
board an liner for a three months’ trip to 
is expected to return home the early 


going on 
the Me 
part of 

C2. 
and served as a 
T. B. Rayl 
fever,” and is 
pany, Br: 


ocean 
literranean 
May. 


Bidwell, 


s@a, 


who formerly made his home in 
member of the organization of the 
Company, Detroit, recently got the ‘Florida 
now associated with the Haselton Realty Com- 
Florida. 


Flint, Mich., 
sales 


identon, 


Harry J. Casper, sales manager of the Pittsburgh Gage 
& Supply Company, was elected to honorary membership 
recently in the Purchasing Agents’ Association of Pitts- 
burgh. He was a director of the association while serving 


as purchasing agent of his company. 


A. E. Tregenza, formerly assistant to the president of the 
Chicago Fuse Manufacturing Company, Chicago, has been 
elected vice-president of the company in charge of sales. Prev- 


ious to joining the company in 1924, he was general manager 
of the Economy Fuse & Manufacturing Company, of Chicago. 
William P. Ross, formerly New England 
of the Standard Tool Company, Cleveland, on 
sales manager of the company, 


representative 

April 1st be- 
succeeding R. T. Lane. 
Mr. Ross in turn is succeeded in the New England territory by 
L. C. White, who has been his assistant the 
years. 


comes 


for past six 
Frederick I. 
of the 


Mitchell has resigned as secretary-treasurer 
American Hardware Manufacturers’ Association, a 





position which he has held for the past 25 Increas- 
ing pressure of other duties is understood to have caused 
Mr. Mitchell to decide to be relieved of his responsibilities 
with the Hardware Manufacturers’ Association. 
J. C. Myers, of the F. E. Myers & Co., 
Ohio, manufacturer of pumps, has been elected a 
of the Chesapeake & Ohio railroad. Several 
the directorates of this and other roads, which were in- 
cluded in the proposed Nickel Plate merger, were announced 
by the Van Sweringen offices within the last few weeks. 
Howard G. Miller, 
for the past year and a half and who previously had been 
associated for many years with various plumbing supply 
manufacturers, has been appointed sales representative for 
Wm. B. Seaife & Sons Co., Oakmont, Pa., manufacturer of 
tanks and range boilers. He _ will cover the New England 


years. 


Ashland, 
director 
changes in 


3ro. 


who has been an advertising agent 


states, eastern New York and Pennsylvania and the south- 
ern states. 

Harry L. Imier, former general manager of the Kirby 
Stack Hardware Company, Elizabeth, N. J., has resigned 
and is now associated with the Hand Hardware Co., of the 
same city. The Hand Company specializes in mill supplies 
and builders’ hardware, and Mr. Imler will devote his energy 
to the expansion of sales in these lines. He is an active 


worker in the North Jersey 
as its president in 1924. 


Hardware Association and served 


T. James Fernley, advisory 
tional Supply and Machinery 
has another organization on his list. He has been elected 
counselor of the American Iron, Steel and Heavy Hardware 
Association following the resignation of A. H. Chamberlain 
as secretary. Mr. Fernley has announced the appointment 
of B. R. t as secretary of the association. Mr. Sackett 


secretary-treasurer 
Distributors’ 


of the Na- 
Association, now 


Sacket 


was formerly in the sales organization of the S. K. F. In- 
dustries, Inc., Philadelphia territory. 
H. J. Gundlach, general manager of the Mine & Smelter 


Supply Company, Denver, was a visitor in Chicago for sev- 
ral days during the past month. He stated that business 


in the heavier lines of machinery and supplies was very 
good, although in the lighter supplies it was somewhat slow. 
Another member of The Mine & Smelter organization who 
was a Chicago visitor in the early part of March is W. I. 
LaFlare, who has charge of the company’s 
partment. Mr. LaFlare was formerly mana 
upply department of the Columbus Mill & Mine Supply 
Company, Ohio, and more recently had been in the 
& Sons Company. 


de- 


catalogue 
ger of the mil 


Columbus, 


employ of the R. R. Donnelley 





Factory Additions 
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The Piston Ring Co., Muskegon, Mich., will 
tory addition at an estimated cost of $100,000. 
The Ogdensburg, N. Y., 
four additions to its plant at an cost of 
The Roseberry 
will build a 
$35,000. 
The 
Twelfth 


build a fac- 


Algonquin Paper Co., building 
§ { § 
$250,000. 
Mich 


cost of 


estimated 


Henry Electric Co., Grand Rapids, - 
four-story addition at an e 


stimated 


Union Electric 
streets, St. 


Light & 
Louis, 


Co., Locust and 
plans to build additions to its 


Power 
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AMERICAN SWISS 


The File of Precision, manufactured to a gauge and with 
quality first requisite. Used by manufacturers of quality 
products, tool and die makers, instrument manufacturers, 
machinists, jewelers, and other skilled workers. 


Booklet with list of distributors and other interesting data sent 
upon request. Sold by the foremost dealers. 


American Swiss File & Tool Co. 


410-416 Trumbull St., Elizabeth, N. J. 








‘Skinner — Reseater 


The 


only com- 
plete bibb and 
small valve Re- 
seater. 


Write for 
proposition 





M. B. SKINNER CO., 562 Washington St., Chicago 











MOTOR PULLEYS 
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Victor Balata 


Belt 


Ampere 


CANVAS STITCHED 
BELTING 

Sold Extensively by 

Mill Supply Houses 


Ask for Prices 
Victor Balata & Textile Belting Co. 
Main Sales Office, 38 Murray St., New York 


Chicago Warehouse: 345 W. Factories: 





Austin Ave. Easton, Pa. 
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HACK SAWS 
“The Tools in the Plaid Bor” 
AMERICAN SAW & MFG. CO. SPRINGFIELD. MASS. 
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PAPER AND IRON 


Prompt shipments are made 
from our large stock of Paper 
and Iron Motor Pulleys, Flex- 
ible Motor Couplings and Ad- 
justable Motor Rails. Let us 
fill your motor requirements. 


‘BirxreMacnineWorks 


7053 ——-7s NOT ING ooo 
456 N. Union Ave., Chicago 























“BROWNIE” 


Made Right — Priced Right 


CLAMPS 


Tough malleable iron with steel 
screws. Furnished either plain or 
nickel plated. 


TURNBUCKLES 


Furnished 








“BROWNIEDNO'S 


Ask your jobber or 
write us for a catalog. 


Strong and durable. 


BROWNIE MFG. 
CoO., INC. 


either plain or galvanized. 








Fort Wayne, Ind. 








‘There is somuch to tell about our~ 
Chucks as we build them to-day 
that in no less space than that” 
\,, of our Latest Catalog can we 
even approach doing jus, 
tice to them. 


tL WE SEND 


gH eu 








Industry’s Chief Asset-—36 Sizes 
Material Handling Minimized T 


New 12 page Bulletin illustrates many radical ad- 
vantages in use and design. 

Sold almost exclusively through Mill Supply 
Houses. Most attractive propositions for Distribu- 
tors, Dealers and Agents. Write today. 


The Plimpton Lift Truck Corp. 


Elmcourt, Stamford, Conn. 
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steam-operated power plants at an estimated cost of $3,- 
200,000. 

S. Scott Joy, 2001 West Pershing road, Chicago, plans to 
build a furniture factory addition at an estimated cost of 
$200,000. 

The Cambridge Electric Light Co., Cambridge, Mass., plans 
to build a power house addition at an estimated cost of 
$1,000,000. 

The Angle Steel Stool Co., Otsego, Mich., is considering 
plans for the erection of a factory addition at an estimated 
cost of $40,000. 

The Detroit Steel & Conveyor Co., 8602 Mt. Elliott ave- 
nue, Detroit, plans a two-story addition at an estimated 
cost of $95,000. 

The Saskatchewan Co-operative Elevator Co., Buffalo, will 
build an addition to its local grain elevator at an estimated 
cost of $600,000. 

The Illinois-Pacifie Glass Co., Fifteenth and Folsom streets, 
San Francisco, plans to build a plant addition at an esti- 
mated cost of $600,000. 

The Terre Haute, Indianapolis & Eastern Traction Co., 
Indianapolis, plans to enlarge its power house at an esti- 
mated cost of $38,500,000. 

The E. B. Tonnsen Co., 113 Harmon 
is building a shop addition to its sheet 
estimated cost of $35,000. 

The F. N. 


of paper 


Milwaukee, 
works at 


street, 
metal an 
Burt Co.,. Ltd., 
containers, will 
estimated cost of $50,000. 


Buffalo, 
build a 


No X53 


factory 


manufacturer 
addition at an 

The Stromberg-Becker Co., Moline, Ill., manufacturer of 
wooden toys, is building a four-story factory 
estimated cost of $30,000. 

The Oakland Motor Car Co., Oakland avenue, Pontiac, 
Mich., plans to build a one and two story addition at an 
estimated cost of $150,000. 

The Philadelphia & Reading Railroad, Philadelphia, will 
make extensions in its repair shops at Reading, Pa., at an 
estimated cost of $4,300,000. 


addition at an 


The Standard Sanitary Mfg. 
additions to 
estimated 


Co.. 
its branch plant at 
of $1,000,000. 


Pittsburgh, will build 
tichmond, Calif., at an 
cost 

The Chamberlain Metal Weatherstrip Co., 1644 Lafayette 
treet, Detroit, is building an addition to its plant at Peru at 
an estimated cost of $45,000. 

The Detroit & Michigan Stove Co., East Jefferson 
street, Detroit, is building a five-story factory addition at 
an estimated cost of $125,000. 

Florida Public Service Co., Lake Wales, Fla., is said to be 
planning to build extensions in power plants 
an estimated cost of $4,000,000. 


6900 


and lines at 

Hubbard & Co., Pittsburgh, manufacturer of 
rebuild the portion of its factory destroyed by 
with loss estimated at $800,000. 


shovels, will 
fire recently 

The Cincinnati Manufacturing Company, 1900 Gest street, 
Cincinnati, has awarded contract for a five-story addition 
at an estimated cost of $100,000. 

The W. R. Pickering Lumber Co., Pickering, La., plans 
to rebuild the portion of its mill destroyed by recent fire 
with damage estimated at $200,000. 

A. H. Cox & Co., 307 First avenue, South, Seattle, manu- 
facturers of mining machinery, are building a factory addi- 
tion at an estimated cost of $30,000. 

The Morton Mfg. Co., 5105 West Lake street, Chicago, 
manufacturer of railroad appliances, is building factory ad- 
ditions at an estimated cost of $100,000. 

The Jaxson Steel Products Division of the General Motors 
Corporation, Jackson, Mich., plans to build a power plant 
addition at an estimated cost of $50,000. 

The Stromberg-Carlson Telephone Mfg. Co., 1060 Univer- 
sity avenue, Rochester, N. Y., will build a one-story factory 
addition at an estimated cost of $100,000. 

The Buckeye Cotton Oil Co., North Little Rock, Ark., is 
reported to be planning to rebuild the portion of its mill 
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which was destroyed by fire recently with loss estimated 
at $100,000. 

The Nickel Plate railroad, Cleveland, will rebuild its re- 
pair shops at Frankfort, Ind., which were destroyed by 
fire on March 9th with loss estimated at $300,000. 

W. S. Dickey Clay Mfg. Co., New York Life building, 
Kansas City, Mo., will build an addition to its plant at 
Chattanooga, Tenn., at an estimated cost of $50,000. 

The American Salt Company, Waldheim building, Kansas 
City, Kansas, will soon build an addition to its evaporation 
plant at Lyons, Kan., at an estimated cost of $400,000. 

The Pacific Tank & Pipe Co., 4820 Santa Fe avenue, Los 
Angeles, will rebuild the portion of its plant which was 
destroyed by fire recently with estimated loss of $90,000. 

The General Electric Co., Witherspoon building, Philadel- 
phia, will build an addition to its plant at Sixty-eighth 
street and Elmwood avenue at an estimated cost of $500,000. 

The city of Auburndale, Fla., is arranging a fund of 
$70,000 to make extensions in its waterworks, and will pur- 
chase deep-well pumping machinery and other equipment. 

Gates Manufacturing Company, 835 North Meridian street, 
Indianapolis, manufacturer of automobile tops, has awarded 
a contract for an addition at an estimated cost of $35,000. 

The Benedict Metal Works, Inc., 1654 Webster avenue, 
New York, manufacturer of metal specialties, is considering 
plans for a factory addition at an estimated cost of $45,000. 

The Sierras Power Co., Riverside, Calif., will 
build an addition to its steam operated electric power plant 
at San Bernardino, Calif., at an estimated cost of $90,000. 

The American Sugar Refining Co., 117 Wall street, New 
York, will build extensions and improvements in its re- 
fineries in Brooklyn and Philadelphia at an estimated cost 
of $7,000,000. 


Southern 


The Consolidated Paper Co., Monroe, Mich., plans to re- 
model a recently acquired building at River Rouge, Mich., 
as a factory to manufacture waterproof panel board prod- 
ucts, the estimated cost being $85,000. 

The Inspiration Consolidated Copper Co., 25 Broadway, 
New York, is planning additions to its plant and properties 
at Globe, Ariz., and will use a portion of the proceeds of 
a note issue of $6,000,000 for this purpose. 

The Hammermill Paper Co., East Lake road, Erie, Pa., 
is building a three-story factory addition and plans to build 
another addition in the near future, the total estimated 
cost of the extension program being $140,000. 

The Gunton Park Anthracite Collieries Corporation, 208 
Delaware Trust building, Wilmington, Del., plans to install 
additional machine and electric power equipment at its mines 
near Pulaski, Va., using portion of the proceeds of 
000 bond issue for this purpose. 


a $600,- 


A complete new galvanizing plant will be built by The 
Witt Cornice Company, Cincinnati, Ohio. This company, 
which was started in 1886 in a small way by George C. 
Witt, originally manufactured roofing cornices, etc. The 
company saw the need for a good refuse and garbage 
receptacle, and in 1899 started making corrugated cans and 
pails. This branch of the business developed rapidly and 
in 1906 the roofing products were discontinued. The new 
galvanizing plant is approximately 100 ft. wide by 300 ft. 
long, of monitor type. It is of single story steel frame 
design. The Austin Company, Cleveland, is the engineer 
and builder. 





New Factories 
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F. M. Jacob, Columbus, Miss., will build a new foundry 
at an estimated cost of $50,000. 

LaFrance Textile Co., Philadelphia, will build a 
plant at its mill at an estimated cost of $25,000. 

The Laurel Hollow Tile Mfg. Co., Laurel, Miss., plans to 
build a new plant at an estimated cost of $75,000. 
New York University, New York City, will build a school 
aeronautics in connection with which it will install a 


power 


of 
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Flexible Shaft 
Grinding, 
Polishing and 
Buffing Machine 
is a Mighty 
Handy Tool 


When once installed it 

becomes the most pop- 

ular machine in the shop 
Several sizes 





Catalog Upon Request 
Manufactured by 
N. A. Strand & Co 


5001-09 No. Lineoln St. 
Chicago, Il. 





Factory Maintenance with 


Stow Flexible Shafts 





Drilling —Grinding—Buffing and Wire Brush 
All Sizes—Motor and Belt Drive 


STOW MANUFACTURING CO., INC. 
Binghamton, N. Y. 


ALWAYS A SOUND INVESTMENT 


Production is faster—the work is done better—and your men are 
more contented if their tools are always keen and sharp. High quality 
work is impossible with dull tools. The 


BODINE TOOL GRINDER 
Portable —Electric 
soon pays for itself by increasing 
the amount of work each man can 
do, thereby lowering labor costs 

and saving time. 

The Bodine is made in % H.P. 
and '% H.P. Equipped with bail 
bearings, heavy wheel guards, ad- 
justable tool rests, extra thick rubber covered cord. The Bodine is 
never an expense—always a saving. The price is reasonable. 





We will be glad to send you full particulurs on request. 


THE BODINE ELECTRIC CO. 
2256 West Ohio St. 


Chicago, Ill 


April, 1926 
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ELECTRICAL TOOLS & EQUIPMENT 
SOLD BY MILL SUPPLY JOBBERS 





MARATHON. 
Grinder and Buffer 


This outfit is ideal for grinding tools, 
preparing metal surfaces for welding, and 
for countless other uses in machine shops, 
garages, repair shops, service stations, 
blacksmith shops and wherever men work 
in metals. 

Our specialization in the production of 
small, high grade motors makes our prices 
25 to 50 per cent below the average. Your 
best investment of the year will be the 
purchase of a Marathon Grinder and 
Buffer. Write for Bulletin. 


We fully co-operate with mill supply houses. 


MARATHON ELECTRIC MFG. CO. 
50 Island St., Wausau, Wis. 


PIONEER trctc DRILL 
ELECTRIC 

Light weight, yet sturdy. Heat 
treated alloy steel gears. Every 
tool inspected and tested. New 
type of ventilating fan. Rugged 
motors. Fool proof switch. 
Pressure in direct line with 
spindle, avoiding bit breakage. 
Universal motors. Single speed 
and two-speed. 

The PIONEER Line includes 
heavy duty and Garage Special 
drills, center, surface and floor 
grinders. Send for catalog and 
jobbers’ prices. 


Louisville Electric Mfg. Co. 


Louisville, Kentucky 








4 
Ball Bearing Kquipped, but cost 
no more than the plain bearing 
tools now on the market. 


Built for the Work! 


14” Size . e e 
$28.00 ShE Concinnais 


15 3 Size 





line of portable electric 
drills, grinders and buffers 
is complete, including all 
types, sizes and prices for 
every purpose. 

Write for complete catalog 


and Jobbers’ proposition. 


The Cincinnati Electrical Tool Company 
1525 Freeman Avenue Cincinnati, Ohio 








ADVERTISERS: Now is the time to plan how you will use space 
in the May and June issues of MILL SUPPLIES. The May issue 
will be the Pre-Convention Number and the June issue the Con- 
vention Number. Both numbers have carried special advertising 
since 1911. Orders placed early will have the advantage in selec- 
tion of position, in both the inserts and run of paper. Rates for one 
or both these numbers sent on request. Address MILL SUPPLIES, 
537 South Dearborn Street, Chicago. 
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mechanical department, the total cost being estimated at 
$125,000. 

The Electric Ice Co., Prichard, Ala., plans to build an 
ice-manufacturing plant at an estimated cost of $50,000. 

The City of Hamilton, Ohio, will build a municipal elec- 
tric light and power house at an estimated cost of $527,000. 

Ball Brothers Hospital Association, Muncie, Ind., will build 
a new hospital and power plant at an estimated cost of $1,- 
000,000. 

The Seeger Refrigerator Co., St. Paul, Minn., will build 
a new branch plant at Atlanta, Ga., at an estimated cost 
of $85,000. 

The Stewart Machine Co., 1106 First avenue, Birmingham, 
Ala., will build a new machine shop at an estimated cost 
of $100,000. 


The Minnesota & Ontario Paper Co., International Falls, 
Minn., is building a new paper mill at an estimated cost 
of $100,000. 

The Minneapolis Threshing Machine Co., Minneapolis, will 
build a new factory at Hopkins, Minn., at an estimated cost 
of $100,000. 

The Cedar Rapids & Marion City Railway Co., Cedar 
Rapids, Iowa, plans to build new shops at an estimated 
cost of $225,000. 

The Old Dominion Distillers Corporation, Norfolk, Va.. 
plans to build a new industrial alcohol plant at an estimated 
cost of $1,000,000. 

The Great Lakes Portland Cement Co., Marine Trust 
building, Buffalo, plans to build a new mill at an estimated 
cost of $2,000,000. 


The Quaker Oats Co., 80 East Jackson boulevard, Chicago, 
will build a new mill at Cedar Rapids, Iowa, at an estimated 
cost of $4,000,000. 

The board of harbor commissioners, San Francisco, plans 
to build a new machine shop on the waterfront at an esti- 
mated cost of $65,000. 

The Downingtown Paper Co., Downingtown, Pa., will build 
a new mill to manufacture paper board products, at an esti- 
mated cost of $750,000. 

C. W. Wilmeroth, Wenatchee, Wash., is heading a group to 
build a new cold storage and refrigerating plant at an esti- 
mated cost of $100,000. 

Advance Machine & Foundry Co., Philadelphia, plans to 
build a foundry and machine shop at Glassboro, N. J., at 
an estimated cost of $75,000. 

The Minnesota Mining & Mfg. Co., St. Paul, manufacturer 
of abrasives, plans to build a branch plant at Detroit at 
an estimated cost of $60,000. 

The Terminal Warehouse Corporation, Little Rock, Ark., 
will build a cold storage and refrigeration warehouse at 


an estimated cost of 8750,000. 


The Morgan Millwork Co., 113 West North avenue, Balti- 
more, plans to build a new mill at Greensboro, N. C., at 
an estimated cost of $100,000. 

The National Carbon Co., 30 East Forty-second street, 


New York, will build a new plant at Niagara Falls, N. Y., 


at an estimated cost of $85,000. 

The Alabama Lime & Stone Corporation, 1306 First ave- 
nue, north, Birmingham, Ala., plans to build new lime works 
at an estimated cost of $100,000. 

The Dewey Portland Cement Co., Mutual building, Kansas 
City, Mo., p'’ ~s to build a new mill near Davenport, Iowa, 
at an estimacea cost of $1,750,000. 

Kelly & Co., Inc., 91 New Jersey Railroad avenue, Newark, 
N. J., is building a new factory at 780 Frelinghuysen ave- 

’ 2 ; Bnuy 
nue at an estimated cost of $50,000. 

The Upham Gas Co., Mount Vernon, Ohio, is reported to 
be planning to build a new pipe line, using portion of a 
bond issue of $650,000 for the purpose. 

The Mack International Motor Truck Corporation, 25 
Broadway, New York, will build a new factory branch and 
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repair building at White Plains, N. Y., at an estimated cost 
of $175,000. 

The General Hosiery Co., Fort Wayne, Ind., plans to 
build a knitting mill and power plant on East Pontiac 
street at an estimated cost of $400,000. 

The town of Oyster Bay, N. Y., is considering installing 
manual training equipment in a proposed new high school 
which, it is estimated, will cost $600,000. 

The Keystone Drawn Steel Co., Spring City, Pa., will 
build a steel fabricating works. The company is a recently 
organized one with a capital of $300,000. 

Pisciotta Brothers, Inc., 426 Troutman street, Brooklyn, 
manufacturer of plumbing specialties, plans to build a four- 
story factory at an estimated cost of $125,000. 

The Trinidad Electric Transmission, Railway & Gas Co., 
Trinidad, Colo., will build a new steam-operated electric 
power plant at an estimated cost of $200,000. 

The Middlesex County Vocational School Board, New 
Brunswick, N. J., will build a vocational school at Perth 
Amboy, N. J., at an estimated cost of $275,000. 


The Metropolitan Lithographing & Publishing Co., Dane 
street, Boston, will build a new three-story building at 
Everett, Mass., at an estimated cost of $100,000. 

The Robert Gair Co., 50 Washington street, Brooklyn, 
manufacturer of corrugated boxes, will build a new plant 
at Piermont, N. Y., at an estimated cost of $275,000. 

The Southern Ice & Utilities Co., Santa Fe building, 
Dallas, Texas, will build a cold storage and refrigeration 
plant at Paris, Texas, at an estimated cost of $35,000. 

The Green Mountain Power Co., Inc., Montpelier, Vt., plans 
to build a hydro-electric power plant at Marshfield, Vt., using 
the proceeds of a $750,000 bond issue for the purpose. 

The Rapid Addressing Machine Co., 46 West Twenty- 
third street, New York, is considering plans for a one-story 
factory at Roselle, N. J., at an estimated cost of $50,000. 

The Dewey Portland Cement Co., 301 Mutual building, 
Kansas City, Mo., will build a power house and new mill 
at Davenport, lowa, at an estimated cost of $2,500,000. 

The Baltimore & Ohio Railroad Company, Baltimore, is 
reported to have preliminary plans for a cold storage produce 
terminal and refrigeration plant at Philadelphia at an esti- 
mated cost of $10,000,000. 

J. T. Murphy, Battle Creek, Mich., plans to organize a 
company with a capital of $100,000 to manufacture a re- 
cently invented rapid-fire hydrant, and to build a_ plant 
at an estimated cost of $50,000. 

The Illinois Central Railroad Co., Chicago, has now 
awarded contracts for repair shops and other buildings to 
be built at Paducah, Ky., the total estimated cost of the 
program being reported as $6,000,000. 

The Shearman Concrete Pipe Co., Inc., Knoxville, Tenn., 
plans to build two new plants at St. Augustine, Fla., and 
Montgomery, Ala., respectively, at an estimated cost 
$100,000. The company is a new one. 


ot 


The Steinkoenig Motors Company, a new motor truck manu- 
facturer, has started construction of a modern factory at 
3289 to 3501 Spring Grove avenue, Cincinnati. The entire 
truck will be built at the plant. The estimated cost of the 
factory is $75,000. 

E. Kahn’s Sons Company will build a large meat packing 
plant on Spring Grove avenue, Cincinnati, adjoining the 
Union Stockyards on the north. The cost is estimated at 
$1,000,000. The power plant will also contain refrigeration 
equipment with a capacity of 500 tons of meat. 

The Terminal Ice Company, of Birmingham, Ala., is build- 
ing a new factory on Tuscaloosa avenue, West End, to care 
for the company’s business in that section of the city. The 
plant will be completed by June Ist, according to present 
plans, and will represent an investment of approximately 
$200,000, according to A. H. Singley, president of the com- 
pany. 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 











Blakeslee Steam Jet Pump 


APPLICATION—Not intended for boiler 
feeding but for moving liquids from one level 
to another. For shallow mines, quarries, 
tanneries, coffer-dams, excavations, cellar 
drainers, etc. 

We make a Jet Pump for any purpose and 
of any metal. 
DISTRIBUTION—Widely sold by steam and 
mill supply houses. Shown in almost all 
jobbers’ catalogs. Has been the standard of 
its class with users since 1864. 

Send for New Price List No. 7. 

Blakeslee Manufacturing Co. 

10 Q Street Duquoin, Hl. 





N Line 


will increase your 


} ) sales 
4 Send for 


Catalog and 





ye Sieg 
Vd 2 
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Terms 


HOLLANDS MFG. Co. 


ESTABLISHED 1887 


ERIE, PA. 


Selling Points of “S. & S.” Friction Clutches 


NE of the features of the “S. & S.” Friction 
Clutch, and one that you will find in no 
other clutch, is the shape of the friction 
surfaces. The friction is furnished by two 
sets of wood blocks, forming a continuous circle 
on each side of the friction plate. On the front 
side of the friction plate the block is “V” shaped. 
On the other side the block is flat. As compared 





vit all flat friction surfaces this “V”’ — flat arrangement 
iv at les third ore friction surfac This is one of 
he ature t have tae en Goceensd in the 29 years we have 
pent on imfy ion clutches Distributors—when you 
ell “S. & S.” ou have the cooperat ion of the factory 





on special in Wr ite for full information. 


A. “ Schultz & Son 


1675 Elston Ave. Chicago, Ill. 


Every mill supply house 
should stock and catalog— 
DAVIS VALYE 


SPECIALTIES 
Pressure Regulators Float Valves 
Back Pressure Valves Steam Traps 
Stop and Check Valves —Other Valves, all listed 
Exhaust Relief Valves in the big catalog. 


Write for your copy and for the liberal dealer plan to— 


G. M. Davis Regulator Co. 


408 Milwaukee Ave., Chicago 
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a ae Steady Profits in Selling 
Ao yn it Well Advertised Products 


Advertising today is as important a 
part of our daily reading as news, and 
goods that are consistently advertised 
establish a marketable good will that 
insures sales and steady profits. 


cot METALLO GASKETS 
yon ort al and Valve Discs 


have been well advertised and we dare 

say are familiar, at least by name, to 

every intelligent engineer who reads 

his technical papers. And you dealers 

know that a nationally advertised prod- 
ETS uct is half sold 


"Oo : METALLO GASKET CO. 
New Brunswick B.. de 





Common iota Flue Cleaner 


Adjustable to Tubes, Never Sticks in Flue, Passes Welds or 


Obstructions 





Shaves Carbon Perfectly. Guaranteed to Give Satisfaction 
Against Defects in Material or Workmanship 


Fries & ne * 91 Main Street, Buffalo, N. Y. 


“Wi ARD_ aC 
“pelt Slick 


tial to contain no pars 


WIZARD (Stick) Belt Dressing 


IS STRICTLY A JOBBERS’ PROPOSITION 


Jobbers specializing in transmission mate- 
rials will find our advertising system unusu- 
ally helpful in selling belt dressing. 


Sales guaranteed—Write for our proposition. 


RICHMOND BELT DRESSING MFG. CO., Inc. 
Richmond, Va. 


The New (LEZ 


Keyless Drill Chuck 


LIGHTER IN WEIGHT 
ALL HARDENED PARTS 
KEYLESS 
SELF-CENTERING 
HAND OPERATED 
BALL BEARING 
CONTINUOUS GRIP 
SIMPLE CONSTRUCTION 
1 Real Dealer's Profit— 
Stock Them 


Eastern Tube & Tool Co. 
594 Johnson Ave. 





Brooklyn, N. Y. 





When writing to Advertisers please mention MiLt Sup ries. 

















i 


April, 1926 








New Corporations 








The Consolidated Boilers Corporation, Benton Harbor, 
Mich., $150,000, to manufacture steam and hot water boilers 


and other products; incorporators; Harry V. Tutton and 
associates. 
Jones-McKee, Inc., 170 Broadway, New York, $400,000, 


to continue existing business as jobber of pipe, valves and 
fittings, and consolidate it with the North American Supply 
Corporation, same address, distributor of 


steel and iron 
products. 





Field Notes 


——ew 








Latrobe Tool Company, Latrobe, Pa., has appointed H. B. 
Kendall & Co., Detroit, as its sales agent in that territory. 
Detroit Twist Drill Company recently moved its Atlanta 


sales office from 101 Marietta street to 1405 Graham street, 
northwest. 


Crane Co., Chicago, recently moved its Brooklyn branch 
from 249 Willoughby street to its new branch house, 43 
Debevoise place. 

O. Iber Co., Chicago, mill supply dealer, has moved from 
938 West Madison street to a new location at 600 West 
Randolph street. 


The Clifford Peterson Tool Co., Chicago, has purchased the 
building at 123-125 North Jefferson 


street 
the entire premises. 


and will occupy 

Upson-Walton Co., Cleveland, has moved its offices from 
1010 Superior avenue, Northwest, to the Perry-Payne build- 
ing, 738 Superior avenue. 

Syracuse Supply Company, Syracuse, N. Y., has been 
appointed representative in that territory for the Kingsbury 
Manufacturing Company, Keene, N. H. 

The Rockford Tool Company, Rockford, IIl., has appointed 
the Seifreat-Elstad Machinery Co., of Dayton, as its repre- 
sentative in Dayton, Columbus and Cincinnati. 

The Reznor Mfg. Co., Mercer, Pa., has appointed John A. 
McGarrity its special representative in Pittsburgh territory, 
with offices at 314 Wabash building, Pittsburgh. 

The Yale & Towne Manufacturing Company, Stamford, 
Conn., reported a net profit of $2,570,749 for the year 1925, 
as compared with $2,018,592 for the year 1924. 

Briggs-Weaver Machinery & Supply Company, Dallas, has 
been appointed district representative of the Climax Engineer- 
ing Co., Clinton, Iowa, manufacturer of engines. 

A. C. Bisgood, machinery dealer, has taken over the Gled- 
hill Machinery Co., 21 Union Square, Bridgeport, Conn., and 
will deal in new and used machinery and equipment. 

Foster Bolt & Nut Mfg. Co., Cleveland, manufacturer of 
bolts, nuts and cap screws, will soon complete a branch 
plant at Chicago to take care of its western business. 

The Foxboro Co., Inc., Foxboro, Mass., announces the re- 
moval of its Chicago office to rooms 204-206 St. Clair building, 
154 East Erie street. C. H. Roessner continues in charge. 

David A. Wright, Inc., Chicago, dealer in machinery and 
machine tools, will move May 1st from its present quarters 
to its warehouse at West Roosevelt road and Washtenaw ave- 
nue. 

The Toledo Pipe Threading Machine Co., Toledo, Ohio, has 
moved its New York office to 72 Lafayette street, where the 
company has more commodious quarters than at its former 
location. 


The Northern Engineering Works, Detroit, announces an 
extensive development in its hoist and foundry equipment de- 
partment. The company has recently brought out a new elec- 
tric hoist. 

Wright Manufacturing Company, Lisbon, Ohio, has ar- 
rangements by which its hoists are manufactured and sold 
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in Canada by the Riley Engineering & Supply Company, 
Ltd., 360 Dufferin street, Toronto, Ontario. 

The Ludlum Steel Company, Watervliet, N. Y., has ap- 
pointed P. E. Floyd as manager of sales in charge of its 
Chicago office and warehouse to succeed William A. Edwards 
who has been transferred to Houston, Texas. 

The first meeting of the creditors of Mikesell Brothers 
Co., Chicago, was scheduled to be held in that city on 
March 30th at 10 a. m. The company was adjudged bank- 
rupt on January 4th. It manufactured asbestos goods. 

Manning, Maxwell & Moore, Inc., New York, has purchased 
the name, good will and patterns of the Detrick & Harvey 
Machine Co., Baltimore, and will manufacture the latter com- 
pany’s line in the Putnam Machine Works, Fitchburg, Mass. 

The Smith Brothers Hardware Company, Columbus, Ohio, 
has moved into its new building at 580 North Fourth street. 
The building contains the latest equipment for handling the 
company’s large stocks of hardware, mill, mine and automo- 
bile supplies. 

The Millers Falls Co., Millers Falls, Mass., manufacturer 
of tools, has acquired the Accurate Tool Co., Detroit, manu- 
facturer of aluminum and wood spirit levels, and plans to 
remove the latter company’s machinery to its own plant at 
Millers Falls. 

The Union Malleable Mfg. Co., recently organized at Ash- 
land, Ohio, to manufacture malleable pipe fittings, has elected 
the following officers: President, A. G. Katz; vice-president, 
L. H. Katz; secretary and sales manager, S. Jacobson; treas- 
urer, J. Jacobson. 

The Bridgman Co., Philadelphia, has purchased the busi- 
ness of Cuyler & Mohler, 611 William street, Baltimore, and 
will operate it as a branch jobbing house. Charles P. Wil- 
fong, formerly manager of the company’s Chester, Pa., 
branch, has been appointed manager of the new branch. 

Sandusky Tool Corporation, Sandusky, Ohio, has been in- 
corporated to take over the business of the Sandusky Tool 
Company. George A. Schwer will remain as president of the 
corporation, and Wilbert Schwer as secretary and manager. 
W. F. Seitz and Alden Seitz have withdrawn from the organ- 
lation. 

F. Raniville Company, Grand Rapids, Mich., has enlarged 
its rounded leather belting department by the addition of 
7,500 square feet of floor space. The company also has 
installed new machinery of its exclusive design, which it 
is said enables it to produce in larger volume with more 
precision of standardized sizes and at lower than 
heretofore. 


cost 


Malcolm M. Hopper, 1946 North 20th street, Philadelphia, 
has resigned as manager of the New York and Philadelphia 
offices of the Perfect Tank and Seat Company, Syracuse, 
N. Y. He has been selling to the plumbing trade for the 
past 19 years in New England territory and also in New 
York, New Jersey, Pennsylvania, Delaware, Maryland, Vir- 
ginia, West Virginia and the District of Columbia. 

Williamsport Wire Rope Co., Williamsport, Pa., has elected 
the following officers: Chairman of the board and treasurer, 
Joseph W. Cochran; president and general manager, Robert 
Gilmore; vice-president and secretary, Edgar Manson; vice- 
president and assistant secretary-treasurer, Logan Cunning- 
ham; vice-president and general sales manager, Charles M. 
Ballard; assistant treasurer and consulting engineer, John J. 
Young. 

Trico Fuse Mfg. Co., Milwaukee, has made several changes 
in its plant. The electrical testing laboratory has been en- 
larged and rearranged. The offices have also been enlarged, 
and in the factory new lighting equipment has _ been installed 
and production facilities considerably increased. The com- 
pany also has increased its sales organization by the ap- 
pointment of Herbert E. Hartstein, eastern sales manager, 
Philip Rypinski central sales manager, and Fred C. Geiler 
western sales manager. 


The contract for the new billet and rod mill which is to 
be installed at the South Works of the American Steel & Wire 
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SPECIALTIES FOR MILL SUPPLY JOBBERS 
Who are Seeking Opportunities for Sales and Profit 





LEATHER FILLET LEATHER 


“LINLY”’ 


The Perfect Fillet 


Made by 
G. E. Tennison, Cincinnati, Ohio 
Write for information 


LEATHER FILLET LEATHER 


The No. 401 Champion 
Steel Rivet Forge 


can be seen working on 99 out of 
every 100 structural steel buildings 
being built in the United States to- 
day. The same may be said of all 
railroads, bridge builders, boiler makers, 
tank builders, etc. The No. 401 Forge 
has not only been adopted by this class 
of trade in the United States, but also 
throughout the entire world. 


Carried in stock by all the leading 
mill supply jobbers. 


Write for catalog. 


Champion Blower & Forge Co. 


Lancaster, Pa. 


— You Stock GOODRICH 





No. 401 





Cut Fastest—Wear Longest—Give Greater Production 
We have an attractive proposition for you.Write us 


Goodrich Grinding Wheel Co. 


1500 West Madison St. Chicago, III. 


“Use-Em-Up™ 
Sockets 
and Sleeves 


See Yat flat” - 









One solid piece—Standard except the flat 
AN ORDINARY DRILL SOCKET will drive a twist drill 
ynly as long as the drill has a tang. When the tang twists off 
shank breaks, the drill is useless in the ordinary socket. 











ne 
BUT—grind a flat (time 3 minutes) on the broken drill, slip 
it into a “Use-Em-Up” Socket, and it’s as good as a new drill. 
Furnished in Sleeve or Socket Type. Specials made to order. 


Write for Jobber’s proposition, 


LOVEJOY TOOL WORKS 


328 West Ohio Street Chicago 


When writing to Advertisers 








Do You Realize How Efficient, 
Durable and Economical a 
No. 22 Fire Pot Is? 


Let us send you descriptive circular 
No. 1407— it's free; or, better still, 
order one. We warrant it to please. 
There is no question but that it is 
the best Coil Fire Pot ever built. 
Costs but a litthe more than the ordi- 
nary and is absolutely safe. Jobbers 


supply at Factory Price. 


CLAYTON & LAMBERT MFG. CO. 
Fire Pot 6257 Beaubien st. DETROIT, MICH, 
1 


No > 
Latest Price. 


Ask for 






The eat 
SANDUSKY TOOL CO. FE 


142 Meigs St. 
e=2) Sandusky, Ohio 


Established 1868 


Manufacturers of 
( SELF-ALIGNING, STEEL- 
SPINDLE HAND SCREWS; 
WOOD HAND SCREWS: 
IRON & WOOD BENCH 
SCREWS; SEMI-STEEL & 
WOOD PLANES; PLANE 
IRONS & MACHINE 
KNIVES; WOOD MAL- 
LETS; COOPERS’ WOOD 
TOOLS; AND EYE, SHANK, 


& GOOSE-NECK HOES. 
Write for Catalog i 
DEALERS 
ae 
X a 


o 
There’s a good \Sroum w% 


== 











margin of 
profit for you in_ selling 
AMERICAN belting. It is 
made from the best grade 
of oak tanned leather and is 
built for real service. The 
repeat orders you get will 
prove its quality. 


AMERICAN LEATHER 


BELTING Co. 
Manufacturers of Leather 
BR 





1455 West Congress St. 
CHICAGO 


ECONOMY THUMB SCREWS 


One The new “Economy” Thumb Screw is similar to 
; Me a round head machine screw, threaded up to the 
head. The steel key is forced into the slot of the 
screw under pressure and can’t loosen. The re- 
sult is an all-steel screw, with wide binding sur- 
face, standard threads and bright tumble finish. 
Pleases every mechanic who has had to work 
with old style cast and malleable thumb screws. 


No delay in shipment. Complete stocks of all 


sizes. Also made in brass and bronze. A good 
seller. Send for Deaier’s Sample Outfit. 


Manufacturers of Standard Round, Flat, Fillister and Oval Head Iron 
and Brass Machine Screws, Brass Washers and Soldering Terminals. 


5215 Ravenswood Ave., Chicago, Ill. 


please mention Mitt Suppties. 
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Co., Worcester, Mass., has been awarded to the Morgan Con- 
struction Co. of Worcester, Mass. The exact amount of the 
contract is not made public, but it is officially stated to be 
upward of $1,000,000. The billet mill will be of the standard 
Morgan 18-inch continuous type, equipped with the Edwards 
flying shears, which automatically cut off the billets to pre- 
determined length. The mill will not only take care of the 
new rod mill, but will have a capacity to supply with billets 
in years to come. The rod mill will also be of Morgan stand- 
ard construction, of course, with the latest improvements in 
details of design. It will have a capacity of 400 tons per 24 
hour day. Both billet and rod mills will be electrically op- 
erated, the present steam engines to be scrapped. 

The Worcester branch of the National Metal Trades Asso- 
ciation, held its 25th annual meeting in the headquarters 
44 Front street, Worcester, March 17, and elected the follow- 
ing ofiicers: Honorary president, George I. Alden, of the 
Norton Co.; President, A. Sherman Miller, of the Eastern 
Bridge and Structural Co.; vice president, John C. Spence, of 
the Norton Co.; secretary, Donald Tulloch; treasurer, Arthur 
W. Beaman, of Stockbridge Machine Co.; board of directors, 
N. H. Wright, of the M. S. Wright Co.; F. A. Ball, of the 
L. S. Starrett Co. of Athol; J. R. Rogers, of the Rogers Drop 
Forge Co.; Richard Fosdick, of the Fitchburg Steam Engine 
Co. of Fitchburg; Fred S. Norton, of the Mathews Manufac- 
turing Co.; F. W. McIntyre, of the Reed-Prentice Co.; Roger 





N. Heald, of the Heald Machine Co.; W. W. Shuttleworth, 
of Warren Steam Pump Co. of Warren, Mass.; E. J. Me- 
Knight, of the L. G. McKnight Co., of Gardner, Mass; C. A. 
Clarke, of the Universal Boring Machine Co., of Hudson, 
Mass.; Philip M. Morgan, of Morgan Construction Co.; Wil- 
liam Arter, of the Arter Grinding Machine Co. 
CLASSIFIED ADVERTISEMENTS 
Classified Line Advertisements under heads of Wanted, For Sale, etc., 


will be publ 
insertion. ( 


oan in this Department at a rate 


of 25 cents a line, each 
punt mine words to a line. 


~ SITUATIONS V ‘WANTED | 


WANTED—Salesman 
years wants one or 


traveling Southern States twelve 
two lines of commission that can be sold 


to jobbers, railroads and machine shops. Address L. M. B., 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 
WANTED—Manager of mill supply house of splendid 


reputation desires to make a suitable connection with a high 
class manufacturer as its representative in the South. 


Can 
furnish references 


as to character and ability, and will be in 
position to make a change about the middle of this year, pos- 
sibly earlier if necessary. Address No. 848, care MILL Sup- 


Pies, 5387 S. 

WANTED) 
33 years old, 
experience, 


Dearborn St., Chicago. 


Employed, emergetic, capable sales engineer, 
married, seven years general mill supply sales 
proven record, excellent references, wishes to rep- 


resent manufacturer in Iowa or Illinois. Address No. 852, 
care MILL SUPPLIES, 537 S. Dearborn Street, Chicago. 
SALESMEN WANTED 

WANTED—There is a good cpening with a first class 
mill supply house for an experienced mill supply sales- 
man, who is thoroughly acquainted with the line and who 
can really produce results. The territory will be E] Pas 
and vicinity. This is an exceptional opportunity for the 
right man. Address Nb. 850, care MILL SUPPLIES, 537 S. 
Dearborn St., Chicago. 

WANTED—Experienced salesman to sell transmission 
leather belting in New England, salary or commission. Give 
references. Geo. Rahmann & Co., 31 Spruce street, New 
York. 


AGENCY WANTED 


WANTED-— -Agency for specialty in indus trial or automo- 
tive supply line in New Jersey territory. Address No. 851, 
care MILL SUPPLIES, 537 S. Dearborn St., Chicago. 
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FOR SALE 





Machinery and Mill Supply business in central Pennsyl- 
vania. Established in 1905. Well located. Write for 
ticulars. Address No. 846, care M1LL SUPPLIES 
born St., Chicago. 


par- 
, 0387 S. Dear- 














Engineers ask for 
MASON 
REDUCING VALVES 


because they know a Mason stands for 
accurate and dependable pressure control. 
Our Catalog 62 gives you helpful informa- 
tion about our various types of pressure 
regulators. We shall be glad to send you 


MASON REGULATOR CO. 


Boston, Mass 








Purchasing Agents Mills and Mines— 
An Opportunity to Increase Your Sales 


Have You Thought of Foster as a 
Source of Supply? 


Rails—New or Relaying 
New Bolts, Spikes, Frogs, Switches 
Complete Line of Track Accessories 
Every Description. Prompt Shipments 


With Foster’s Unconditional Guarantee = 
Send us your Inquiries—Glad to quote you prices. “1 Ton or 1,000" 










Park Building 


: 154 Nassau St. 
Pittsburgh, Pa. 


New York City 


' LB FOSTERCO- 


PITTSBURGHPA.- NEW YORK CITY 

















JESSEPH SAW & TOOL WORKS 


Manufacturers of 


AAA Swedish BAND SAWS 


For Wood and Metal. Best on Earth. 
6919 E. Jefferson Ave. 


Write for Jobbers’ Discounts, 


Detroit, Mich. 














COCHECO 
LEATHER BELTING 


Always the first choice of engineers 
who know that it pays to buy the 
best in belting — and _ that 
Cocheco. 


I. B. Williams & Sons 
Dover, N. H. 


14-16 N. Franklin St. 71-73 Murray St. 
Chicago New York 


is 


111 Summer St. 
Boston, Mass. 
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want you to call or us 





Lead Coated Floats 


r 42 years of coppersmithing, we have designed and 

if yf eqt lipment required by various in- 
stries. The latest thing developed and ssadaeed in our 
Coated Floats. 











shops is a line of Lead 


Lead is the only metal th 
certain liquids. Harris Le 


will resist the corrosion caused by 
Coated Floats are made by giving 
our standard seamless copper or steel floats a coating 
mbination of the strength 





of lead— 


a €¢ 





of copper or steel with the pro- 


tective quality of lead. 


We do not expect mill supply distributors to flood us with 
but we do want you to know that 
1s and brass workers we are en- 
*sign before we make. And we 
“never a 


orders for lead coated floats 
in addition to ‘being coppers 
gineers We prescribe and 









customer has a problem 


wh 





that cannot be met with standard, venue ade a. This 
1 an , cooling, warming, 


zoes tor floats 
condensing and distilling 








coils, cooking 





evaporating, 
equ: pment Tell us abet needs to 


be done and we will tell you what the equipment will cost. 


Arthur Harris & Co. 


Coppersmiths, Brass Founders and Brass Finishers 


210-218 N. Curtis Street, Chicago 


Engineers, 














J S. 


Description Y 
The hinged 
oint is smooth 
— fuk wat oy Meets the popular 
the bele on both ; demand for a lacing 
ites, Baste that is quick and easy 
separable for to apply and_ that 
lengthening or Stays put. 
shortening belt 
by removing ten- 





Experience’ has 
shown that the sec- 





sion and push- tional steel rocker 
ing out section- hinge pin is practically 
al steel rocker i indestructible in  serv- 
hinge pin. ice. 





By the hammer- 


dgemont 


Friction Clutches 








A complete line of clutch pulleys, extended 
sleeve clutches and cut-off clutch couplings, 
for all transmission purposes, that has had a 
wide distribution. 


A line it will pay you to push. 
Send for catalogue. 


THE EDGEMONT MACHINE CO. 


DAYTON, OHIO 








“Cleveland Type” 
Collar Ojiling Hill Friction 








Keep ample stocks 
on hand for steadily 
increasing sales. 


clinched grip of 
steel, the belt end 
is bound firmly in 
equal straight line 
pull. The Strongest 
Belt Lacingon Earth 

and the longest 


: Flexible Steel Lacing Co 
wearing. 


4633 Lexington St., Chicago, Ill. 
In England a at 125 Fin sbury Pave ment, 
ndon E 











“Smith Type” 
Spur Gear Speed 


Bearings Clutches Transformers 


There’s a reason why you should sell 


“Hill Clutch” Mill Equipment 


featuring 


“Smith Type” Hill Friction Clutches 
“Cleveland Type’”’ Oil Film Bearings 
“Industrial Type’’ Spur Gear Speed 
Transformers 
“Steelarm’”’ Automatic Belt Tighteners 
Flexible Couplings 
Your customers’ wants mean more to us than “so 
much material’. A careful study is made by Engi- 
neering Experts skilled in Power Transmission prob- 


lens. You receive the accumulated experience of 
“half a century’ serving every kind of industry. 


The Hill Clutch Machine & Foundry Co. 


Power Transmission Engineers 


General Office and Plant, Cleveland, O. 


“Industrial Type” 











When writing to Advertisers please mention Mitt Supp ties. 
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Which is better— It ’s Easy 


Large Profits with Few Sales 
or Moderate Profits with Fre- fo Sell 


quent Sales? Royal 


Aa. In the long run the profit Factory Chairs / 
on frequent sales will far 
outstrip the larger profit Ist, they are the strongest and 
on occasional sales. most practical made, meeting 


BLUE GRASS Wipers are oy Se 
one of the daily sellers. 
Every shop, factory and 
power plant uses wiping 
cloths and it’s easy to 


popularize BLUE GRASS 


2nd, they are now standard in 
hundreds of the very largest and 
most modernly equipped facto- 
ries all over the United States. 





brand because they are 3rd, they are thoroughly adver- 
ua soft, absorbent and ster- tised in the best trade papers. 
The Blue Grass ilized. They can't be beat 


4th, the jobber is protected by our price guaran- 
tee and enjoys our complete co-operation. 


ow Process adie for wiping and polishing. 
Ample stocks guarantee 
prompt shipments. Write 
for distributors’ prices. 


5th, we furnish samples to jobbers’ prospects for a 


60-day free trial 





Manufactured by at our expense. 
Louisville Sanitary Wipers Co. Inc. Write now for complete details. 
ROYAL METAL MANUFACTURING CO. 


Louisville, Kentucky 2324-26 S. Western Ave. Chicago, III. 











Moore & White 
Friction Clutches 
40 Years on the Market 
Any or all of the following Friction Clutch 


Catalogs will be sent you free upon 
request. 





Catalog upon Standard Friction Clutches 


with single disc for moderate speeds. CRESCENT WOOD WORKING 
Catalog upon Standard Friction Clutches MACHINES 


with double disc for moderate speeds. 


Catalog upon High Speed Friction Clutches are eflicient,practical,simple in adjustments 
for high speeds and great horse power. and in selecting Crescent your customers 
Catalog upon Standard Friction Clutches will get equipment that is designed for en- 
ith sheewes Sec ee Cte Aemcicns Stel durance and so rigidly constructed as to 
Split Pulleys. assure them of long continued service. 


Check over your list of Crescent printed 
The Moore & White Co. matter and be prepared to quote on the 
Crescent line at every opportunity. 
2711 to 2741 N. 15th St. 


Philadelphia, U. S, A. THE CRESCENT MACHINE CoO. 
96 Columbia Street - Leetonia, Ohio 
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Why Not Sell the Best? 
Your 
Customers 


Want 
This Vise! 





Large users of vises are buying DROPFOS. The 
more they know about the value of drop-forged 
materials the quicker they swing to DROPFO— 
the drop-forged vise. 


Another feature that appeals to vise users is the 
Wedgelock swivel base. Setting the jaws on the 
job with the main handle automatically locks the 
swivel base. Or it can be locked separately if a 
stationary vise is desired. 


These advantages are selling DROPFO vises from 
one end of the country to the other. 


Jobbers are invited to send for prices and terms. 


THE FULTON DROP FORGE COMPANY 
Canal Fulton, Ohio 








Goulds Outfit X-210 complete AUTOWATER 
system will supply water at the rate of 210 
gallons per hour for the average city, 
suburban or farm home. 


Descriptive booklet on request 


GOULDS PUMPS, INC. 
SENECA FALLS NEW YORK 














WATER GAUGES 


and 
other quality 


Products 





Air Cocks 
Steam Cocks 
Gauge Cocks 

Ball Cocks 

Air Valves 


Etc. 








Write for Catalog 


The McRae & Roberts Co. 
100-146 South Campbell Avenue 
DETROIT, MICHIGAN 




















Acme Eye Shield 


Approved by the 





Underwriters’ —T 
Laboratories 5 %, 
rE % 
x 
Patents 
Pending 
Special Triplex Glass. Al- 
ways Ready for Use. Pro- 
Vu /’°44 tects Entire Head and Face 


Goggles are a protection only when they are worn and it’s easy to 
neglect them for a moment’s grinding. But this new eye shield 
is attached to the grinder, wall or nearby post—always ready for 
use. The heavy flexible arm permits instant adjustment over grind- 
ing wheel. Protects not only eyes but entire head and face. 
Equally good on saws, spot welders, lathes, planers and other ma- 
chines. JOBBERS—If you’re looking for new specialties for your 
salesmen to feature, do not overlook this. Weighs 7 pounds and is 
easily carried. Shield measures 7x9 inches. Write for folder. 


Chicago Eye Shield Company 
2300 Warren Ave., Chicago, Ill. 
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About 


and not through Jobber. 
pects on the line. 


ment for its entire life. 


Famous Line,—and 


Our Factory representatives will help you sell pros- 
Our guarantee covers every piece of Famous equip- 


These are but four vitally important facts characteristic of the 


there are many more. Write or wire for full 


Information NOW. Just address Dept. 604 


THE SIDNEY MACHINE TOOL CO., Sidney, Ohio 


Turned and Polished Shafting 


Milled Key Seats at Reasonable Prices 


“ OL. "Te 
_ PILUES 








ey Jobber Should ae a F —_— 


Woodworking 
Machinery 


The discount is larger and the selling price is lower 
than is ordinarily found on similar equipment. 


All Famous machines are serviced direct to user, 


Cold Drawn Rounds, Flats, Squares, Hexagons 
and Screw Stock 


Shipments from stock made the same day. Jobbers—Send for our stock list. 


BLISS & LAUGHLIN, Inc. 


Mills and General Offices: 
HARVEY, ILLINOIS 


Chicago Phone: Pullman 6496 





Established 1891 





THE COLUMBUS 





The Famous “Arm & Hammer” 


Wrought Iron Anvil 


Crucible Steel Face 


Prompt Shipments Made From Stock 


Main Office and Plant, 115-129 Frankfort Street 
Columbus, Ohio, U. S. A. 


General Forgings of Wrought Iron and Steel 








ANVIL & FORGING CO. 











Chicago Warehouse: 
1023-1025-1027 West Jackson Blvd. 


Phone: Monroe 5356 and 5357 


Our Specialties are sold to Jobbers Only 


Hanna “Ball Joint” 
Pipe Hanger 


is the 
S imples T 
tr ong es 
HANGER EVER MADE 


@ Note the ball and socket 
joint. 


direction. 


€ Not necessary to remove 
hanger to raise or lower 
pipe. 


Write for 
“‘Our Silent Salesman” 





The Penn Engineering Co. 


Philadelphia, Pa. 


@ Hanger can swing in any 

















He 























DIENER SAFETY FIRE APPLIANCES 


Approved and labelled by 
Underwriters Laboratories, Inc. 


‘*‘PROTECTION’’ 


Non-Explosive 


SAFETY CANS 


Diener Products are sold 
through the jobbing trade. 
Quality and good service are 
regarded a duty of first impor- 
tance to our distributors. 


Protection Safety Cans are 
popular and in strong demand. 





All industrial plants, garages, printing houses, clean- 
ing establishments and those using gasoline and in- 
flammable liquids in small quantities throughout build- 
ings require Protection Safety Cans. 


Write for Fire Appliance Catalog No. 25 


Manufactured bs 


GEO. W. DIENER MFG. CO. 


400 N. Monticello Ave. Chicago, Ill., U. S. A. 














Torrid’ Torches made 
by Diener give the great- 
est value to both con- 
sumer and to the dealer. 
They give complete sat- 
isfaction to the user and 
satisfactory profit for 


the jobber. 
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The Valve with the Reversible Disc & Seat 


Seat and disc of Nicu- 
lanium — a hard, tough, 
close-grained nickel alloy 
—resists effectively the cut- 
ting, wearing action of high 
temperatures and pressures, 
that is one factor in the 
economy of Reverso Valves. 


To this is added the re- 
versible feature. When one 
side wears both disc and 
seat reverse and you have 
the life of another valve 
with no extra expense. 









> 







=| 90) 








But this is not all of Re 
verso’s vitality as disc and seat 
are easily regrindable. 


Reverso is a valve unexcelled 
on steam, water, oil, air or gas. 
For other features, types, sizes 
and prices, ask for new bulletin 
No. 17. 


REVERSO: — Bronze _ body 
for 200 Ibs. pressure. Total 
temperature 550 deg. 


. IROVERSO:—Iron body for 
150 lbs. pressure. Total tem- 
No. 780 perature 450 deg. F. 


THE D. T. WILLIAMS VALVE CO. 


CINCINNATI, OHIO 
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Self Lubricating - Anti-Frictional 


Mabb’s Chicago Rawhide 
Hydraulic Packing 


The Chicago Rawhide Mfg. Co. 
1301 Elston Ave. Chicago, Ill. 


Sole Manufacturers 
BRANCHES 


109 Broad St., New York 228 W. Fourth St., Los Angeles 
209 Broad St., Boston 2428 Riverside Drive, Minneapolis 
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SELE-SILING BULLDOZER 
Power Pumps 
Cover the entive ji ield, 


a 
| 










Over fifty years 
of pump building 
experience con- 
tributes to the suc 
cess of Myers Self 
Oiling Bulldozer 
Power Pumps, 








Search where you 
will, you will not 
find a line of self-oiling power 
pumps like the MYERS. Let- 
ters patent protect their design 
and special features. Unpar- 
alleled service keeps them popu- 
lar in agricultural, industrial 
and commercial fields. There is 
a size and style for most pur- 
poses. 

We solicit your inquiry. Cat- 
alog on request. 














THE FLEL.M YER?S & BRO,CO. 


ASHLAND, OHIO. 

Manufacturers for over Fifty Years of MYERS HONOR-BILT PUMPS for Every Pu 

WATER SYSTEMS: May and GRAIN UNLOADING T SRARN. FACTORY end 
GE DOOR HANGERS: STORE LADDERS 
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Nason Manufacturing Co 
FENCES 
Anchor Post Iron Works 
FILES 
American Swi File & Tool Co. (Precision, 
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ists’.) 
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The Grobet File Corporation of America 
Scandanavian stern Importing Co., Ltd, 
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Wm. B. Seaife & Sons Co 
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_ ILLINOIS MALLEABLE IRON CO. 


| General Offices, 1801 Diversey Parkway, CHICAGO, ILLINOIS 


an oe OEY Snr om 


Manufacturers of 


Cast and Malleable Fittings, Screwed and Flanged 
Nokoros Unions, C. D. Railroad Unions 


IRON BODY GATE VALVES | 


Screwed, Flanged and Hub Ends. 





Sizes 2 in. to 12 in. Inclusive. 











CLEANING 
RUST AND 


LEIMAN BROS. Patented 


Automatic Continuous Feed Sand Blast 


The sand blasted surface makes plate 





CORROSION 


























A LABOR SAVER FOR 
EVERY BUSINESS 


Hardware 
Name Plates 


Brushes 
Gas Fixtures 


Glassware 
Cameras 

Combs 

Electric Bulbs 
Medals 

Dies and Tools 
Jewelry 

Skates 


Aluminum Jars 
Silverware 
Caskets 
Elevators 
Buttons 
Machinery 
Gears 

Bag Frames 
Firearms 
Suspenders 
Telephone 
Electrical Goods 


Every plating establishment pays 
for a sand blasting outfit whether 
they have one or not. They pay 
for it in the infinitely greater 
time it takes to do each and every 
one of their plating jobs. Paying 
for it as they do, why shouldn't 
they have it?) In money the cost 
is not great but the saving in time 
keeps on returning the 


money 


take hold on the article quicker. It 
saves time and current to plate an ar- 
ticle which has a sand blasted surface 
because the sand has created many 
small indentations where the plate 
readily finds lodgement—result:— 
more work for less money. 








over and over. And the air sup 
ply that goes with it agitates your 
solutions too. 


Satin Finishes 
Either Fine. Medium 
or Coarse. 


Used on gas and electric fix- 
tures and fittings, electric 
bulbs. jewelry, hair orna- 
ments. hardware. tools. any 
goods of brass, copper. alu- 
minum, white metal. gold. 
silver, celluloid. wood. glass. 
rubber. ete 

Any boy or girl can operate 
the outfit. Cannot spoil the 
work. Nothing to get out of 
order. Diagram and full in- 
structions with each outfit. 





FROSTING AND MAT FINISHING OF ALL CLASSES OF GOODS 







































IN METAL, GLASS, WOOD, CELLULOID, FIBRE, ETC... CLEANING CASTINGS. PATTERNS AND MOULDS 
Qhutfits Complete with Air Supply. 


LEIMAN BROS. 


Easy to Buy and Easy to Understand and Operate. 


23 HSH Walker St., New York | 


Illustrated Catalog free. 





Makers of good machinery for 35 years 
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LOCKERS, STORAGE, STEEL 
Lupton’s Co 

LOCKS, INDUSTRIAL 
The Yale & Towne Mfg 
LUBRICANTS, BALL & ROLLER 
Bond Foundry & Machine Co, 
Koyersford Foundry & Machine Co, 

LUBRICATORS 


David 
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Co 


BEARING 


American Injector Co 
Detroit Lubricator Co, 
McCullough Mf¢z Co Minneapoli Minn 
McRae & Roberts Co 


The Wm. Powell Co, 
Sherwood Mfg. Co 
The Db, T. Williams Valve Co. 
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htoyerstord Foundry & Machine Co 
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Pulley & Shafting 
Manufacturing Corporation 
Edgemont Machine Co., Ine. 
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Foundry Co. 


The Moore & White Co 
A. L. Schultz & Son 
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Without Doubt 


Nason 
Olympus 
Gauge 
Cocks 
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boiler 
mean 

the 

last 

word in 
design. 
Renewable 
Regrinding 
Revolving 








FALLS ENGINEERING 
SERVICE 


. owners and op- 

rators everywhere have 
found a means of ending 
their transmission problems. 
They are availing them- 
selves of the Falls Engineer- 
ing Service. 















Never a day passes with- 
i" out the receipt of inquiries 
or requests for assistance 
from all parts of the world. 


The facilities of the Falls Engi- 
neering department are at yOur dis- 






posal for working out every trans 
mission ~ oblem and there is no 
cost involved. 


Join this group by bringing your 





transmission problems before a staff 
of Power Transmission experts. 









The Fall Handbook 18D has been 
called the most complete work of 



















9 its kind Send for it today. 
pax i 
ope THE FALLS CLUTCH Write Us 
=n it & MACHINERY CO. 
Ve Cuyahoga Falls, Ohio ° 
| New York 206-208 Fulton St. Nason Manufacturing Co. 
= Boston, Mass.: 52-58 Purchase St. Steam Specialty Specialists Since 184] 


71 Fulton Street New York 
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Simplify the gauge glass pur BE { 
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~ AT LZ a ~ uw glass 71 Beekman St. ; Seaver 
JENKINS BROS. t t a have heen s 
7) > tor 1 Canadian Plant 

Windsor, Ontario 








80 White Street New York, N. Y. 
524 Atlantic Avenue Boston, Mass. 
133 No. Seventh St...Philadelphia, Pa 
646 Washington Bivd. Chicago, Ill. 
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NUTS, WING 
The Eberhard Mfg. Co, 
OIL PUMPs, HAND 
Sherwood Mfg. Co. 
OLL WELL ACCESSORIES 
The Wm, Powell Co, 
— " Rs, MULTIPLE FEED 
Detroit Lubricator Co, 
Sherwood Mi S. 
“OIL ING DEVICES 
American Injector Co, 
Detroit Lubricator Co, 
The Wm. Powe!l Co, 
Sherwood Mfg. Co, 
The D. T. Williams Valve Co, 
PACKING, AMMONIA 





Co, 





Boston Woven Hose & Rubber Co. 
Diamond Rubber Co., Inc. 

Hollow Center ie ac king Co, 
Johns-Manvil 

The Mechanical Toho Co. 





New York Belting & Packing Co, 
The Republic Rubber Co, 
PACKING, HYDRAULIC 








Chicago Rawhide Mfg. Co. 
Diamond Rubber Co., Inc, 
Hewitt R r Co 


Hollow C ents r Pace king Co, 
Johns-Manville, Inc. 
Edwa t. Ladew Co,, Inc 
The Rubber Co, 
New York Belting & Packing Co, 
Chas. A, Schieren Co, 
The Watson-Stillinan Co, 
I, B, Williams & Sons 

a ae PISTON 
peer ee R ubber Co., Inc, 





Hollow ( Senter Pac king Co, 
M 


The ‘Sachean ul R ub ber Co. 

New York Belting & Pa king Co, 

The Republic Rubber Co, 
PACKING, ges BBER 

Boston Woven Hose & er Co. 

Diamond Rubber Co., Inc ‘ 

Hollow Center Packing Co, 

The Mechanical Rubber Co, 

New York Belting & Packing Co, 

The Republic Rubber Co, 
PACKING, SHEET 

Boston Woven Hose & Rubber Co 

Diamond Rubber Co., Inc, 

“Jenkins ’9f —Je ‘nkins Bros, 






Holl low Center Packing Co 
M 


The Mechanical Rubber Co. 
New York Belting & Packing Co, 
The Republi Rubber Co. 
PACKING, VALVE STEM 
Diamond R ubb ver Co., Inc, 
Holl Center Packing Co, 
“uM t ‘ Ir 
The Mechanical Rubber Co, 
New York Belting & Packing Co, 
The Republic Rubber Co, 
Sherwood Mfg. Co 
PADLOC Ks 
TI Y Te Y M ( 
P AIL. Ss, CORRE G ATE D METAL 


P AINTS, INDUSTRIAL 
Toseph Dixon (Cr ib 
Johns- Manville tn 
PANS, TOTE 
Mullins Body Corp. 
: erm VACUUM 

\rthur H ) 

"PASTE, SOLDERING 
Chicago Solder Co. 





PINS, BELT LACING 
Chicago Rawhide Mfg. Co. 
Clipper Belt Lacer Co. 
Flexible Steel Lacing Co. 
PIPE THREADING TOOLS 
REKORE Bros. Tool Co, 
ip & Die Corp, 
Tol ede Pipe Threading Machine Co. 
PIPE. HIGH PRESSURE 
The Watson-Sti'iman Co 
PIPE, STEEL 
L. B. Foster Co. 
National Tuhe Co. 
~ PI ANERS, , CE OREING 
he Crescent 
TI Sidney Machin Tool Co. 
PLANES, WOOD 
TI Sandusky Tool Co 
PLATES, BASE 
& Machine Co, 
Dodge Manufacturing Cornoration 
PLATES. FLOOR AND CEILING 
The Penn Er ’ 
PLATFORMS, TIFT TRUCK 
The Plimpton Lift Truck Corporation, 
Standard Pressed Steel Co. 
PLIERS 
Bonney Forge & Tool Works 
PLUGS, BRASS AND FUSIBLE 
American Injector Co, 
Sherwood Mfg. Co. 
The D. T. Willlams Valve Co. 
The Wm. Powell Co. 
POLES, TUBULAR STEEL 
National Tube Company 


Bond Foundrv 





neering Co, 
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Sta-V ter 
American Pulley Company 
Arguto Oilless Bearing Co, 
Bond Foundry & Machine Co, 
H. W. Caldwell & Son Co. 
Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
Edgemont Machine Co., The 
Falls Clutch & Mac hinery Co. 
The Hill Cluteh Machine & Foundry 
The Medart ( ‘ompany 
The Moore & White Co, 
Pyott Foundry Co 
Koyersford Foundry & Machine Co, 
A. L. Schultz & Son 
Skayef Ball Bearing Co. 
Standard Pressed = ~ Co. 
B. Wood's Soi 


PRESSES, DRIL a. JEW ELERS’ SENSITIVE 


Leiman Bros, 


PRE SSES, DRILL AND FOOT 


Royersford Foundry & Machine Co, 
PRIMING CUPS 

Detroit Lubricator Co, 

McRae & Roberts Co, 


PROTECTORS, Pn LECTRIC LAMP 


Flexible Steel Lacing 
PULLEY COVERING 
Chicago Rawhide Mfg. Co, 


I . 
POW E R T R. ANSMISSION. "APPLIANCES 


PULLEYs, BALL BEARING 


Skayef Ball Bearing Co, 

thicago Pulley Shafting Co, 
PULLEYS, CAST IRON 

Birkle Machine Works 

Bond Foundry & Machine Co, 

H, W. Caldwell & Son Co. 

Dodge Manufacturing Corporation 


Falls Clutch & Machinery Co. 





The Hill Clutch Machine & Foundry 
The Medart Company 
Pyott Foundry Comp: 


Royersford Foundry ry a hine Co, 
T. B. Woo’s Sons Co, 

PULLEYS, CONVEYOR 
H, W. Caldwell & Son Co, 


The Hill Cluteh Machine & Foundry 
The Medart Comy 
T. B. Wood's Sons 
PULLEYS, FLANGE 

turing Corporation 





Dodge Manuf 


The H (‘lut “ M hine & Foundry 
The Me dart Company 

Pyott Foundry Company 

Reeves Pulley Co, 


Saginaw Mfc. Co, 
T. B, Wood's Sons Co, 


PULLEYS, FRICTION CLUTCH 


Bond Foundry & Machine Co, 
Pulley & Shafting Co, 

Manufacturing Corporation 

The Edgemont Machine Co. 

Falls Clot h & ~ hinery Co. 

TI Hi ut ! & Found 

The Medart (¢ “a ae 

Fee oe & wake Co. 








Stra Pu ley Pte 
A. L. Schultz & Son 
Skayef Ball Bearing Co, 


T. B. Wood's Sons Co, 





PULLEYS, IRON CENTER 


Dodge Manufacturing Corporation 
he Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood's Sons Co, 
PULLEYS, LOOSE 

Chicago Pulley & Shafting Co, 
Dodge Manufacturing Corporation 
The Hill Clute} M hine & Found 
= Medart Company 

ott Foundry 





; 1} Be ir ng Co. 
B. Wood’s Sons Co, 
PULLEYS, MOTOR 
Birkle Machine Works 
Dodge Manufacturing Corporation 


The Hill Clutch M hine & Foundry 
The Medart Company 
Pyott Foundry Company 


Reeves Pulley Co, 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co. 


PULLEYS, ROLLER BEARING 


3earing Co, 

PULLEYS, STEEL 

American Pulley Company 

Dodge Manufacturing Corporation 
PULLEYS, STEEL RIM 

The Medart Company 


Skayef Ball 


PULLEYS, STEP AND TAPER CONE 


Dodge Manufacturing Corporation 
The Hill Clutch Machine & Found: 
The Medart Company 
Pyott Foundry Co 
Reeves Pulley Co. 
Saginaw Mfg. Co. 
T. B. Wood’s Sons Co, 

PULLEYS, WOOD SPLIT 
Chicago Pulley & Shafting Co. 
Dodge Manufacturing Corporation 
The Medart Company 
Reeves Pulley Co, 
Saginaw Mfg. Co. 
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PUMP JACKS 
The Goulds Mfg. Co. 
F, E. Myers & Bro. Co. 

PUMPs, AiR 
Leiman Bros, 

MPS, ELECTRIC 

Goulds Pumps, 
KE. k. Myers 





ae Co, 


PUMPS, GAS AND VACUUM 


Leiman Bros. 


PUMPS, HAND AND POWER 


Goulds Pumps, Int 
kK, E. Myers & Bro, Co. 

PUMPs, JET 
American Injector Co, 
Blakeslee Mfg. Co. 
PUMPS, MINE 
Goulds Pumps, Ine 
KF, E. Myers & Bro, Co, 

PUMPS, OIL 
Detroit Lubricator Co, 
Leiman Bros. 
Sherwood Mfg. Co. 

PUMPS, TANK 
Goulds Pumps, Ine 
k, E, Myers & Bro, Co, 

PUNCHES AND DIES 
Royersford Foundry & Machine Co, 
PUNCHES, SCREW 

Lovejoy Tool Works 
RADIATORs, 





Nason Manufacturing Co, 
RALLINGS 
ncehor Post Tron Works 
RALLS, ELECTRIC MOTOR 
Birkle Machine Works 
RAILS, STEEL 
L. B. Foster Co. 
RANGE BOILERS 

Wm. B. Scaife & Sons Co, 

RASPS 
Delta File Works 


Scandinavian Western Importing Co., 
RATCHETS 

Armstrong Bros, Tool Co. 
REAMERS 


Cleveland Twist Drill Co, 

Greenfield Tap & Die Corp. 

Morse Twist Drill & Machine Co, 

The Whitman & Barnes Mfg. Co 
REDUCERS, SPEED 


HIGH PRESSURE VERTICAL 
TUBE 


Ltd. 


The Hill Clutch, Machine & Foundry Co, 
RESE 


ATING TOOLS, VALVE 


The Black & Decker Mfg. Co. 
M. B. Skinner Co 
RIVETS 

Russell, Burdsall & Ward Bolt & Nut 

ROOFINGS, ASBESTOS 
Johns-Manville, Ine 

ROPE DRIVES 

H. W. Caldwell & Son Co. 
Dodge Manufacturing Corporation 


‘0. 


The Hill Clutch, Machine & Foundry Co, 


The Medart Company 
T. B. Wood’s Sons Co, 


RUBBER GOODS, MECHANICAL 


Diamond Rubber Co., Inc. 

Hewitt Rubber Co, 

Jenkins Bros, 

The Mechanical Rubber Co, 

New York Belting & Packing Co, 

The Republic Rubber Co, 
SAFETY DEVICES 

Chicago Eye Shield Company 

The Crescent Machine Co, 

Dodge Manufacturing Corporation 


SAND BLAST OUTFITS 

Leiman Bros. 
SAWS, BAND 

American Saw & Mfg. Co. 
FE. C. Atkins & Co. 
The Crescent Machine (Co. 
Jesseph Saw & Tool Works 
The Sidney Machine Tool Co 


SAWS, BAND, NARROW, WOOD CUTTING 


E. C. Atkins & Co, 
SAWS, HACK (Blades) 
American Saw & Mfg. Co. 
E. C. Atkins & Co, 
Victor Saw Works, Inc, 
SAWS, HACK (Machines) 
E. (, Atkins & Co 
SAWS, HAND 
E. C, Atkins & Co. 
SAWS, SWING, CUT-OFF 
E. (. Atkins & Co 
The Crescent Machine Co. 
SAWS, CIRCULAR 
E. C. Atkins & Co. 
SCREWDRIVERS, 
The Black & Decker Mfg. Co, 
Cincinnati E)»<trical Tool Co 
VN. 4. Strand & Co. 
The United States Electrical Tool Co. 
SCREWDRIVERS, HAND 
American Saw & Mfg. Co. 


ELECTRIC 


SCREW MACHINE PRODUCTS 


Ferry Cap & Set Screw Co, 
Standard Pressed Steel Co 
SCREW PLATES 
Greenfield Tap & Die Corp. 
Morse Twist Drill & Machino Oe. 
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Bead ap bre Per ae 
Lee heas Ri for ode 


Every plant with a siding | 


dryness through years of service have no + Is your prospect 


HEAT: Extreme heat (even coke conveying) and 


noticeable effect on Stanley. 
ALKALI: Vapors, heavy humidity, contact with al- : r ' 
VAPORS: kalis, water (even if belt is frozen suff and They need car movers— i 
started) have no effect on Stanley’s work- : 
WATER: ing ability. 


Unless the have ne he are d 
. . } . y ] > y e- 
Stanley runs for years soaking in crude or | t oO t 


refined oil without deterioration therefrom. || pendent on the costly switch engine to 
STRETCH: Stanley is a very tight, flexible, close- spot and shift their cars. 
SLIP: woven belt. Stretch comes out in the first 
* day or two of running. Authentic tests 4 7 j i 
have proven that Stanley has less slip than ; The New Badger oo ern which 
any belt running at rated capacity. | has met with approval. It has an estab- 
STORAGE: Can be stored indefinitely without effecting : , ; } ivi r] 
cae te oe ca | lished reputation for giving service and 


JOINED: Joined with any standard fastener. satisfaction. 


There is profit and prestige in Sooner or later manufacturers meet 
Stanley for your house. Write with the New Badger. When they do 
they will use no other. That is why it 


Stanley Belting Corporation is sold on a thirty day free trial. 


13 N. Jefferson St.. 
CHICAGO 


>. 





It will profit you to handle the New 
Badger. 


It sells and having sold, resells itself. 


= 
bs, | 
$ 
83 
& | 
: 
£4 
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320 Broadway, 
NEW YORK 
124 Adelaide St., W., 
TORONTO, ONT. 
424 Southwark St., S. E. 
LONDON, ENG. 
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EBERHARD 


THUMB SCREWS 

TURNBUCKLES 

SCREW CLAMPS 
WING NUTS 












Jobbers—Here’s 
an All-Year Line 


Day after day, year 
after year, the steady 
demand for Lay Metal 
Case brooms increases. 
Mill Supply Houses 
that know the value of 


Made from the finest grade 
of Malleable Iron. 


Large stocks of all styles 
and sizes on hand at all times 
for immediate shipment. 








THE EBERHARD MFG. CO. Sales Offices: sate. geil. Uaiee 
CLEVELAND, O. New York City, prefer to represent us 
110 West 34th St. 
Chicago for the name LAY 
920 Medinah Bldg. upon a broom is half 
Cleveland, the sale. Write for 
9343 Gorman Ave. E ae . 
py proposition and dis- 
400 University Bldg. counts. 


THE JOSEPH LAY COMPANY 
PORTLAND, INDIANA 
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S¢ RE Ws, BENCH TAPPING ATTACHMENTS Henry Vogt Machine Co r 
The Sandu Eastern Tube & Tool Co., Inc., ‘‘Ettco.”’ Walworth Company ay 
SC R E Ws, ( AP AND SEI TAPS The Watson-Stillman Co. % 
The Allen M Greenfield Tap & D Corp The D. T. Williams Valve Co. d 
ry Cap & Set Screw Co Morse Twist Drill & Machine Co VALVES, POP SAFETY AND RELIEF i 
Standard Pressed Steel Co, THUMB SCREWS Detroit Lubricator Co. 
SCREWs, HAND The fI rhard Mfg. Co The Wm. Powell Co. 
4 s e Clamp Comyany TILING, Rt BBE R, INTE RLOCKING Walworth Company LS 
Tho gandusicy New York Belti & PP: 5 Co VALVES, PRESSURE REGULATOR & 
SCREWS, MAC HINE, BRASS AND IRON TOOLS, BORING. G. M. Davis Regulator Co ‘ 
t 3 Armstror B . Mason Regulator Co. 
SCREWS, SAFETY SET TOOLS, M ACHINISTS? Walworth Compan : 
Allen Mfg ‘ Ar ican Swi e & Tool Co VAL\V PUMP, RUBBER £ 
"7 Brist ’ Arr tror B "Too Co Diamond Rubber In 
- ; is I korge & Tool Wor Jenkin 
SCREWS, THUMB elta I Wot The Me 1 Rubber Ce 
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= Provind How Good 
= 7 Blade 
va Should Be 





A hack saw blade 
that is really flexi- 
ble and is able to 
cut tough stocks, 


cables, conduits, 





Vv 
FLEXIBLE BLADES 





etc., cutting again 
and again with the same reliable keenness 
that is characteristic of the Victor Special 
Flexible blade, proves beyond doubt how 
good a hack saw blade can be. 


Let us send you free samples of this 
Wonder Blade. 


VICTOR SAW WORKS, Inc. 
MIDDLETOWN, N. Y. 
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JOSEPH WOODWELL CO. 
Say “Nothing Just as Good”’ 


“For the past two years we have found the STA- 
WARM Glue Pots and STA-WARM Soldering Irons 
serviceable beyond our expectations. 

“Previous to adding STA-WARM to our stock, 
our experience with other makes had been generally 
unsatisfactory. We do not hesitate to recommend 
the STA-WARM, which we sell on a guarantee of 
satisfaction or money refunded. It would be difficult 
now for anyone to convince us they have something 
‘Just as Good’.” 


JOS. WOODWELL COMPANY, 
(Signed) J. M. Lysinger. 





StaWarm 


A 


Glue Pots and Solder- 
ing Irons are making 
money for this live 
jobber. 


Write for our proposi- 
tion in your territory. 


STA-WARM sexe LDRPIPATION 


BS 41.5. MINNEAPOLIS , MINN. 

















Name any one im- 
provement y ou would 
like in a hoist, and it 
will be found to be one 
of the 21 plus points of 
superiority in the 


Wright Hoist Unit. 


MANUFACTURING 
COMPANY 


Lisbon Ohio USA 





Manufactured and sold in 
Caneda by 
Riley Engineering & Supply 
Company, Ltd., 
360 Dufferin St., Toronto, 3, 
Canada, 


POINTS OF 
Plus SUPERIORITY 











The Thin Red Line 
™ BROADENS 


Right up to the water level you 
can see the bright red band con- 
trasted against a clear white back- 
ground. 


No chance to mistake the water 
level in a boiler equipped with 


Libbey Red Line 
High Pressure 


Gauge Glass 


All the Libbey features - - - - 
Strength, toughness, maintained 
“IY clearness and ability to withstand 
sudden temperature changes. 








Write for circular 


THE LIBBEY GLASS MFG. CO. 
Toledo, Ohio 
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Decisively Cuts 


WIRE SCRATCH 
BRUSH PRICES 


Announcement Brings 
Nation- Wide Response 


You can now buy genuine Osborn trade-marked 
Scratch Brushes at prices heretofore unthought 
of, even in our own organization. (The lowest 
prices since 1918.) 


These Osborn Scratch Brushes surpass in qual- 
ity, workmanship and in dollar for dollar built- 
in value any branded or unbranded line on the 
market. 


Osborn, long the largest maker of scratch 
brushes, passes on the benefit of large produc- 
tion and manufacturing economies and offers 
the best, backed by its name and trade mark, 
at the lowest possible price. 


Present and prospective Osborn customers will 
accept this move as a further indication of 
Osborn’s definite intention to build its business 
through serving the public and the trade. 


Write or wire for new prices. 


THE OS80RN MANUFACTURING COMPANY 


5401 Hamilton Avenue Cleveland, Ohio 





A BETTER WEARING BRUSH 


April, 1926 











Every genuine Osborn Wire Scratch 
rush bears this mark. 





1779—Wire Scratch Brush. Made with curved 
back. For removing paint, varnish and rust. 


— 


co 


1781—Standard Shoe Handle Wire Brush for 
household, auto or factory use. 





| 1777—Steel Wire Scratch Brush. A narrow 
brush for eeneral use 





4; ——_—_—_— 


c 


FOR 





1780—Wire Scratch Brush. Straight back 
brush with extra lone wires 


for veneral nse. 





Assortment “K”—Containing an assortment 
»f 12 fast selling wire scratch brushes in at- 
tractive counter box. 


EVERY USE 
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a Advertisement Appears in 
aturday Fvening Post of 
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THE SATURDAY EVENING POST April 3, 1926 





Experts do not buy machine tools “on pri eo’. Their experience 
has taught them that mechanical excellence is of far greater 
importance than first cost. 
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The mechanical perfection of the Rolls-Royce Motor 
Car starts with design and is made possible only through 
the use of perfect materials, shaped and assembled by 
skilled mechanics with the aid of the finest of tools. 


Rolls - Royce will tell you that they use 
Black & Decker Portable Electric Tools 


The BLACK & DECKER MFG. CO. 


TOWSON, MD., U.S.A- 
The Black & Decker Mfg. Co-- Limited, Toronto, Ont. 


BLACK & DECKER, LIMITED 


Electric Tools 




















“THE BLACK & DECKER MFG.CO. 


TOWSON, MD, U.S.A 
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There may be several reasons why you should use ordinary bearings 
that require both oil and attention instead of Arguto Oilless Bearings 
that require neither. Possibly you have an interest in an oil well. Or 
maybe you don't believe that oil increases your fire hazard. Or per- 
haps you like the smell of oil. 


But if you are influenced by none of these reasons—why not investi- 
gate Arguto Oilless Bearings? 


There are plants where Argutos have functioned twenty years and 
more without a drop of oil, without a minute out for repairs, without 
a particle of adjustment. Actual experience shows that Arguto Oilless 
Bearings effect a 300% increase in the life of a power belt, prevent 
slipping and eliminate belt dressing as well as the labor of applying it. 


And what about cost? Well, if you must know—Argutos cost about 
one-sixth as much as the best bronze bearing. Drop us a line for full 
details. 


ARGUTO OILLESS BEARING COMPANY 
Wayne Junction, Philadelphia, Pa. 

















em 


eet 


natn rere earn 





re mere ae 


a a eens nemnaremece wee 


Meer es intact A RN em 





When writing to Advertisers please mention Mitt Suppties. 

















Don’t Clog Up Your Shelves 


Stock one complete line of good screws. You'll be able to 
satisfy ALL your customers and keep your investment down. 


Ferry Process Screws cover Made clean-cut and smooth by 
every need—a complete line. careful machining. 


And Ferry Screws cost no more 
than ordinary screws. 


no 


They’re the best screws that can 


ye made—exact in micrometer : ; 
be made wane Ferry is the line to concentrate 


measurements—uniform in on. [t means quick turnover to 
strength and toughness through satisfied customers. Write for 
heat-treating. prices. 





“Tf It's Upset—It Must Be Heat-Treated” 


THE FERRY CAP & SET SCREW CO. Cleveland, Ohio 






PROCESS SCREWS 


PRINTED BY ATWELL PRINTING & BINDING CO., CHICAGO, ILL, 

















